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OPS Set to Hike Soy Ceiling to $81 





Allied Mills te Build 
New Feed Plant at 
Mason City, lowa 


CHICAGO—Construction work will 
be started at once on a large and 
modern Wayne Feeds manufacturing 
plant at Mason City, Iowa, Harold J 
Buist, president of Allied Mills, Inc., 
announces. 

The U.S. Department of Agricul- 
ture has allotted materials and the 
Jones-Hettelsater Construction Co., 
Kansas City, has been engaged as 
general contractors, Mr. Buist said 
The plant, which will be located im- 
mediately west of the city limits, 
is expected to be ready for operation 
next spring. 

Mr. Buist said that many new in- 
novations in feed mixing will be in- 
cluded in the plant, which will have 
a capacity of 10,000 to 15,000 tons 
of manufactured feeds per month 
The design calls for the use of the 
latest principle of automatic weigh- 
ing of all individual ingredients prior 
to mixing, insuring the most accu- 
rate methods of quality control, he 
added. 

All inbound ingredients will be 
handled in bulk, and the entire out- 
put of the plant can be made avail- 
able as pellets or in the new crum- 
blized form known as “Krums,” Mr 
Buist said. Provisions will be made 
for bulk loading of both trucks and 
railroad cars. Facilities will pro- 
vided for prompt loading and han- 
dling a larger number of trucks, he 
continued. 
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The Mason City operation will be 
carried on by a wholly owned sub- 
sidiary, Allied Mills, Inc., of Iowa 
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BARRING ANOTHER HITCH IN 
PLANS, ORDER EXPECTED SOON 


Price Agency Also Is Preparing Action on Meal Mixes and 


Interpretation Covering Custom Crushing—Soy- 
bean Oil Meal Plan Called Disappointing 


By JOHN CIPPERLY 
Washington Correspondent of Feedstuffs 


of 
the 


Office 


cleared 


WASHINGTON The 
Price Stabilization has 
way for issuance of an order boosting 
the soybean oil meal ceiling to $81, 
bulk, Decatur. And, barring some not 





Industry Asks OPS to Authorize 
Pass-Through of Rail Rate Hike 


WASHINGTON The Office of 
Price Stabilization is being asked to 
authorize shippers of grain, grain 
products and feeds to increase their 
ceiling prices by the amount the 
new freight rate increases approved 
this week by the Interstate Com- 
merce Commission 

The new ICC order rates 
generally 15% above what they were 
last year, but the increase on grains, 
grain products and feeds is limited to 
12%. 

Last August 2, when the railroads 
sought a 15% increase, ICC granted, 
instead, a boost of 9% in the East and 
6% in the South and West. The car- 
riers returned to ICC, seeking the 


of 


boosts 


full 15%, and the new order allows 
for additional increases of 6% in the 
East and 9% in the South and West, 
except for a hold down on a limited 
group of commodities. This provision 
limits the increase in rates on grains, 
grain products and feeds to 12% over 
those of a year ago. 
When the advance first was grant- 
last year OPS ruled that sellers 
of grain, grain products and feeds 
would not be permitted to pass on 
higher freight rate charges than those 
which prevailed when the General 
Ceiling Price Regulation was issued 
Under the leadership of Walter C 
Berger, president of the American 
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Missouri River Flood Knocks Out 
Considerable Acreage of Alfalfa 


KANSAS CITY With approxi- 
mately 4 million of bottom 
lands flooded or expected to be flood- 
ed in the Missouri River basin, a con- 
siderable loss of alfalfa acreage is 
forecast. Exact estimates cannot be 
made at this time, but Lloyd S. Lar- 
son, secretary of the American De- 
hydrators Assn., Kansas City, said 
this week after a flight over the af- 
fected area, that acreage loss would 
be “substantial” and would depend 
on the rate at which the flood water 
recedes, the amount of silt ‘deposited 
on the fields, and the stage of the 
alfalfa plant growth at the time of 
the inundation. 

These losses will make further in- 
roads in production of alfalfa adja- 
cent to dehydrating facilities. Losses 
from the 1951 flood in the Kansas 
and lower Missouri River valleys 
have not yet been entirely overcome. 
Very little reseeding was done in Mis- 
souri last fall, Mr. Larson said. In 
Kansas, the association official re- 
ported, between 40,000 and 50,000 
acres were reseeded out of an esti- 


acres 


mated 200,000 acres of alfalfa land 
that was flooded. This was accom- 
plished with the assistance of $400,- 
000 advanced by the U.S. Department 
of Agriculture. 

In the newly flooded this 
week, Mr. Larson estimated that 
there are from 20 to 25 dehydrating 
plants having a potential capacity 
of from 50,000 to 75,000 tons, which 
are affected. The production will be 
reduced in some cases and possibly 
entirely eliminated in others if the 
plants cannot obtain sufficient near- 
by alfalfa production during the cur- 
rent growing season. Some of the 
Kansas dehydrators that were flood- 
ed out last year do not anticipate 


areas 


sufficient alfalfa production in their | 


territories for a maximum output of 
meal this year. 
v ¥ 


Feed Mills Affected 
OMAHA—tThe flood waters of the 
Missouri River were still being con- 
tained April 18 within the levees pro- 


| tecting the Omaha and Council Bluffs 


industrial areas 
The feed industry of the two cities 
was hopeful that the flood might 
pass without creating any serious 
damage to plants and warehouses in 
the area. The major problem was 
with rail transportation, as railroad 
traffic through Omaha was at a 
standstill, leaving mills without ex- 
pected incoming feed ingredients 
Mills also were having difficulty 
obtaining boxcars to load outgoing 
carlot shipments 
Sioux City mills which were shut 
down a week ago, due to the floods, 
were reported to be back in opera- 
tion by April 15-16. At Kansas City, 
the only effect of the flood thus far 
was to bring about an increase in 
formula feed orders from areas nor- 
mally served by the plants in Omaha 
and Sioux City. No industrial flood- 
ing is expected at Kansas City be- 
ceuse the crest is predicted to be 
approximately 10 feet below the top 
of a levee system which was con- 
| structed following the disastrous 
flood of July, 1951. 


uncommon slip, the new ceiling may 
be authorized during the next week, 
it was reported 

Meanwhile, OPS also is planning to 
tighten up provisions its regula- 
tions to discourage the selling of min- 
eralized and other mixes of soybean 
and other meals, It is expected, how- 
ever, that OPS may not be able 
coordinate the timing of the soybean 
oil meal ceiling with tighter 
controls over the mixes 

Another facet in OPS controls over 
oil meals is the plan to issue an in- 
terpretation governing custom grind- 
ing of meals. The plan is to give full 
legal approval to normal custom 
grinding practices which would pro- 
vide the crusher with the same mar- 
gin that he obtained in the base pe- 
riod. Such a charge would 
tained under CPR 34, the 
regulation 

However, this forthcoming inter- 
pretation would prohibit a recently 
reported crushing practice which, it 
is said, means in effect that the cus- 
tomer is buying meal at a certain 
price rather than a service. This prac- 
tice, according to the OPS legal staff, 
is not custom grinding 

Returning to the soybean mea! ceil- 
ing the only obstacle to the 
planned OPS action would come from 
the U.S. Department of Agriculture, 
which previously objected to the ear- 
lier OPS plan to boost the ceiling to 
$88 ton. USDA entered objections be- 
fore the amount of soybeans in the 
hands of farmers was clearly seen 

OPS has written to USDA, inform- 
ing that agency of the plah to issue 
the $81 soybean meal ceiling. And, 
unless the proverbial slip betwixt the 
cup and the lip occurs, the new ceil- 
ing should be ancient history by next 
week 

It is understood that OPS officials, 
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Home Again 


we left the little brown girl in the little grass skirt in the little 
shack in Hawaii waving her lovely hula hands at the cockeyed 
Kaunakakai and came back to work. Not that we wouldn't have 
i to stay longer, but we didn't think we could afford it. The best pre-trip 
ce we received was “to take half as many clothes and twice as much 
as you think you will need.” 
As many have found out before us, the Islands are beautiful and restful, 
ind a trip to them is a worthwhile vacation experience 

There is a fairly substantial feed business there, too, totaling somewhere 
iround 90,000 tons of formula feed a year. About half of this is in poultry 
feed and the rest in hog and dairy feeds. No grain is raised commercially 
in the Islands, and hog and poultry rations are almost altogether in the form 
of complete feeds. Dairy feeds are mostly concentrates. Beef cattle are raised 
rtually entirely on grass, which is a slow process by mainland standards 

because of the generally low protein content of the native grasses. 
The Islands are not self-sufficient in egg, meat or milk production. Island 
s command a premium over imported eggs and the feed-egg ratio would 
pear to be more profitable to producers than it is currently on the main- 
d. Most of the flocks are small, but feed sales generally are made direct 
owners. There are hardly any strictly feed retailers, but formula 
handled by many general merchandise or grocery stores through- 
A majority of these handle more than one brand, despite 


flock 


ds are 
the Islands 
ir small volume 
There is one feed manufacturing company in the Islands. Several main- 
ind manufacturers, with West Coast plants, maintain warehouse stocks and 
staffs there, so there is plenty of competition 
Most sight: At a luau, or native feast, a young fellow 
ing a flowered sarong, sandals, a derby hat and a coat made frdbm bur- 


*s that had contained Red Comb duck feed 


Thanks 


have the comments that have been written 
series of guest editorials which appeared in Feedstuffs 
ur absence. They have been described interesting, informative 
The guest editors are all men who are doing things of great 
It was the purpose 


startling was 


to and said to 


the 


s pleasing 
concerning 
as 
timulating 
il importance for the feed and grain industries 

series to give them an opportunity to describe something of their 
ties and, even more important, to give to the industry the benefit of 
ound thinking and suggestions. We think the guest editors did an out- 


iob, and the remarks of readers that have come to us confirm this 


Friend in Need 


RTHER evidence of how essential a strong trade association 
to an industry was given by the recent anthrax incident 

rumor in the circumstances that 
to overplay the sensational aspects and 
by The voice of an individual 
is lost in the turmoil 

the of the 
involved relative to the 
substantial and it 


specific 


tumor always ws on surrounded 


ik. There is a tendency 
in imputation of guilt association 
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ill amount of 


the 


lfacturer oO 
anthrax outbreak, 
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officials were prompt and efficient in their handling 


actions would not have lessened the stigma to 


federal 
rm but their 
had not been in existence a strong industry organi- 
had re ible and intelligent leadership, and the back- 
trade nationally. In this incident, the American Feed Manu- 
was accepted unquestionably by inspection and control agen- 
sultant and as an agency through which proper controls could 
At the same time, the AFMA was able to displace rumors 
itions with facts and to give sound counsel to its members on 
The loss of confidence in formula feeds undoubtedly would 
greater without the AFMA's efforts 
The of a good association often is accepted without full 
recognition of its value to the industry. When an emergency arises, however, 
it becomes immediately clear that the industry would be in a precarious way 
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spect 


be ir ituted 
and 
their procedure 
have been much 
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without a strong organization to represent it 


FORMULA FEEDS: HOW’S BUSINESS? 








Formula feed business reports have a more optimistic tone this week. 
Although buying is still somewhat cautious, an expansion in demand was 
noted in most areas, particularly the Midwest. A pick-up in starter feeds for 
chicks and turkeys contributed most to the improved volume, although pig 
feeds and dairy rations moved in fairly good volume as well. A sound boost 
in turkey feed volume is expected shortly in the major producing areas. 
Broiler feed business was lagging in the Southeast, although other areas noted 
steady demand. An improvement in egg prices gave feed manufacturers some 
encouragement. The Missouri River floods were causing transportation difficul- 
ties, with the traffic snarl around Omaha delaying feed shipments. Millfeed 
prices advanced toward the end of the week, and soybean oil meal mixtures 
were said to be pressing somewhat. The feedstuffs price index declined less 
than 1 point to 275.1, and the feed grain index dropped nearly 3 points to 





254.5 in the week ending April 16. Ingredient details on page 66-68. 


Northwest 

Formula feed business improved in 
the Northwest this week, although 
the extent of the demand expansion 
was not felt uniformly throughout 
the trade. Some concerns reported 
volume moved up considerably; oth- 
ers noted only a slight improvement 

Better buying of starting feed for 
chicks, turkey poults and baby pigs 
led advance. Arrival of warm, sunny 
weather apparently stimulated bet- 
ter chick placements and resulted 
in stepped up feed procurement by 
dealers. Truck business was particu- 
larly lively at some plants, due to the 
need for quick shipment. Rail facili- 
ties in some areas have been tied up 
by floods 

Carlot business, meanwhile, has not 
gained as much as truck trade, with 
the result that production problems 
have cropped up at some plants. 

Dealer inventories are said to be 
low, and most manufacturers are 
hopeful of a much broader expansion 
in sales within a few weeks. Retail- 
ers continue to hope for lower prices 
and tend to keep floor stocks at a 
minimum. Another factor, too, is the 
desire to hold off receipts until after 
the May assessment of personal prop- 
erty taxes 

Egg mash sales are reported by 
some concerns to be holding up sur- 
prisingly well, with business in some 
instances above the level of a year 
ago. Dairy feed sales continue to 
comprise a fair volume since pas- 
tures have not yet greened up for 
grazing 

Operations were extended to six 
days at some plants this week. Back- 
logs of orders for next week are not 
large, but most plant managers are 
certain of continued brisk truck-lot 
demand to assure good running time 
then, too 


Southwest 


Formula feed demand was fair to 
rood in the Southwest this week. 
Sales to the larger class of feeders 

e in good volume, but trades with 

ilers still left much to be desired 
with the spring season already a 
third of the way past 

For the second time in nine months 
record-breaking floods swept into 
the picture. Mills along the Missouri 
River in Iowa, Missouri and Nebras- 
ka were operating on sporadic sched- 
The major difficulty was with 
rail traffic. Some mills were —s 
to get ingredients to the mills an 
in making carlot shipments of for- 
mula feed. At Omaha rail transpor- 
tation was at a virtual standstill. 
Kansas City markets were normal, 
with the exception of some mills 
which were pressing for heavier pur- 
chases to assure customers of deliv- 
eries prior to the passing of the flood 
crest at Kansas City. 

Demand was improving for chick 
and turkey starting and building 
items. Egg feed sales were moderate 
to fair. Hog feed demand continued 
Dairy feed was in fair to good 


ules 


slow 





demand. Broiler feeds still were a 
good selling line 

Production at Kansas City in- 
creased to a five to six-day average 
this week. Most plants had the sixth 
day scheduled this week. Prices were 
steady at $1 ton higher, the advance 
coming late in the week on the heels 
of an increase in millfeed costs. 


Central States 


The arrival of spring-like weather 
over the central states area is produc- 
ing an upturn in business and a 
more cheerful outlook in trade circles 
this week. A backlog of 2 to 3 days 
is reported 

Formula feed makers report a per- 
ceptible improvement in the state of 
business and expect a gradual upturn 
for the next six weeks, at least. Part 
of the improvement comes from a be- 
lated spring buying movement for 
chick starter, as some growers are 
just now buying replacements for 
their flocks 

Turkey feeds are moving well. The 
big push for these feeds rapidly is ap- 
proaching, and manufacturers con- 
fidently expect a good demand for 
turkey rations to extend over the 
next five months. 

A slight advance in the demand for 
laying rations was reported, coming 
on the heels of a slight upturn in 
the egg market on the strength of the 
government's recently announced egg 
buying program. 

Another factor which favors the 
buying of some feeds is the fairly 
good market shakeout early this 
week, which allows some price ad- 
justments downward. Feeds are 20¢ 
to $1 lower, with scratch feeds regis- 
tering the greatest declines. 

Not all is rosy, however. The floods 
on the Mississippi and Missouri Riv- 
ers are causing some worries, and the 
trade is waiting to see just how much 
the supply situation is going to be 
affected. Some feed manufacturers 
have elevators in the flooded areas 
and are moving to circumvent dam- 
age. Ingredients, especially alfalfa 
meal, might get more scarce because 
of rail traffic tie-ups. 

Complaints about the hog market 
still continue. The corn-hog ratio in 
Chicago this week is 8.9, down 2.7 
from the same week last year. 


Paecifie Northwest 


The formula feed business con- 
tinued quiet, but feed manufacturers 
seemed to think that an improve- 
ment in demand was in the offing. 

Hatcheries report they will be mak- 
ing heavy deliveries of turkey poults 
in May, about 30 days later than nor- 
mal, and the feed trade looks for an 
upturn in business as a result. Com- 
mercial egg producers report a slight- 
ly more favorable feed-egg ratio, and 
with feed prices on the easy side, each 
increase in the price of eggs improves 
the margin. 

Broiler producers are still faced 
with an unfavorable conversion ra- 
tio, but warmer weather should see 
on page 7 
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Dr. M. Jd. 


Brinegar 


JOINS ALLIED MILLS—Dr. M. J. 
Brinegar, who has been in charge of 
swine research at the University of 
Nebraska, has been appointed as- 
sistant director of research for Allied 
Mills, Inc., it has been announced by 
Dr. J. E. Hunter, director of this 
division, at Libertyville, Il. Dr. Bri- 
negar received his bachelor’s degree 
at the University of Nebraska and 
his Ph.D. in animal nutrition at Cor- 
nell University. Since 1950 he has 
been in charge of swine research at 
Nebraska, and he has appeared on 
nutrition programs and has written 
articles on swine husbandry and 
nutrition. 





Poultry Ration 
Cost Up; Farm 
Flock Increases 


WASHINGTON The mid-March 
cost of the U.S. poultry ration was 
$4.24 cwt., compared with $4 a year 
ago, the Bureau of Agricultural Eco- 
nomics has reported. The egg-feed 
price relationship was the most unfa- 
vorable in the 29 urs of record 

In its review of poultr and egg 
productior the bureau also noted 
that the nation’s farm flock averaged 
363,214,000 layers ir March 4 
more than in March last year 

Numbers of layers were up from 


last year in all areas of the country 
except the south central where they 
decreased 1°‘ Increases from last 
year were 5% in the north Atlantic 
and West, 3% in the west north cen- 
tral and south Atlantic and 1 in the 
east north central states. The de- 
crease in layers from March 1 to 
April 1 was 5¢ the same as last 
year, compared with 4% for the 10- 


year average 
Chicks and young chickens of this 
year’s hatching on farms April 1 are 


estimated at 219,353,000—9% more 
than a year ago and the average 
Young chicken holdings were above 


last year in all regions of the country 
except the west north central where 
they were 1% below year. In- 
creases from last year were 14% in 
the South Atlantic and South Central 
11% in the north Atlantic, 10% in the 
east north central and 6% in the 
western states 

Prices received by farmers for eggs 
in mid-March averaged 33.9¢ doz., 
compared with 43.7¢ a year earlier 
and with 31.6¢ in mid-March, 1950 
Farm egg prices decreased .7¢ doz 
during the month ending March 15 
about the average seasonal decline 

Chicken prices on March 15 aver- 
aged 25¢ Ib. live weight, compared 
with 25.7¢ in mid-February and with 
28.9¢ in mid-March, 1951, Farm tur- 
key prices averaged 34.5¢ Ib. live 
weight in mid-March compared with 
36.1¢ in mid-February and with the 
1951 mid-March price of 35.3¢ 


last 


| 


| WASHINGTON 
chicks produced by commercial hatch- 
eries during March was the second 
largest of record for the month, the 
Bureau of Agricultural Economics has 
reported. Output during March was 
estimated at 291,380,000 chicks com- 
pared with 270,367,000 last year and 


The number of | March varied considerably over the 


country. The demand for broiler 
chicks was fairly active while the 
demand for chicks for flock replace- 
ments was on the weak side, par- 
ticularly so throughout the midwest- 
ern states. If the present trend in the 
demand for chicks continues, hatches 


the 1946-50 average of 253,194,000 during April and May will be con- 
The record March hatch was in 1944 | siderably less than those of a year 
when 293,636,000 chicks were pro- | ago. The number of eggs in incuba- 
duced tors on April 1 was 5% less than last 
The demand for chicks during | year indicating a relatively smaller 
CHICKS HATCHED BY COMMERCIAL HATCHERIES—U.8. (in thousands) 
Month r To date 
*% change Change from 1951 
Month 1961 1952° from 1961 1961 19 ° Number % 
January 95.90 115,657 +21 95.9 1 657 19 ‘ 1 
February 161,172 190,055 +18 2 i + 48.637 +19 
March 70,36 291,380 " 97.09 9. , 
April 317,204 
May 270,989 
June 142,859 
July 104,792 
August . 89.104 
September 76,899 
October 82,994 
November 83,612 
December 87,049 


*Preliminary 








FDA Releases List for Sanitary 
Handling and Storage of Grain 


WASHINGTON—The official check 
| list to be used by inspectors of the 
U.S. Food & Drug Administration in 
checking sanitation in elevators has 
been released by the FDA. Prepared 
jointly by the FDA and the sanita- 
tion committee of the Grain & Feed 
Dealers National Assn., in consulta- 
tion with agencies of the U.S. depart- 
ments of agriculture and interior, the 
list includes more than 30 specific 
items in the construction, present 
condition and program of elevators. 

Copies of the list are being circu- 
lated by industry associations. Ac- 
cording to the Grain & Feed Dealers 
National Assn., the FDA inspector, 
upon request, will fill out an extra 
copy of the report for the informa- 
tion and records of the elevator. The 
warehouseman, or his representative, 
may accompany the inspector to ask 
questions and obtain explanations. 

The First Phase 

It is noted by FDA that “the first 
phase of the beginning program will 
be aimed primarily at the insanitary 


storage conditions which result in 
grain contamination and at grain 
which is infested with live insects 


or which is so obviously insect dam- 
aged or rodent contaminated that any 
prudent elevator operator or miller 


| could ascertain its condition by a sim- 





ple, careful examination of the grain. 

“But elevator optrators are expect- 
ed to become acutely conscious of the 
filth problem in grain and let farm- 
ers know that they should take pre- 
cautions to prevent contamination.” 

It is recommended that operators 
anticipate the second phase—dealing 
with filthy grain whether or not the 
elevator shipping the grain was in un- 
sanitary condition—by becoming fa- 
miliar with methods of examining in- 
coming grain. 

Also with the check list are FDA 
suggestions for elevator sanitation, 
which include keeping rats, mice, in- 
sects and birds from the buildings. 

The check list provides space for 
yes or no answers to specific situa- 
tions in these areas: 

Construction—bins or houses cov- 
ered for good fumigation; bin walls 
free from cracks; bin hoppers self- 
emptying or floors accessible for in- 
spection and cleaning; elevators ac- 
cessible for cleaning; headhouse and 
gallery floors and other areas acces- 
sible for removal of grain and dust 
residues; windows screened to ex- 
clude birds; bins rodent proof;. con- 
veying and cleaning equipment in lo- 
cation inaccessible to rodents; ade- 
quate measures to protect grain 





dump pits from rodent entries; con- 
struction otherwise adequate. 

Present condition—Bins free from 
infestation; empty bins clean; head- 
house and gallery floor and other 
areas free from insects and grain and 
dust accumulations; elevator legs, 
boots and heads and other areas and 
equipment free from insect harbor- 
ages; elevator premises free from old 
grain residues or other harborages; 
entire elevator free of evidence of 
rodent traffic; entire elevator free of 
other sources of grain contamination 

Program—lInspection of grain; pe- 
riodic sampling; immediate fumiga- 
tion; thorough cleaning of empty bins; 
at least bi-weekly clean out of boots, 
conveyors, etc.; weekly check for ro- 
dent harborage; weekly check of ex- 
terior and interior of evidence of ro- 
dent traffic; location and elimination 
of source if any evidence found; ade- 
quate handling of infested grain to 
prevent spread of live infestation; 
inspection of boxcars; periodic check 
of entire elevator 


—_—_—»— = 


WIRTHMORE PURCHASES 3 
FIRMS IN NEW HAMPSHIRE 


CONCORD, N.H.—The Wirthmore 
Feed Co., Inc., grain distributor, has 
purchased three New Hampshire com- 


panies—G. N. Bartemus Co., Con- 
cord, Hillsboro (N.H.) Feed Co. and 


Riel & Stapleton, Pittsfield 

The_firm has announced that Ed- 
gar Winslow will continue as man- 
ager at the Concord firm, Wallace 
Wood at Hillsboro and Doria Riel at 
Pittsfield 
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!'March Chick Production Second 
| Largest of Record for the Month 


April hatcl lhe er of chicks 
booked on Api May d very 


10 less than a 


was 


More 

Turkey hatchery erations du 
March were on a | ‘ the bu 
reau 
informatior 
ported 27 nore px itched du 
March thar | NI } " 


These s 1 eported 


Turkeys 


reported. Hat Ss sup n 
or tu il ns re 


ing 
year 
10° more egy 
1 than a ye 
hatcheries cover F’ lary nd 
March showed about 
hatched than 
year 

A total of 59,417,000 hick 
placed in 11 principa nmercia 
broiler produc ing areas duri! March 
compared with 10,3864 O01 during 
March last year in increase of 17 
On the | 
duce about 69% of the oiler 
in the U.S., the 
produced for farm flock replace 
during March 
4% than a yeat 


Siu ncu | ! 


during t rm ve | is 


were 


basis that thes ireas pro 
Ss raised 
num be of chicks 
nts 
wut 


S indicated to be a 
large! 
Cos on 

March a year ago 


count! 


Pacific ast 
Compared with 
all sections of the 
Pacific 
creases 
hatched 
Pacific 


creases reported wer 


Coast states 
in the number < chi 
The decre ise report 
Coast State was : Ir 
iS l the east 
south central, 22 im the 
central, 11 n the south Atlanti 
9% in the 
the mountain, 2% in the 1-Atlantic 
and west 
the New 


east north centra 1 n 


nort? central ul 


England 


PROGRAM ANNOUNCED FOR 
PANHANDLE CONVENTION 


AMARILLO, TEXAS Program 
details for the annua ! ntion of 
the Panhandle Grain & Feed Deal 
ers Assn to be held here Ma 5-6 
have been announced eS a 
Fletcher, secretary 

J. O. MeClintock, execut 
president of the Chicas Board of 
Trade, will present ar t! 
opening morning, and he w be f 
lowed by a representat from the 
wages and hours division of the US 
Department of Labor 

Frank Streetman, mayor of Sasa) 
wa, Okla., will be the principal speal 
er at the banquet, t be held the 
evening of May 5. The banquet p 
gram also will include sper aity act 
by personnel fron An oA 
Air Field and a dar 

The second morni Se n Ww be 
devoted to election ol lice con 
mittee report nciuding p reports 
and a discussion | esenta 
from the Food & |! Administra 
tion on the yverr t elevator 
Sanitation progran 





Chicks Placed in Principal Broiler Areas 


(Tn thousands) 


Virginia 

Week Eastern Del-Mar Shen 

ending Conn Va Valley 
Feb. 2 389 3,263 $19 
Feb. % 477 3,284 830 
Feb. 16 64 3,392 893 
Feb. 23 423 3,441 962 
Mar. i 373 3,589 oes 
Mar. & 416 3,493 923 
Mar. 16 357 3,161 1,005 
Mar. 22 351 2.691 97 
Mar. 29 308 2,636 851 
April 6 381 2,004 908 
April 12 381 2,198 843 
Week 

ending Fioride Alabama 
Feb. 2 231 471 
Feb. ® 226 606 
Feb. 16 2256 675 
Feb. 23 241 677 
Mar. 1 221 686 
Mar. & 233 611 
Mar. 16 242 688 
Mar. 22 209 637 
Ma 9 216 ‘ 
April i 633 
Al 2 558 


Car « ‘ 
9 ‘ 
’ 
1.04 ’ ‘ 
9 
1,022 
98 ’ 
os 
1.124 
1 1 
" 
tal areas 
Indiana Miaeine , , 
5 Le 
771 ‘ 64 
827 ‘ 13,006 hd 
829 14,14 a 
803 4.040 33 
1,093 s2¢ 4,276 sve 
860 a8 1.763 33 
867 ' ; 1.6 
‘ 
5 
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Soybean Meal 








(Continued fror page 1) 


in changing their plans from a $88 
ceiling to a lower ceiling, decided that 
they would have to align the feed in- 
gredients on a sound basis, and they 
assumed primarily an equation be- 
tween cottonseed oil meal and corn 
at parity as the most certain basis 
from which to act. They say this 
equation takes into consideration the 
changing relationship between soy- 
bean oil meal and corn and cottonseed 
oil meal, drawing prices for soybean 


Exeere ex 


Sewn Valve 


| 





oil meal and cottonseed oil mea! fair- 
ly close together. 

The planned change is more or less 
a disappointment to the crushing in- 
dustry and feed groups, both of which 
unanimously favored decontrol as the 
best possible solution to the problem 
but would have settled for an $88 ceil- 
ing if decontrol was not possible. Even 
that solution found the crushing and 
feed industries somewhat at odds, it 
was said, because of competitive fac- 
tors involved, including escalator 
clause contracts under which some 
feed manufacturers have purchased 
meal. 

At operating levels, it is _ be- 
lieved that the planned soybean oil 


\ 





meal ceiling boost from $74 to $81 
ton will not meet any more favor 
than the previously proposed $88 ceil- 
ing. The latter figure was termed 
“pinning the tail on the donkey blind- 
folded,” and a lower figure does not 
relieve that criticism 

As things stood at the end of 
the week, OPS was preparing to move 
on the boost to $81. If Ellis Arnall, 
price director, signs the order during 
the week, the new ceiling price should 
be effective not later than April 25 

The soybean oi] meal ceiling in- 
crease will probably be accompanied 
by a simultaneous reduction in and 
suspension of edible oil price ceil- 
ings. The OPS decontrol policy has 
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been held up because of the contro- 
versy over steel. However, the OPS 
plans to decontrol hides, wool, wool 
tops, animal grease and burlap still 
stand and will eventually be an- 
nounced at a time when the an- 
nouncement will provide maximum 
publicity value to the price agency. 

Strangely, observers say, OPS de- 
lays decisions important to industry 
in order to catch the brass ring on 
the publicity merry-go-round 





Freight Rate 





de rom page 
Feed Manufacturers Assn., a commit- 
tee representing all shipping interests 
in the grain, milling and feed indus- 
tries protested this ruling. The result 
was that the price agency issued SR 
73 to the GCPR which permitted the 
pass through of increased rail rates 
as authorized by the ICC through Au- 
gust 2, 1951. 

Now this grain, grain processing 
and feed group is asking OPS to 
amend or extend the provisions of 
SR 73 to cover the new freight rate 
boost, which, in regard to grain, grain 
products and feed, could be invoked 
by the carriers at the end of 30 days. 

It is pointed out that some indus- 
try prodding of OPS and congression- 
al circles could aid in obtaining per- 
mission to pass on the latest author- 
ized rate increases 


Action Believed Likely 

As OPS regulations now stand 
shippers of grain, grain products and 
feeds would be compelled to absorb 
the additional freight rate increases 
approved this week. OPS attorneys 
state that SR 73 now allows pass- 
through only of the increases granted 
by CCC last August. However, they 
believe that the principle of SR 73 
will be extended the new 
increase in freight rates 

The advance in grain, grain prod- 
ucts and feed rates may be put into 
effect within 30 days after the filing 
of new schedules by the carriers. This 
provides a breathing spell for ship- 
pers of these commodities but it will 
require more than usual action by the 
price agency to coordinate a further 
pass through of higher rates with 
the tariff deadline authorized by ICC 
misunderstand- 


to cover 


Lest there by any 
ing, this ICC action does not boost 
grain, grain products or feed rail 
rates by 12% over going tariffs but 
only over the tariffs in effect in Jan- 


| uary, 1951, when the carriers made a 


plea for a general 15% advance in 
rates. This week's action approved 
a 12% advance for grains, grain prod- 
ucts and feed rai] rates over January, 
1951, schedules 

The rate increase, the 12th allowed 
since the end of World War II, will 
hike charges by about 678 million 


| dollars a year’, it has been estimated 


ICC said that domestic water carriers 
may apply to their charges the same 
revisions authorized for the rails. 





DEHYDRATED 
ALFALFA MEALS 
Car Lots—Truck Loads 


Distributors for 
MINNESOTA 
NORTH DAKOTA 
SOUTH DAKOTA 
and Northern WISCONSIN L 


For Information write 


MANEY BROTHERS 
MILL & ELEVATOR CO. 


MINNEAPOLIS, MINN. 











Phone serice is back te normal. Call us—BALTIMORE 5800—J02 méillJeed, cash 
on futures, sacked or bulk, spot or deferred. 


602 Board of Trade Building 


Kansas City, Missouri 


— ferry -Parks 











CONSTITUENTS OF DEHYDRATED ALFALFA 





Carotene Chiorophy Tocophero Vitamin K Wax Aicoho Wax Ester Wax Paraffir Xanthophy!! 


Research prowes that mo other netural feedstuff 


Pantothen 
Vitamin C Thiamin Riboflavin Fo A Biotin 


tartities toad with so many important nutritive factors 





cd 


Histidine soleucine ethionine T yptophan 


Oo @ HO0d grade of dehydroted alfalfa meals 


~ 





Top Row: Oil Solubles Center Row: Water Solubles Bottom Row: Amino Acids From Alfalfa Protein 


Other constituents include—BORON, CALCIUM, CHLORINE, COBALT, COPPER, IRON, MAGNESIUM, =, 
MANGANESE, MOLYBDENUM, NITROGEN, PHOSPHORUS, POTASSIUM, SODIUM, SULFUR, ZINC H 


DEMYDRATED ALFALFA MEAL Acree Dizimiesis=Miielicima C.ooxmigezimy 
KIDD Orie Sit. K cimsiqss Ciltw. Mies 


na . > 
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Early Lamb Crop “Generally in 
Good Condition,’ BAE Reports 


WASHINGTON—Early lambs are 
enerally in good condition, but de- 
velopment was retarded somewhat 
March by wet weather 
Agricultural Econom- 
ics has reported. Early lambs made 
ood growth in southern California, 
but their development has been slow 

the northern part of the state. On 
April 1, lambs were in good condi- 
tion in the Pacific Northwest, though 
pastures and ranges made less than 
normal gyowth during March because 
of the cool weather. Generally, pas- 
tures and ranges failed to develop in 
Texas during March due to lack of 
idequate rainfall, although some 
ireas did receive moisture. Early 
umbs have not made good progress 
ind additional rainfall is needed. The 
condition of early lambs in the south- 


during cool 


the Bureau of 





eastern states on April 1 was slightly 
below average. 

March weather in general was not 
favorable for development of early 
lambs. In northern and central Cali- 
fornia cold weather delayed growth 
of pastures which in turn held back 
the development of the early lambs. 
Drouth conditions continue in the 
western half and the extreme south- 
ern part of Texas, while eastern and 
southern Plateau counties received 
some rainfall in late March. Early 
lamb. prospects improved some dur- 
ing the past month in those areas 
receiving moisture. Pastures in the 
early lamb areas of the Pacific 
Northwest made less than normal 
growth during March, delaying the 
development of early lambs. Weath- 
er conditions were wetter and cqlder 





Lacto-Vita, Clo-Vita, For-Clo, Dry D3, dried milk products, Mar- 
den-Wild and Peder Devold cod liver oils, brewers’ yeast, live 
cell yeast, Bacitracin. 

No order too large, none too small 


LACTO-VEE PRODUCTS COMPANY 


DAYTON 2, OHIO 











than usual in the southeastern states; 
however, death losses of early lambs 
were reported below a year ago 


Smaller Crop 

The early lamb crop for the US. 
is expected to be somewhat smaller 
than last year and marketings are 
expected to be later. In California 
shipments to the eastern markets 
had not started by April 1, while a 
year ago the movement was under 
way by mid-March. The marketing 
of Arizona early lambs has just be- 
gun. In the Pacific Northwest and the 
southeastern states marketings are 
expected to be somewhat later than 
usual because of delayed pasture 
growth and later lambing. 

Conditions in the early lambing 
states on April 1 are reported as 
follows: 

California: The condition of early 
lambs is reported to be somewhat 
lower than in the preceding two 
years. However, the outlook is very 
good for lambs if normal weather 
prevails. Feed has developed well in 
all the lower elevations. Early lambs 
in southern California are reported 
in very good condition. The peak mar- 
keting period will be later than usual 
with the heaviest marketings coming 
about mid-May. 

Arizona: Early lambs continue to 
be in good condition. Marketings have 








* Safety... 


* Efficiency... 


* Fuel Adaptability . . 


coal firing equipment 


hiring 


BOILER. 





Standard electronic controls and safety devices 
properly regulate feed water, fuel supply and 
steam pressure—in addition, the water tube type 
makes the N-B Boiler “fool proof.” 


The N-B Boiler is built for an overall efficiency 
of 80% and this can be maintained continuously. 


The N-B Boiler is available with gas, oil or 
or combination gas/oil 


When You Buy 


SaHileRs 


Buy the Best 


—the 


Nebraska 


Reg 


Wide Size Range —30 Series (Illustrated) 10, 
15, 20 and 30 H. P. 20 Series of 35 to 300 H. P. 


OUTSTANDING FEATURES of the NEBRASKA BOILER 
* Reliability . 


The absence of moving parts, the large furnace 
volume, the low heat release rates, water walls, 
and the large steam drum all mean one thing— 


reliability. 


Sensitivity 


from cold start 


ance. 


The Nebraska Boiler is designed with the most modern concepts of steam generation. The N-B will 
produce the greatest amount of steam heat with the maximum overall economy. The N-B com- 
plies to the rigid code of the American Society of Mechanical Engineers and bears the verifying 
stampings of that organization. Truly, there is no boiler better manufactured than the NEBRASKA 


tHE [NEBRASKA BOILER & SUPPLY CO. 


J. 8. Pat. Off 


* Response to Load Changes... 
to furnace heat 
steam under varying loads. Steam in 15 minutes 


* Tested Accessories . . 

Component accessory equipment of proven per- 
formance and design has been selected and thor- 
oughly tested in both laboratory and field in- 
stallations. This guarantees unexcelled perform- 


Boiler 


assures constant 
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Dr. George O. Kohler 


ELECTED — Dr. George O. Kohler 
was elected vice president and direc- 
tor of research by the board of direc- 
tors of Cerophyl Laboratories, Inc., 
at their meeting in Chicago, April 8. 
Dr. Kohler is a member of the re- 
search council of the American De- 
hydrators Assn, He received his bach. 
in organic chemistry at 
the University of Wisconsin in 1934, 
a master’s degree in agricultural 
chemistry in 1936 and two years later 
a doctor's degree in biochemistry. Aft- 
er doing some postdoctorate work at 
Wisconsin under Drs. Hart and Elve- 
hjem, he joined Cerophyl Labora- 
tories in Kansas City in 1939. 


elor’s degree 





just begun in contrast to last year 

movement was well under 
Lambs are develop- 
are ade- 
expected to carry 


finish when mar 


pastures 


lambs 
In the 


iz of early 
< of April 
n rn plateau coun- 
ties spring range feed improved with 
late March nfall. However, addi- 
tional mo is needed if the feed 
suppl maintained. March 
rains wert light in the northern 
and west counties and 
more m« s needed. Drouth con- 
ditions continue in the Trans-Pecos 
irea wit rospects for any feed 
until mois received. Market- 
ings may be retarded due to scarcity 
green feed 
Tennessee: wet weather has 
been unfa ble for the growth of 
pastures thus delaying the develop- 
ment of early Death losses of 
lambs are below those of last year 
and are about average. Late pasture 
growth n cause the peak of the 
marketir from one to tw 
weeks later than usual 
Kentucky: Pastures are now 
advanced and lamb develop- 
ment should be rapid. The early lamb 
was dropped somewhat later 
than a year ago, and the time of 
marketing will be about two or three 
weeks later than usual 
Virginia: March weather was wet 
ter and colder than normal. Pasture 
conditions were above average and 
iy | moisture should make 
rapid growth. It is expected that 
marketing will be a little later than 


lateau 


lambs 


well 


early 


crop 
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Lincoln 8, Nebraska 
25 Years of Boiler Manufacturing 








235 N. 9th Street 


WRITE FOR FACTS TODAY! 
UNIVERSAL MILLS INC., FT. WORTH, TEX 
GAYLORD J. STONE 


President 




















in recent years. Lambs are in very 
g00d condition with death losses less 
than a year ago. 

__ Missouri: The cold weather during 
March was unfavorable for lambing 
operations and delayed the growth of 
pastures until the latter part of the 
month. Death losses have been about 
the same as a year ago and lambs 
are reported to be in very good con- 
dition. Marketings may be slightly 
later than last year. 

Washington: Early lambs are in 
good condition, but marketings are 
expected to be later than usual. Cold 
Weather during March and a short- 
age of precipitation in the eastern 
part of the state delayed the devel- 
opment of green pasture feed. How- 
ever, losses have been moderate and 
lambs have made normal gains. 

Oregon: Lambs are reported in the 
best condition since,1947. Pastures in 
the early lamb areas made less than 
normal growth during March because 
of below average temperatures 
Lambs were dropped somewhat later 
than last year but have developed 
favorably. The average date of mar- 
keting will be somewhat later than 
in 1951. 

Idaho: March weather was rather 
unfavorable for early lambs, but 
prospects are good for new grass on 
the pastures and ranges. Lambs are 
expected to make favorable develop- 
ment. 


ROBERT A. SWANSON DIES 
WHILE ON WESTERN TRIP 


CLINTON, IOWA Robert A. 
Swanson, manager of feed and oil 
Clinton Foods, Inc., corn proc- 
essing division, died Aprjl 16 at Colo- 


sales 


Robert A. Swanson 


rado Springs, Colo., while vacation- 
ing with Mrs. Swanson and his son, 
Robert, Jr., who is leaving for the 
air force the last of April. 

Associated with Clinton Foods for 
the past 20 years, Mr. Swanson be- 
came manager of feed and oil sales 
about two years ago. He was born 
in Moville, Iowa, April 26, 1901, and 
was educated in Iowa and Canada. 
Two daughters also survive 


SWIFT TO CONSTRUCT NEW 
SOYBEAN PLANT IN OHIO 


FOSTORIA, OHIO—Swift & Co. 
will construct a new solvent extrac- 
tion soybean mill at Fostoria, replac- 
ing the present expeller-type unit. 
The contract has been let to the 
Blaw-Knox Construction Co. of Pitts- 
burgh and construction is to. be com- 
pleted by spring of 1953. H. S. Byrd, 
manager, said the new equipment will 
be able to handle 200 tons of beans 
daily. 

“The most important thing about 
the new-type mill is that it will pro- 
duce a higher quality of oil,” Mr. 
Byrd said. “The solvent extraction 
method which we will install, was de- 
veloped after the Fostoria mill was 





built in 1940. Our objective now is 
to keep pace with improved methods 
and increased soybean production.” 
Construction plans call for a new 
extraction building 50 by 70 ft. of 
steel and corrugated transite. The 
existing expeller building will be con- 
verted to a bean preparation and meal 
processing building, and will be con- 
nected to the extraction building by 
a covered bridge of similar construc- 
tion. Equipment to be installed in- 
cludes a Rotocel extractor, one of 
the newest types used in the industry 
The present office building will be 


relocated to make room for the ex- | 
traction building and to provide more | 
space for trucks during the harvest | 
has | 


season. “Fostoria and vicinity 
good prospects as a soybean produc- 


ing center,” Mr. Byrd said. “When | 


the Swift mill was established here 


in 1940, Ohio soybean production was | 
8,400,000 bu. Production in 1950 was | 


24,530,000 bu.” 
HATCHERY CONVENTION 
RESERVATIONS BRISK 


KANSAS CITY The 
room only” signs already hang in the 
lobby of the headquarters hotel in 


San Francisco for the week of the | 


American Poultry & Hatchery Fed- 
eration convention, July 22-25. Al- 
though the federation’s hotel reser- 
vations bureau went into operation 
only two weeks ago, the initial flood 
of room requests exceeds the room 
guarantee of the St. Francis by 100% 
The St. Francis was named head- 
quarters hotel in March. Reservations 
also are coming in for accommoda- 
tions at other leading downtown 
hotels. 

The convention is expected to draw 
5,000 or more hatcherymen and poul- 
try breeders from all over the U.S 
Educational sessions and al! exhibits 
will be housed in San Francisco's 
Civic Auditorium. A total of 131 com- 
mercial exhibitors wil! utilize a 55 
000 sq. ft. area to display their mer- 
chandise. 


Although the quota of hotel rooms 


at the St. Francis has been filled, 
there will be plenty of rooms in San 
Francisco for persons planning to at- 
tend the convention. A grand total of 
49 hotels has pledged accommoda- 
tions. Requests for 
reau, 200 Civic Auditorium, 
ied by a $5 per person deposit 


GRAIN AND CONCENTRATE 
FEEDING AT HIGH LEVEL 


WASHINGTON — The quantity of | 
grain and other concentrates fed per | 


milk cow in crop reporters’ herds 
averaged 6.27 Ib. a day on April 1, 
the second highest for the date in 
nine years of record, according to 
the Crop Reporting Board of the 
Bureau of Agricultural Economics. 

This rate of feeding compares with 
6.28 lb. on April 1 a year ago, and 
a range from 5.45 Ib. to 6.24 lb. for 
the date in the preceding seven years. 
Stormy March weather in many sec- 
tions encouraged continuation of 
heavy concentrate feeding. In some 
places, feed supplies are reported 
tight but milk cows have been fed 
rather liberally. 

The cost of concentrate rations fed 
to milk cows in March was the sec- 
ond highest on record for the month, 
having been exceeded only in 1948 
In milk-selling areas, the concentrate 
rations fed to milk cows were valued 
at $3.87 cwt. and in cream-selling 
areas $3.45 cwt. These were 9% and 
7%, respectively, above the March, 
1951, value. 

The relationship between dairy 
product prices and concentrate ration 
costs in March this year was not par- 
ticularly favorable. The milk-feed 
price ratio, at 1.27, was unchanged 
from the previous two years and prac- 
tically the same as the 20-year aver- 
age for March. The butterfat-feed 
price ratio, at 22.6 was slightly more 





favorable than the 21.7 a year/ago, 
but about 5% below the 20-year aver- 
age for March 

Regionally, April 1 quantity of grain 
fed per milk cow reached new highs 
in the western states and in the South 
Atlantic states. In the North Atlantic 
region, the previous high rate of feed 
ing during the 9-year 
equaled this year. The grain feeding 
rate in the North Central states was 
only a little below the previous rec- 
ord high for the date. In the South 
Central states, the amount fed per 
cow on April 1 was down slightly 
from that of Feb. 1 and appreciably 
less than a year ago, although still 
higher than in other years 

a 
F. A. McLELLAN DIES 

BUFFALO, N.Y.—Frederick A. Mc- 
Lellan, 88, who retired in 1946 as vice 
president in charge of the mills divi- 
sion of the Grange League Federa- 
tion, died recently at his winter home 
in Winter Park, Fla. He entered the 
milling industry at Jackson, Mich.; 
operated a flour mill in Galveston, 


period was. 
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Texas; was production manager of 
the H. O. Cerea!) Co. of Buffa 
ed the grain and feed oper 
the GLF; became treasurer and sales 
manager of the George Urban Milling 
Co.; then returned to GLI 
———~ 
ELEVATOR EXPANDS 
VASSAR, KANSAS I 
Elevator, owned 
George Brans 
has installed a pe 
in the new buildi: 
west side of the elevator 
chine has a top < ity of 
an hour. The two floors of 
structure has added 3,6 
space and about 45,000 cu 
room 
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* for personal service: 
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e WALSH GRAIN CO. e 

@ 1002 Flour Exchange Lincoln 0678 

MINNEAPOLIS 15, MINN. e 
MATT WALSH @ SHELLEY WALSH 
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rooms should be | 
made to APHF hotel reservations bu- | 
San | 
Francisco, and should be accompan- | 


TOWER BRAND ROLLED OATS 
(Steam RKolied) 

ACE BRAND ROLLED OATS 
(Steam Rolled) 

WHOLE OAT GROATS 

STEEL CUT OAT GROATS 

GROUND OAT GROATS* 

GLENWOOD FEEDING OAT MEAL 

FALCON BRAND PULVERIZED 
WHITE OATS 

STANDARD BRAND PULVERIZED 
WHITE OATS 

DAIRY BRAND COARSE GROUND 
OaTs 


Millers 
"TO THE 
FEED TRADE 


For Highest Quality Oat Products 
COME TO AN OAT MILLER 


Our milling process gives you the fine, 
wniform texture you need for perfect re- 
sults in your formula feeds. 


Our Teletype number is MP 477 


Mixed cars at straight car prices 
Samples on request 


FRUEN MILLING COMPANY 


° MINNEAPOLIS 5, MINNESOTA 


STAR BRAND PULVERIZED 
MIXED FEED OATS 

CRESCENT PULVERIZED OATS 

MIXERS’ PULVERIZED OATS 

EAGLE BRAND STEAM CHKIMPED 
OATS 


OAT FEED (when avaliable) 
STEAM ROLLED WHOLE BARLEY 
GROUND BARLEY 
HULLED BARLEY FLAKES 

(Max. 24%% fiber) 
GLENWOOD BARLEY (hulled) 
STAR HULLED BARLEY ORITS 
STEEL CUT DURUM WHEAT 
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DEALERS 


and 


THERE'S A REASON WHY 
YOU SHOULD SELL DARi-DRi 





A DRY MILK PRODUCT 
FOR HOGS & POULTRY 


INCREASE YOUR BUSINESS! 

. .. sell DARi-DRi to your feed customers .. . fast turn-over, easy to 
handle, less inventory, comes in handy 50 Ib. bags, won't spoil or freeze 
and it does the job of either wet or dry milk products. 


ADVERTISING AND PROMOTION! 

. . . backed by consumer advertising every month in leading farm 
papers. Supported by vigorous promotion literature, posters, decals, 
and signs. Look for the DARi-DRi bulls-eye ! 


EXTRA PROFITS FOR FARMERS! 

Faster growth means less feed and more profits . . . DARi-DRi is all 
food, no water or fiber. Helps the farmer get the most out of his feed. 
The sooner they start using DARi-DRi the more satisfied they will be. 


OUR GUARANTEE! 


Have your customers try a bag today and see for themselves . . . if they 
are not satisfied, return what's left and get all your money back. That's 
right, we will back you up and no questions asked. 





F-4 


Midwest Dried Milk Co. 


DUNDEE, ILLINOIS 


Please send me more information! 





ADDRESS 


CITY 





AFMA Head Preposes That Bone 
Meal Be Certified by Exporters 


WASHINGTON— Walter C. Berger, 
president of the American Feed Man- 
ufacturers Assn., has proposed a solu- 
tion for the problems surrounding im- 
ports of animal bone mea! that have 
developed during the anthrax out- 
break. 

His proposal is that the importers 
of bone meal work cooperatively with 
their export counterparts in foreign 
nations to insure that all imports of 
bone meal into the U.S. for feed in- 
dustry use be certified by exporters 
as having been sufficiently heat treat- 
ed to destroy anthrax spores. In this 
proposal Mr. Berger has been assured 
the active cooperation of the USDA 
Bureau of Animal Industry. 

If the proposal can get the full 
cooperation of the importers and this 

government agency it is seen 
fully 90% of foreign bone meal 
now imported for feed purposes can 
qualify for entry into the U.S. for 
feed industry use. 

Consults with BAI 

Mr. Berger has been here this week 
to consult with the BAI over the ad- 
problems involved in 
government control over bone meal 
imports. He told Feedstuffs that he 
had sympathy for the administrative 
task forced on this government 
agency. Primarily the import control 
problem cuts across industry lines 
Imported bone meal as classified by 
U.S. customs officials includes such 
items as gelatin and hoof meal and is 
sold industrial users, in- 
cluding the feed industry 

None of these other industrial users 
requires the sanitary treatment which 
is now seen needed to protect the feed 
industry in using this imported prod- 
uct. Consequently the BAI cannot 
move to impose an embargo on bone 
meal since there is no way of know- 
ing where the meal is going 
after it enters the country 

To require all imports of foreign 
bone meal to go through satisfactory 
processing to eliminate anthrax 
spores would penalize other industrial 
users. If USDA required that the gov- 
ernment inspect all imports of meal it 
would mean that the BAI would have 
to literally follow each import quan- 
tity from port of entry to use in the 
feed or other industry 


major 
that 


ministrative 


to several 


bone 


Tentative Approval 

The Berger proposal which has re- 
ceived tentative approval from USDA 
is basically this: That the importers 
of bone meal for sale to the feed in- 
dustry obtain from their foreign sup- 
ply certification and ade- 
quate labeling that te bone meal has 
been properly trea:ed by heating to 
kill any anthrax that exist 
This certification would now be avail- 
able to 90% of the bone meal which 
has previously been imported into the 
U.S. by the feed industry 

Not only has Mr. Berger inter- 
ested USDA in his proposal, but it 
was subsequently learned that Lester 
C. Bopst, feed control chief, also has 
agreed to cooperate with the proposal 
It is expected that a formal coordina- 
tion of the bone meal import prob- 
lem will be achieved when the AFMA 
holds innual convention in Chi- 
cago May 7-9 

The AFMA has scheduled a meet- 
ing of its feed control relations com- 
mittee, a similar committee of the 
American Association of Feed Con- 
trol Officials, and importers of bone 
meal, to take place at the convention. 

Meanwhile, anthrax remained a ma- 
jor consideration in the feed industry 
last week, with several other new 
developments meriting attention 
However, industry spokesmen believe 
that much of the early hysteria has 
expended itself, and the industry as a 
whole and government officials as 
well, are taking the sane approach 

Several states have joined the first 
group to take action against imported 
bone meal, believed to be the culprit 
in producing anthrax through the me- 


sources 


spores 


its 





dium of formula feeds. Indiana, IIli- 
nois and Ohio were the first. However, 
now included on the list are Alabama, 
Tennessee, Iowa, Wisconsin, Michi- 
gan, Nebraska, Kentucky and West 
Virginia. California is said to be 
watching the situation closely, as well 
as other states 

Most of the states followed the pat- 
tern established by the first three 
states, directing their orders against 
the use of imported bone meal in 
anima! feedingstuffs. Iowa went a 
step further and banned all imported 
animal products for feeds. It was re- 
ported that for a few hours one day 
Kentucky had road blocks estab- 
lished, halting the entry of all for- 
mula feeds into the However, 
this order was rescinded in a short 
while. The Chicago Health Depart- 
ment has prohibited the shipment of 
milk into the Chicago milk shed from 
anthrax infected farm. This is 
first this kind re- 
ported 

William T. Diamond, director of the 
Agriculture Service Division of the 
American Feed Manufacturers Assn 
Chicago Spe aking for the associa- 
tion, said that the reports to the 
AFMA that formula feed 
have suffered unduly be- 
cause of anthrax 

“Although there been 
n feed sales, particularly of hog 
feeds, reports to the AFMA indi- 
cate that the situation is due more to 
the unsatisfactory feed-hog ratio 
than anthrax,” says Mr. Diamond 


State 


an 


the instance ofl 


indicate 
sales not 
has some 


lag 


Lack of Uniformity 

There is considerable confusion in 
the feed industry, largely due to the 
lack of uniformity among the anthrax 
orders issued by the various states 
This particularly is true among used 
bag people. Industry members in sev- 
eral have been concerned 
about the use of used bags in packing 
their feeds 

Donald S 


states 


Frey, secretary of the 
Textile Bag Manufacturers Assn., 
Chicago, stresses that only in one 
state is the use of used bags restrict- 
ed seriously 

The Illinois order issued at the 
peak of the anthrax outbreak speci- 
fically mentioned that all manufac- 
tured feeds and feed ingredients sold 
for livestock feeding shall be packed 
in new except those products 
delivered in bulk 

Indiana failed to mention bags at 
all, but Ohio provided that any con- 
taminated bags should be sterilized 
or destroyed. Apparently most states 
have followed the example by 
Ohio 

“The feed industry need feel 
compunction whatsoever about utiliz- 
ing says Mr. Frey. “They 
have become an important part of the 
industry, and there is no need to work 
unnecessary hardships by depriving 
oneself of their 

Another situation which needs clar- 
ification badly is the status of foreign 
exporters of bone meal. Some of the 
states banned bone meal, not specify- 
ing steamed. Some exporters 
have which is thought to 
meet every specification to safeguard 
against anthrax. Importers, also, are 
at a loss as to what to do. 


bags, 


set 
no 


used bags 


use 


raw or 


bone meal 


Some foreign bone meal which pre- 
viously was sold for deferred ship- 
ment into the states with bone meal 
bans has been turned down by im- 
porters. Some states apparently lack 
inspection machinery to clear bone 
meal for use, even though its use 
is permitted after inspection 

It is reported that the Bureau of 
Animal Industry has revised its fig- 
ures on the amount of bone meal im- 
ported by the U.S. annually. It now 
states that 250,000 tons are imported 
yearly, and that 35,450 tons are used 
by the feed industry. Earlier figures 
were 400,000 tons and 25,000 tons, re- 
spectively 
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PLEDGE 
to the Feed Industry 


Uh 1992 










Our first quarter century in the feed industry has been eventful. Probably no one suspected, 
25 years ago, when NOPCO’S Agricultural Department was established, that growth would be 





so rapid, so fruitful, so satisfying. 





Many “firsts” have marked this, our first quarter century. Among these-were Nopco’s pioneer 
offering of fortified cod liver oil (NOPCO XX®), and more recently, the successful develop- 
ment of “Micratized*” Stable Dry Vitamins A & D. 








But progress is not made by looking back. Therefore we pledge that this, our 25th anniversary 
year, will be devoted to bringing out new and better vitamin products, to round out the most 






complete vitamin line in the entire animal feeding industry. 










Elsewhere in this issue you'll see the first of these new product announcements. There will be 
more during the remainder of our 25th anniversary year. Watch for them. Especially watch 





for Nopcosol*, an entirely new concept in complete feed supplements, coming soon. 





Many, many thanks to our feed industry friends for making all this possible. 







AGRICULTURAL DEPARTMENT 


Y SF) 


Liautidl ( Up 





Harrison I, N. J. — Richmond, California 






RELY on these Quality Products for your feeds 









tee NOPCO B VITAMINS—riboflavin, calcium pantothenate, niacin, 
: choline chloride (liquid & dry), vitamin Bi2 feed supplement. 
NOPCO A & D VITAMINS—ao complete line of dry vitamin A 
>. ‘ & D products, vitamin A & D oils. 
: ANTIBIOTIC FEED SUPPLEMENTS—Procaine penicillin and 






i Bacitracin—available alone and combined with vitamin Bi2 







*T.M NOPCO Chemica! Compony © 1952 NOPCO Chemica! Compony 
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it is composed of: 
50 per cent condensed fish solubles 
50 per cent soybean oil meal 


50 per cent minimum protein guarantee | 


A blend of the best types of condensed fish solubles on a base of soybean oil | 


meal. Especially designed for feed manufacturers who want a good fish prod- 
uct and have facilities to incorporate their own antibiotics into their formulas 


ate is dry free-flowing—leaves no 
is uniform, stores indefinitely 
regardiess of size to use fish 
ommended levels 


Triple- Fifty neentr 
¢ mixers to cleat 
ables ‘ mixer 
# feed at rec 

How t Use 
rriple-Fifty entrate can be used at a ratio of 60 
t at f ymplete feed. At this level it pro 
sa Vitamin By and the unidentified 
luble factor(s) normally needed in 

ducing formula 


WAREHOUSE STOCKS AT 


United Distributing Co. 
116 24th Avenue N. 
Minneapolis, Minnesota 


Grain Products Co, 
James, Minnesota 


Hoosier Mineral 
Feed Co 


Greenwood, Indiana Green Bay Flour 


& Feed, Inc. 
1011 South Broadway 


Harry C. Smith Co., Ine 
Green Bay, Wisconsin 


556 Suzette 
M his, Tennessee reed 
emphis, Tenne F ers Supply & 
New Century Co. Mfg. Co. 
1939 South Union Ave 
Chicago, Ulinois 


Write for complete details 


W. 0. PRAPT C0. 


20 No. Wacker Drive. 
Chicago 64, Illinois 


1304 Union Avenue 
Kansas City, Missouri 











eee ororerer= 


used available space— 


, r . 
° UP IN THE AIR! 
. 
When a company in northwestern Ohio need- 
ed more than the 65,000 bu. storage space 
they already had in eight Neff & Fry bins, 
they talked to us about more bins 
Adjacent ground could not be obtained for 
lateral expansion. So the alternative was to 
build tall bins. The four shown in the photo 
are 70’ high. They provide additional storage 
for almost 200,000 bu. of grain 
On top of the four big bins is a 16° x 30 
machinery house, the roof of which is 100° up 
in the air where space 
is always available—and 
free! 

Maybe upwards 
will solve your problem 
for handling and storing 
flowable bulk materials 

Be sure to read our 
interesting folder, “Bins 
with the Strength of Pil- 
lars.’’ Write, wire, or 
phone for a copy 


room 


THE NEFF & FRY CO. 
220 Elm St. ¢ Camden, Ohio 


SUPER-CONCRETE STAVE 
STORAGE BINS 


@ NEFF & FRY 














Canadian Grain 
Due as Buffalo 
Season Opens 


BUFFALO—The local grain sea- 
son opened officially April 10, when 
the L. D. Browning from Duluth, 
carrying 221,801 bu. wheat docked at 
the Connecting Terminal] Elevator 
and started transferring the cargo 
to the elevator. Another boat, loaded 
with grain at Chicago, docked here 
earlier in the week but tradition 
says that the official season opens 
when a boat from the Upper Lake 
area arrives in Buffalo with its cargo 
of grain 

Several more boats are loading 
grain at the various upper lakes 
ports all destined for this port and 
they were expected to reach here this 


| week 


The first “damp” grain from 


| Canada were scheduled to arrive here 


this week for purposes of drying 
This grain will be loaded at Ft. Wil- 
liam and will come here under bond 
When conditioned it will be reshipped 
to Canadian ports for either further 
storage or to fill previous contracts 
made for this commodity 

First estimates of the number of 
bushels that were likely to be shipped 
here were placed at 10 million bush- 
els, but the best guess is now that 
only about 5 million bushels will 
come here to be dried. Increased fa- 
cilities developed in Canadian ports 
for drying grain will be utilized to a 
much fuller extent than was thought 
possible when negotiations were first 
inaugurated between the Wheat 
Board and local elevator interests 
here for use of the local drying equip- 
ment 

Companies participating in the 
drying arrangements are the Con- 
tinental Grain Co., Standard Milling 
Co,, International Milling Co., Rus- 


selil-Miller Milling Co., Cargill, Inc 
and Archer-Daniels-Midland Co 

It is expected that the influx of 
grain from Canada will keep the dry- 
ing equipment of the various eleva- 
tors busy for the next two or three 
months and will add about 50 more 
employees to the various elevators 
U.S. Customs men along with 
Corn Exchange inspectors will su 
pervise the checking and weighing 
of the various cargoes as received 


local 


—————_—— 


BUFFALO CORN EXCHANGE 
ELECTS THREE DIRECTORS 


BUFFALO—At the &annual stock- 
holders meeting of the Buffalo Corn 
Exchange held April 8, three new 
directors were elected for three-year 
terms. They are Fred E. Haller, Bison 
Grain Corp., Harris N. Hostetter, 
purchasing department, Eastern 
States Farmers Exchange, Inc., and 
Theodore A. Wagner, vice president 
Fraunheim Corp., Wagner Grain di 
vision 

Retiring directors are Bruce K 
Conover, Jr., vice president, Mari- 
time Milling Co.; Everett H. Flinch 
baugh, vice president Connecting Ter- 
minal Grain Elevator Corp., and John 
Norwig, director of purchases, Co- 
operative Grange League Federation 
Exchange, Mills division. 

The board of directors, consisting 
of nine members of the exchange, will 
meet shortly and select a new group 
of officers for the following year. 

The present officers are John Nor- 
wig, president; D. A. Southwell, vice 
president; Everett H. Flinchbaugh 
secretary; C. J. Harriss, executive 
secretary-traffic commissioner, and 
Richard J. Murray, assistant secre- 
tary 

FIRE DESTROYS STORE 

LONE OAK, TEXAS—The A. J 
Smart Feed Store was one of five 
business places on Lone Oak's publi 
square which was destroyed by fire 
recently 














—Non-Electric 
—No Current 
—No Coils 


—No fuses to blow 
—Always energized 
—Insulated 


SEPARATORS 


Complete Protection vs. Tramp Iron 


—Ne interruption of power 


Write for Full Information 


JACOBSON MACHINE WORKS 


1076 TENTH AVENUE S. E., MINNEAPOLIS 14, MINNESOTA 


MAGNETIC 


—Easy Installation 
—Low Installation costs 
—No cost afterward 
—Permanent 

—Hinged 

—Always extra Efficient 
—Especially Powerful 
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OPS Drops Standard 
Protein Provision 
for Corn Oil Meal 


WASHINGTON—A provision which 
related the ceiling prices of corn oil 
cake, flakes and meal to their pro- 





tein content has been deleted by the 
Office of Price Stabilization from the 
regulation which fixes dollars-and- 
cents ceilings on by-product feeds of 
the wet corn milling industry 


The regulation, Supplementary Reg- 
ulation 86 to the General Ceiling 
Price Regulation, originally set a 
ceiling of $64 ton for corn oil cake, 
flakes and meal of 20% protein con- 
proportional decreases for 
products containing less than this 
protein content. Now Amendment 1 
to SR 86 permits sale of these prod- 
ucts at the $64 ceiling, regardless of 
protein content. 

However, the standard protein con- 
tent provisions for corn gluten meal 
and feed are retained in SR 86 

The text of Amendment 1 to SR 86 
follows 
TITLE 82A—NATIONAL DEFENSE, 

APPENDIX 

Chapter I1Il—Office of Price Stabiliza- 

tion, Economic Stabilization Agency 

General Ceiling Price Regulation, 
Amdt. 1 to Supplementary Regu- 

lation 86] 

GCPR, SR 86—Ceiling Prices of By- 
Product Feeds of Wet Corn Milling 
Industry 

Corn Oil Cake, Flakes and Meal 


tent, with 






‘ I juction Act 

as amended, Ex : Order 10161 

E t r Stabil tion Ager ce al 
his Ar t 1 s 
t Regulatior ( 
gt Regula ret s 
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at an 
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‘ 
, ar 
andar I t n 
a t kes corn 1 cake 
H r ! “ t flat « “rt e 
' 1 a pr 
nte ba 1 required 
In the idg the Lirector of Price 
Stabilizat the pr ions f this amend 
1 g 4 a nd equitable aad 
' essar t [ ate the purposes f 
e IV f the Defense Production Act of 
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Provisions 


Amendatory 





B Alfalfa 
BILL MERRITHEW CO. - 


MI PLYMOUTH BLOG «8+ MINNEAPOLIS), MINK. = 
TwK: MPa Oa 


aeneee 








the standard protein content for orn oi 
eake, corn oi] flakes and corn ofl meal. As 
amended, Table A reads as follows 


Table A—Producers’ Ceiling Prices 


Standard Ceiling 
protein price per 
Feed by-product content ton, bulk 
% 
Corn gluten meal 41 $81.00 
Corn gluten feed 23 61.00 
Corn gluten feed 
sweetened is 61.0 
Corn oi! cake, corn ail 


flakes, corn oil meal 
All other feed by-products 

af the wet corn milling 

process 

(Se 704, 64 Stat. 816 
U. 8. C. App. Sup. 2154.) 

This amendment shall 
April 11, 1962 


61.0 
as amended 


become effect 


ELLIS ARNALL 


Director of Price Stabilizat 


ARKANSAS MANUFACTURERS 
ORGANIZE CREDIT GROUP 


LITTLE ROCK, ARK.—An Arkan- 
sas Feed Manufacturers Credit Group 
was formed here April 9. T. E. Mos- 
ley of the H. K. Cochran Co., Little 
Rock, was elected chairman of the 
organization, and Henry H. Niemeyer 
of the Niemeyer Grain Co., was cho- 
sen secretary-treasurer. 

About 20 feed manufacturers in 
this area were present at the meet- 
ing. They voted to establish a regular 
schedule of meetings on the third 
Tuesday of each month. The next 








meeting will take place at the Albert 


| 

Pike Hotel, Little Rock, April 22. All Middle West and the benefits that 
feed manufacturers in the area are | have resulted. Also present at the or 
welcome to attend the meetings, offi- | ganization meeting were R. E. Bryant 
cials said of General Mills, Inc., D. H. Elmore 

At the meeting last week, J. D. | Ralston Purina Co., and Robert Nich 
Dean, executive vice president of the ols of the Albers Milling Co., all of 
Midwest Feed Manufacturers Assn., | Kansas City, who are active in the 
which sponsored the group, told of pioneer credit organization in that 
similar organizations working effec- city 


tively in several feed marks 





FEEDSTUFFS, April 19, 1952-———11 


ts in the 











for POULTRY and HOG 
RESEARCH ... Consult LVT 


We are pleased to announce that our laboratory 
has acquired new facilities for practical large-scale 
floor experiments with poultry and swine 
enable us to offer a more complete service to feed 
and ingredient manufacturers than has been avail- 
able from an independent laboratory heretofore. 
Clients are now being accepted on either a 
taining or a project basis. 
For details write or call— 


LABORATORY of VITAMIN TECHNOLOGY 


1411 E. 60th Street, Chicago 37, til. 


These 


sus- 


Dorchester 3-3516 


























PURE REEF 
OYSTER 
SHELL 


DIGESTIBLE 
LESS DUST 
STERILIZED 


“Aged in the waters of Mobile Bay” 
SOUTHERN OYSTER SHELL MILLING CORP. 
MOBILE, ALA. 
















CovuMalaN Bolted Steel Grain Storage 
Tanks have proved in actual service through the 


years to be the most economical 
storage you can buy! That’s why 
users everywhere invariably spec- 
ify “COLUMBIAN” when addi- 
tional storage is needed—or new 


plants constructed. 


COLUMBIAN assures you low-cost 
storage because of minimum initial in- ' 
vestment — economical erection due to 
bolted sectional construction—minimum 
which 
for storage 
of wheat, corn, oats, barley, soya beans, 


overhead and maintenance 
creases daily profits. Ideal 


flax, cottonseed, peanuts, 
rice, coffee beans, etc. 


Easy Ways to Erect 


Detailed, easy -to-understand blue 
prints for erection are furnished so 
that tanks may be put up with any 
kind of labor—or we will provide 
supervisor for your own men—or « 
complete Columbian erection crew 
Foundation specifications and biue 
prints are furnished to enable your 
local concrete contractor to build 
foundation. 


FREE Engineering Service 


All preliminary engineering service 
for designing tanks to meet your 
particular need and arrangement ix 
provided free. 


Write Now 


for free literature 
siving complete de- 
tails. 


COLUMBIAN 
STEEL TANK CO. 


P. O. Box 4048-R 
Kansas City, Mo. 






Associate Member 
of the Grain and 
Feed Dealers 
National Assn. 
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BOLTED STEEL GRAIN STORAGE TANKS 








After 15 Years 
GANO GRAIN CORP. 


Continues to Specify 


COLUMBIAN 


The all-steel elevator at Cunningham, Kan 
sas, shown below ts one of four most re- 
cently erected with COLUMEIAN HBoelted 
Steel Tanks by the Gane Grain Corporation 
COLUMBIAN tanks were also ased for three 
other Gane elevators at Lewis, Kinsley and 
Doolan, Kansas 


The Gane Grain Corporation has used CO 
LUMEBIAN tanks for many 
Various locations—and 
COLUMBIAN for 
storage 


years at their 
continue te specify 
dependable low - cost 
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Show the Farmer 
How to Save Time 
. » » and Money 


A FEEDSTUFFS 


FOR THE RETAILER 


FEATURE 


By Martin Francis 


OW that the average farmer 
is making income tax reports 


every year, he has more or 


| 


less accurate records which show him | 
what his net income is for the year. | 


From such reports the 


farmer can | 


figure out just how valuable his time | 


is on an hourly basis. 
Depending upon his efficiency and 
general farming skill, the farmer may 


earn $1, $2, $3 or more an hour, just | 


is other skilled Americans. If he 
looks at his hourly time on this basis 


as most American workers do- 
then the farmer will be more anxious 
than ever to cut out needless tasks 
which require twice as much time 
to do, because no planning is used. 

For example, if a certain farm job 
now requires four hours to perform 
and the farmer’s time is worth $2 an 
hour, then the farmer has $8 worth 
of time tied up in the job. However, 
if through better planning, the job 
can be cut to two hours, it costs the 





PACAL HAMMERS LAST LONGER 
Made of special alloy steel, to 
specification, Pacal Hammers 
last longer. No finer hammers 
are made. Write for prices. 


PAPER-CALMENSON AND CO, 
St. Paul 8, Minnesota 


Pat 
Pend 


i 
Damage Stored Grain 


farmer only $4 in time to do the job, 
and he saves $4. : 

The alert feed dealer can point out 
such job and chore saving tactics to 
his customers, so that they will take 
advantage of them. Of course, you 
can help the farmer to make better 
use of his time and money by selling 
him quality feed, helping him to es- 
tablish and maintain an efficient feed 
program. This is always the number 
one job from the feed dealer’s stand- 
point. 

But the second important job is to 
pass on other ways of saving time 
and thus saving money. And these 
saving ideas to your greater feed pro- 
duction benefits, and you'll have such 
a hold on a customer that he will 
never want to buy anywhere else. 


Push-Button Henhouse 

For example, in a Wisconsin news- 
paper the other day a story appeared 
telling of a farmer who has a push- 
button henhouse operation. His labor 
saving devices were so well worked 
out that he stated it required only 
one hour a day to take care of a 750- 
hen flock. That meant 30 hours a 
month in caring for such a live flock 

When you run across a story or a 
record like that, publicize it, so that 
all your customers can be aware of 
it. Find out what the specific meas- 
ures are to cut the labor costs and 


SPRAY WITH DU PONT MARLATE” 


Vow while bins and storages are empty, it’s time to 
clean them up and spray with Du Pont “Marlate” 


Do the job thoroughly. Clean out 
all grain and litter, and burn the 
trash. Follow with a ‘‘Marlate” 
spray that wets down floors and 
walls. See that the spray pene- 
trates every crack and crevice. 
“Marlate” kills the insects on 
contact and the residue kills those 
that crawl out of hiding later. New 
grain that comes in clean stays 
clean. With ‘‘Marlate”’ there’s no 


odor or residue hazard for seed, 
feed or milling grain; no fire hazard, 
no residue hazard to employees. 


“Marlate” Controls All 
These Grain Pests: 


Granary weevil «+ Rice weevil + Lesser 
grain borer + Flat grain beetle « Foreign 
grain beetle - Confused flour beetle + 
Long-headed flour beetle + Cadelle « 
Saw-toothed grain beetle « Red flour 
beetle - Hairy fungus beetie 


INSECT CONTROL PREVENTS LOSSES: 


1. Downgrading. Prevents rot and mold that follow insect attack, keeps 
insects out of grade samples. 


2. Loss of quality. Stops heating and moisture damage due to insect 


activity. 


3. Shrinkage. Grain stays sound and full with no insects to devour it. 


4. Seed damage. With undamaged seed germs or seed coats, germin- 
ation value stays high. 


080% AmmaIiversary 


Ale ys pat OF 


BETTER THINGS FOR BETTER LIVING .. . THROUGH CHEMISTRY 


METHOXYCHLOR INSECTICIDE 


Two “Marilate” Formulations 
‘““Marlate”’ 50-50% technical meth- 
oxychlor insecticide wettable 
powder. ‘‘Marlate’”’ 2-MR, 24% 
technical methoxychlor insecti- 
cide emulsifiable oil. 





DEALERS: 


“Marlate” can be a major resale item 
for you as well as a useful product in 
your own business. Farmers who store 
their own grain are prospects and so are 
all the elevators in your area. For details, 
write Du Pont, Grasselli Chemicals Dept., 
Wilmington, Delaware. , 











detail them, so that others can use 
them if you wish. If, through public- 
ity on such an idea, you enable a 
farmer to save a half hour a day 
labor on his hen flock, he then saves 
many hours a month. At current rates 
of $1 to $3 an hour farm labor time, 
that runs into money—especially in 
a year’s time. 

Use the hour and the dollar saving 
rate in this publicity wherever you 
can. If you can tell a farmer some- 
one else saved $500 worth of labor 
a year in doing things the better way, 
farmers are going to listen and read 
The lure of the cash savings is al- 
ways strong. 

Take, for example, the problem of 
the dairy farmer in keeping his milk 
cans and other dairy equipment in 
excellent shape. When should he do 
this in order to keep his overhead 
low? Dairy officials say all equip- 
ment should be inspected and re- 
paired, if possible, during a low pro- 
duction period, so that production and 
milk quality is not impaired. A spe- 
cific program for such work pays off, 
saves many dollars. Retinning, if done 
early enough, will save costly replace- 
ment of utensils made from scarce 
metal. Checkups on faulty cans made 
during low production periods will 
give a dairy farmer time to replace 
them so there will be no utensil bot- 
tleneck during peak milk production 


Home Brooding 

Farmers today are doing more 
home brooding of pigs than ever be- 
fore, but young pig losses are high 
Low cost heat lamps installed in pig 
brooders cut young pig losses from 
chilling a great deal. How much is a 
heating program like this worth? 

One dead young pig is worth from 
$15 and up as a feeder. And who can 
calculate the time which the farmer 
puts in caring for sick young pigs that 
are lost? Certainly that time must be 
computed at prevailing rates if the 
young pig dies. One young pig lost 
from chilling can be a $30 loss. 

You can tell a farmer that erosion 
can damage his farm, that water and 
wind can wash away his valuable 
soil. You can even tell him several tons 
are washed away yearly, or more, 
and it may not alarm him too much 
But if you tell him that erosion is 
doing $1,000 damage to his farm every 
year, he'll listen. Those are figures 
which he understands, and he begins 
to do something about it. 

How about the chore studies that 
save farmers 200, 500 or more hours 
per year, plus the energy consumed 
by thousands of extra steps? These 
studies can be publicized in the 
amount of money they involve. If a 
chore plan saves a farmer 500 hours 


20d on page 16) 


COLLOIDAL CALCIUM PHOSPHATE 


Distributed by 


M. A. McCLELLAND CO. 


Dwight Bldg. - Kansas City 6, Mo. 























Calf-Teria SIPHON 
— fits all nipple pails 
Guerenteed to save 100 Ibs. 
of milk per calf fed. 
@ eliminates waste 
@ no milk left in poll 
Delivery NOW. Write for Catalog Sheets and 
Discount Schedule. 
CALF-TERIA SALES, INC., FORT WAYNE 6, IND. 








PRODUCTS 


Distributed in Nebraska, 
Kansas, No. Missouri, 
and Eastern Colorado by 
WRIGHT W. COCHRAN 
1211 Randolph Ave. 
Phone 7466 
TOPEKA, KANSAS 


QUALITY GOES IN BEFORE THE NAME GOES ON 
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DR. SALSBURY’S Educational Material 


You Improve Service 
Customer Confidence 


_ Biggest, Most Complete Educational Program 
Ever Offered To The Poultry Industry! 


Dr. Salsbury Service now reaches a new significance in its 
value to dealer and poultry raiser. The 1952 Dr. Salsbury 
educational material provides you with the most extensive 
and the most authoritative assistance ever made available. 
Poultry raisers regard with confidence the dealer who makes 
the most effective use of this material. With these helps, you 
not only become thoroughly acquainted with poultry manage- 
ment and disease control, but are kept up-to-date on new 








developments. 

Dealers who use this material in discussing poultry problems 
with their customers, and as direct mailings, are adding cus- 
tomers and increasing both their patronage and good will. 





DR. SALSBURY’S POULTRY DISEASE GUIDE 


(Wall Poster shown at left) 
Poster shows symptoms and lesions of 15 prevalent poultry dis 
eases in full color, with brief description. 33 by 44 inches in size 
Helps you show your customers what's wrong with their poultry, 
and what to do. 














DR. SALSBURY'S POULTRY DR. SALSBURY'S 
HEALTH MESSENGER TURKEY-VIEWS 


24-page mag te youltr 
page magazine; tells po | y . A 16-page news magazine 
raisers how to increase poultry 2 
' , F mailed to your turkey raising 
ncome throug isease pre 
_ ; > r as I , customers bi-monthly. Contains 
vention an trol, an ZOO 
vbr Ay abl information about turkey dis- 
juitry Management. AvatlaDic , 
pen 8 ease, management and helpful 
for customer mailings and over 
‘ experiences of growers 
the-counter distribution 











¥ Other 
Educational Helps 


These include product counter easels 
and display cards...product folders... 


DR. SALSBURY'S POULTRY 
DISEASE MANUAL 


A helpful book on poultry 


management, sanitation, dis 


DR. SALSBURY'S BROILER 
DISEASE MANUAL 


A valuable 20-page book for 


broiler raisers on broiler dis- 


poultry disease film strips... 5-day 
poultry disease schools ...and person- 
alized help by experienced representa- 


tives. 

If you are not already a Dr. Salsbury 
dealer, write us today, about Dr. Sals- 
bury’s dealer service program ...and 
exclusive new educational material. 
Dr. Salsbury’s Laboratories, 
Charles City, lowa. 





ease prevention and control. 60 
pages of illustrations in full 
color, with descriptions, symp- 
toms, treatments of common 


DR SALSBURY'S MANUAL 
poultry diseases. f 


o 
POULTRY DISEASES 


DR. SALSBURY'S TURKEY 
DISEASE MANUAL 


Informative 20-page booklet 
contains valuable information 
on common turkey disease, pre 
vention afid treatment. Turkey 
disease control chart. A com 
plete book covering all growth 
periods 








necommend, promi and, profile from ‘ 


SALSBURYS 


eases and their treatments. 
Discusses such diseases as 
Newcastle, Infectious Bron- 
chitis, Coccidiosis; Worms. 


DR. SALSBURY'S 
BROILER-VIEWS 


A 16-page news magazine 
mailed for you to your broiler 
customers bi-monthly. Includes 
helpful experiences from grow- 
ers, tips On management and 
disease prevention. Helps in- 








crease sales and goodwill 


complete line 
of poultry medicines 
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Continued Small 
Grain Exports from 
Argentina Expected 


WASHINGTON—January and Feb- 
ruary grain exports from Argentina 
confirmed earlier predictions of a 
continued level of exports from 
that country during the 
the Northern Hemisphere’s 1951-52 
(July-June) marketing at- 
cording to the Office of Foreign Ag 
ricultural Relations, U.S. Depart- 
ment of Agriculture 

In view of the relatively low sup- 
plies on hand Jan. 1, 1952, the out 
ward movement during March-June 
of the current fiscal will prob 
ably be at one of the 
record, USDA said 

Total exports from Argentina dur 
ing the eight months (July-February) 
of the U.S. 1951-52 grain marketing 
year amounted to only 1,627,000 long 
tons compared with 2,003,000 tons for 
the corresponding months of 1950-51 
This represents an 
tion of 18.8% 

Compared 
months last 
1 reduction of 





low 
balance of 


season, 


year 
lowest levels on 


over-all reduc 


eight 
‘ xports 
and oats of 


the 
wheat 


19% 


with 
season 


same 


show 


4.3% 
of rye 
stated 
creases 
The current corn harvest in Argen- 
tina now appears to be only about 
120 million bushels, as a result of 
severe drouth damage, according to 
the American Embassy at Buenos 
Aires. This is considered a maximum, 
and the outturn may be as low as the 
103 million bushel harvest of a year 
Current estimates are somewhat 
smaller than earlier season forecasts 
when the full extent of the drouth 
damage could not be appraised 


On the other hand, exports 
corn and barley during the 
months show substantial in- 


igo 


ERNEST CLARK TO PRESIDE 
AT CALIFORNIA CONVENTION 


SACRAMENTO, CAL. — Ernest E 
Clark, president of the California 
Hay, Grain & Feed Dealers Assn., 
will preside at the association's 28th 
vention, to be held May 
Ambassador Hotel, 


annual cor 
1-3 at the 
Angeles 

Mr. Clark of the Sunset Milling & 
Grain Co., Los Angeles, was elected 
president in April, 1951 

Meanwhile, F. E. Devendorf, con- 
vention housing committee chairman, 
notified headquarters of the Califor- 
nia that the Ambassador 
Hotel had been completely sold out 


Los 


association 


for the association’s convention. 

Mr. Devendorf, Los Angeles whole- 
sale grain dealer, advised those desir- 
ing choice accommodations at other 
hotels to submit reservations imme- 
diately. 

Tickets for the annual convention 
dinner dance also are reported going 
fast by Gladys O'Dell, Pillsbury-Globe 
Milling Co., arrangements chairman 

S. M. Loew, Jr., Capitol Milling 
Co., also issued a reminder that en- 
tries should be made immediately for 
the annual golf tournament at Ingle- 
wood Country Club, May 1. Mrs. H 
V. Nootbaar, Pasadena, recommended 
reservations be made immediately for 
the ladies’ events on the first two days 
of the convention. 

Preconvention challenges have been 
exchanged by Vern Wolcott, north 
captain, and Louis Loubet, south cap- 
tain, for the annual team bowling 
tournament. F. H. Corzine of Charles 
T. Taylor & Co., Los Angeles, is 
bowling chairman 

General chairman of the convention 
is H. V. Nootbaar, H. V. Nootbaar & 
Co., Pasadena. 

The association recently announced 
that one of the convention speakers 
will be Rilea W. Doe, vice president 
of Safeway Stores, Inc., Oakland, Cal 
He will talk May 2 on “Let’s Get a 
Toehold.”” Mr. Doe, who has addressed 
various clubs and business groups, 
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Ernest E. Clark 


will discuss some of the fundamental 
confronting business and 
some of the responsibili- 


problems 
will outline 
ties of good citizens 

It was also explained that Eldred 
A. Cayce, vice president, Ralston Pu- 
rina Co., will speak on the subject 
“What Is Ahead for the Feed Indus- 
try rather than “The Feed Manu- 
tacturer’s Public Trust,” as previ 
ously announced 
——— 


PLANS SET FOR EASTERN 

FEDERATION’S CONVENTION 

SHERBURNE, N.Y Virtually 
every phase of feed business opera- 
tions will be covered in the program 
planned for the annual convention of 
the Eastern Federation of Feed Mer- 
chants, according to Austin W. Car- 
penter of Sherburne, N.Y., executive 
director 

The convention will be held June 
5-6 at the Statler Hotel in New York 
City 

Mr. Carpenter said the program 
will cover nutrition, feed formulation 
poultry con 
slative impacts man 
price behavior and mill pro- 


merchandising disease 
trol, legi 
agement 
duction 
Speakers will include Dr. Ellsworth 
W. Bell, agricultura! Uni- 
versity of Massachusetts » FF 
Young, e Metropolitan Milk 
Bargaining Alfred Van- 
Wagenen North- 
Council 


store 


economist 


nomist 
Agency; Dr 
managing director 
Poultry Producers 
Irving Hankin, commodity research 
department, Merrill Lynch, Pierce, 
Fenner & Beane; Dr. H. R. Bird, U.S 
Department of Agriculture Research 
Center; Dr. H. A. Keener, dairy nu 
tritionist, University of New Hamp 
shire; Dr. M. L. Scott, turkey nutri- 
tionist, Cornell University; Prof. F 
H. Leuschner, poultry extensionist 
Pennsylvania State College; Dr. F. R 
Beaudette pathologist, Rut- 
zers University; Ralph Everett, Em- 
pire Training Center; Frank W. Love- 
joy, Socony-Vacuum Oj] Co., Inc., and 
Harold C humorist and 
philosopher 

Mr. Carpenter also pointed out that 
there will be exhibits of new equip- 
ment, what's new in feed formula- 
tion, products and merchandising 
‘gimmicks 


eastern 


poultry 


Kessinger 








»ARROW- 
and NAMSCO 


EUROPEAN and CANADIAN 
PEAT MOSS 
New Amsterdam Import Co., Inc. 
122¢ Chambers St.. New York, U.S.A. 
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High-Quality Trace 


LIME CREST PRODUCTS 
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600,000,000 bu. of corn last year?” 
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right, but «till more than 4 fifth is prom 
essed for other uses. It's the other way 
‘round on wheat, beef, cotton, dairy prod- 
ucts, soybeans and the like nearly all of 
them must be processed by someone to be 


used by someone else. 


“That shows how life has changed from 
the pionect days when farmers sed up 
most of what they raised And once they 
loomed and made their own clothes. Now 
adays, we certainly depend on Creative 
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corn and «a steadving effect on corm prices along to help keep ™y cash arket steady think of ways to change "* and sell it.” 
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Save the Farmer Money 





(Continued from page 12) 
a year, then ask your farm friends 
tc figure out the value of their hourly 
time and multiply by the number of 
dollars saved through adoption of a 
better chore plan 





INVESTIGATE 


@ Steamed ROLLED OATS 
@ Steamed CRIMPED OATS 
@ PULVERIZED OATS 


Write for information 
DES MOINES OAT 
PRODUCTS CO. 


Phone 6-3155 
Des Moines, lowa 








You have often seen two farmers 
who have adjoining farms. The farms 
both have good soil and the farmers 
are engaged in the same livestock 
and crop activities. Yet there may be 
a difference of $3,000 a year in the 
net returns of the farms. What's the 
reason for this difference? 

The difference is management, ex- 
pressed in operational procedures 
Tell your farm friends to check their 
operations against some farmers in 
the area with the same number of 
acres. Such a comparison is very help- 
ful to many. 


Machinery Investment 


Do not forget to remind farmers 
that they probably have greater ma- 





WAYNE FISH 


ANDO COMPANY 


1455RAND TOWER 
MINNEAPOLIS, MINN. 





chinery investment over what they 
had in the late thirties or early for- 
tles. Maybe they could afford to let 
machinery stand out in the open in 
the old days, but today they can't. 
The depreciation is too much. Ma- 
chinery needs to be sheltered, ma- 
chinery needs to be oiled and serv- 
iced regularly. If ‘not, a farmer can 
lose $1,000 to $2,000 extra a year in 
repairs and replacements. Ask any 
truck operator if it pays to take care 
of truck fleets. He knows. He studies 
those factors down to the last cent. 
That's why he watches his machinery. 
It is good business for the farmer 
to do the same and work out a time- 
saving schedule for handling the pro- 
gram. 

Many a farmer delays buying chicks 
until April every year because he 
isn’t ready to house them. This time 
delay can be costly, for if he waits 
until April to buy chicks, he then 
misses the early high priced egg mar- 
ket in the fall. 

The time has passed when the 
farmer can be sold on generalized ad- 
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Use 





Ray Ewing Flavors 
a y Cwing 





Increased palatability can mean increased consumption of feed with resultant faster 


growth and better meat and egg production. 


Ray Ewing Liquid Flavors help produce 


more feed sales—simply and economically. Only four ounces are required for a ton of 
feed, and the simple pre-mixing operation necessitates no special equipment. 


CHOOSE FROM: 


RAY EWING ALL PURPOSE FLAVOR 
For horse, cow, poultry, rabbit and swine feeds. Also for all fur- 
bearing animal feeds, including mink and fox. 


RAY EWING DOG FOOD FLAVOR 


For all breeds of dogs. 


RAY EWING ANISE FLAVOR and ANISE-MOLASSES FLAVOR 


These replace higher priced anise and molasses in all animal and 


poultry feeds. 








All Ray Ewing Flavors are built to help assure controlled, long- 
lasting, uniform palatability of the feed. For further details contact 
The Ray Ewing Distributor in your area or write directly to the 
home office. 








Cwing COMPANY 


THE “Ray € 





1097 SO. MARENGO AVE., PASADENA 5, CALIFORNIA 








vertising statements. You cannot 
promise a farmer golden returns 
without being specific. Get facts and 
dollars and cents costs and profits 
into your ad and personal sales ma- 
terial, and you will find that numer- 
ous farmers will stop and listen. 
Through such a program the feed 
dealer will extend his scope as a help- 
er to the farmer. He will really be- 
come a farm as well as a feed con- 
sultant. I have always thought that 
a feed dealer makes a mistake when 
he thinks that all he needs to do is 
to master his specific division of feed- 
ing. He must know a lot about agri- 
culture, for if he does this knowl- 
edge will help him to show the farm- 
er how to farm more efficiently, so 
that he can buy and use feed to bet- 


ter advantage. 
| 


———E—— 
SAVING BABY PIGS 


Two simple precautions—pens with 
guard rails or farrowing crates, and 
heat lamps or incubators—will save 


| many baby pigs in April farrowings, 


according to the University of Illinois 


FISH MEAL 
HEADQUARTERS 


SARDINE 
HERRING 
MENHADEN 


BLENDED 


South African 
PILCHARD 


NORWEGIAN 
Full Herring 


Includes Fish Solubles 


NORWEGIAN 
HERRING 


FISH SOLUBLES 


FISH SOLUBLE 
Mixtures 


Feeding Oils 


Write - Wire - Phone 
for prices and deliveries 


WILBUR-ELLIS 
COMPANY 


320 CALIFORNIA STREET 
SAN FRANCISCO 4 


CHICAGO 3 Bankers Building 
NEW YORK 6 - - 19 Rector Street 
LOS ANGELES 15 - 1206 8S. Maple Ave. 
BUFFALO 3 - - Ellicott Sq. Bldg. 
SEATTLE 4 Central Building 


Se 
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“Sneedley—we dropped that bag 976 ft.—we let a train run over it 12 times— 
we covered it for two weeks with lye—it was sunk in the ocean for two 
months—we gave it 539 tests at a cost of $6,732.50. Now, Sneedley, you had it 
in your hands for 5 minutes and this happens—How did YOU do it? How 
DID you do it?” 





~*~ 





Mr. Smith, a member of the cham- 
ber’s Transportation and Communi- 
cation Committee, represented that 
group in asking that present regula- 
tory procedures be streamlined; that 
Congress keep the federal government 
out of highway matters; that regula- 


LESS REGULATION OF 
TRANSPORTATION URGED 
WASHINGTON—Earl B. Smith, 

vice president and director of traffic, 

General Mills, Inc., Minneapolis, ap- 

peared before the Senate Interstate 

and Foreign Commerce Committee 


here recently to present the case of 
ry ae pre vr | tory agencies stay out of the field of 


the Chamber of Commerce of the U.S 
management and that the government 


for less regulation of the nation’s 
transportation. get out of the barge line business. 








Today’s Handling and Packaging 
Problems... 


The planning stage is the place to cope with labor 
shortage and cost control this year. How? By skill- 
ful use of equipment to cut manpower . . . improve 
quality . cut processing, packaging and handling 
time. Face the fact of general labor shortage for 1952. 
Equipment must substitute and since good scales are 
a vital link in controlling quality, recovering product, 
insuring uniformity and cutting costs incorporate 
them in your plans now. Strive for as many laborless 
applications as possible. You can do this 
with fully automatic application. A wide 
range of EXACT WEIGHT models is 
available for semi-automatic packaging and 
handling. If manual 
operations are neces- 
sary use modern la- 
bor saving devices 
with these famous 
weighing units. Re- 
member wherever 
there’s industry 
there’s EX A CT 
WEIGHT Scales. 
You will save time 
and money by includ- 
ing them in your 
plans. Write for full 
details for your par- 
ticular job. 














“Sales and Service 
from Coast to Coast” 





THE EXACT WEIGHT SCALE COMPANY 





908 W. Fifth Avenue COLUMBUS 8, OHIO 


2920 Bloor St. W., TORONTO 18, CANADA 





RINGING THE 


cash 
register 


MERCHANDISING HINTS FOR THE FEED RETAILER 


CREDIT IS COSTLY—What does it cost the feed dealer to sell 
That's a difficult question to answer. In extreme cases it can cost as much as 
the loss of a business. (Experience has shown that along with market specula 
tion, excessive amounts of credit on the books has been one of the chief 
causes of retail business failures.) On the other hand, the dealer who hasn't 
really been “burned,” may believe credit he gives to customers is costing very 
little. However, the fact is credit is a costly service. Some figures cited by 
Robert Scharf, credit manager of Cargill, Inc., at a recent credit pane! illus 


A 











on credit? 


trate this point. In an Iowa survey, Mr. Scharf said, it was shown that credit 
costs averaged $1,943 a year per company, including interest, bad debts, book- 
keeping, collecting and office costs. Credit cost was 40% of the gross profit 


realized on sales of sidelines. The average credit cost was $7.84 a year for each 
$100 of credit sales 


BUSINESS BOOSTER—If you aren't already doing it, you might 
consider having an automatic, coin-operated soft drink dispensing 
machine in your store. Such a machine can bring you some extra 
income without too much extra work, and it is a thing which many 
customers will appreciate your having, especially in warm weather. 
You can put the cold drink dispenser near the front of the store, 
where it will be handy for customers. While enjoying a soft drink, 
your customers can visit with each other, and frequently you will have 
an opportunity to exchange information and put in some selling 
messages. And the mere fact that you have cold soft drinks available 
may induce some customers and prospects to stop at your store when 
they otherwise might not. ‘ 


$ $ $ 


AD-VICE—Appeal to the self-interest of the reader in your advertisement 


He will appeal to your self-interest by buying in your store If your news 
paper advertising is not getting the results you think it should, you might try 
a different position in the paper. A preferred position rate (charge for special 


location in the paper) may be worth paying if it brings you extra business 
... Try an advertisement that features your picture or the pictures of your 
employees. This sort of thing adds a friendly, persona! touch to your advertis- 
ing that will be reflected in more sales Advertising expenditures represent 
an investment in the sales of the future just as expenditures for stock and 
equipment represent an investment in sales of the future. Many businessmen 
will buy stock and equipment to prepare for the future, but will not take out 
sales insurance in the form of advertising. Advertising experts advise: Don't 
find fault about business not being good if you have failed to use advertising 


that builds business 
$$ $ 


PRICE PROMOTION—One way to reduce prices and to promote the 
reductions is actually to give the customer the money he is saving 
when he buys certain items. If you are reducing the price of an article 
5¢, for example, you can attach a new nickel to the container with 
cellophane tape. If the reduction were less than 5¢, pennies could be 
used. Or a dime could be used if the reduction were 10¢. Such a 
method of reducing prices would attract customer interest, and the 
article probably would move more quickly than they would with an 
ordinary advertised reduction. This system could be used with some 
of the small articles carried by the feed and farm supply store. 


$ $ $ 


The Feed Filosopher says: Samson had the right idea about adver 
tising. He took two columns and brought down the house 


PRICE BOARDS! 
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FOR QUICK PRICE CHANGES 
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SPECIFY CAPTION 


Each board contains 1,060 Gummed Let 
ters, 300 Snap-in Nambers, 4 1% "ale" 
Panels; replacements as needed 


One Board . . $15.95 ea. 
Two Boards .. 14.50 ea. 
Three or More 13.50 ea. 


Fruchey Service Co. 


BOX 461 — NAPOLEON, OHIO 
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Grain Sanitation Program for Elevators 


HE recent announcement by 
| the Food & Drug Administra- 
tion of its proposed program of 
inspection of terminal and country 
elevators has caused a considerable 
amount of concern to the grain trade. 
The business of handling grain has, in 
years past, overshadowed thoughts of 
sanitation particularly at the country 
elevator level. The purpose of this ar- 
ticle is to present general principles 
of sanitation which will serve as a 
guide to elevator men in cleaning up 
their own back yards. 
A similar program was introduced 
to the milling industry about five 
years ago and as an industry it has 


| 
| 


By M. S. Buckley 


done an excellent job. This progress 
was not accomplished overnight and 
was not accomplished by minor ex- 
penditures. The most important 
change was in the attitude of the 
milling industry. The Food & Drug 
Administration received excellent co- 
operation and once the standards 
were established the mills carried the 
program on through their own initi- 
ative rather than being constantly 
forced into action by FDA. 


First: Cooperate with FDA 
The best single piece of advice 
which can be given to the grain trade 
is this: Do everything in your power 





to cooperate with the FDA. At times 
this may seem hard to do. If at any 
time its inspectors recommend a cer- 
tain measure be taken that is im- 
practical or creates an undue hard- 
ship, sit down and talk it over with 
them. They are reasonable people and 
are not going to insist on measures 
which are not in accord with good 
commercial practice. 

Inaugurating a program of sanita- 
tion consists of outlining the work to 
be done in simple logical steps, as fol- 
lows: General cleanup and housekeep- 
ing measures, insect control, rodent 
control, and routine inspections which 
will reveal the progress made in each 





Handle Feed 
wattle. cA nitha 
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Portable — Low-Priced — One-Man Unit..... 
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ing. All moving parts concealed to protect operator 
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of the above categories and serve as 
a periodic condition report. 

In establishing these inspection pro- 
cedures, it is well to have some in- 
dividual do the inspecting who is not 
employed at the particular site being 
inspected, as a stranger who knows 
what to look for will observe condi- 
tions that a person familiar with the 
premises may overlook 

In order for the survey or inspec- 
tion to be of value it must be thor- 
ough and complete, including both 
inside and outside, and be detailed 
enough to include suggested improve- 
ments or corrections to be made. It 
may be well to have forms made 
which cover the various check points 
of the plant being inspected since 
there may be many places to be noted 
which may be peculiar to a given 
plant. The forms may be made after 
having made several thorough inspec- 
tions of the entire plant operations 
and it might be well to divide them 
into several parts such as outside ele- 
vator, inside, cleaning section, pit, 
head house, etc 

In setting up an inspection pro- 
gram, the first thing to consider is 
the outside premises. Check the sur- 
roundings for piles of accumulated 
trash, junk, machinery, old spouting 
and broken and discarded equipment; 
led and souring grain, and 
grain doors. Are there trash, paper 
and grain accumulated around the 
unloading pit and under the scales? 
Is the area where cars are cleaned 
and coopered littered with trash, 
broken grain doors, etc? Have weeds 
been allowed to grow around the 
tanks and along the tracks and on 
other parts of the plant property 
providing cover for rodents? Is a 
suitable place provided for the burn- 
ing of trash? 


piles of spil 


Grain doors are a necessary evil 
around an elevator. In order to oper- 
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ate in an efficient manner it is nec- 
essary to maintain an adequate in- 
~ L U E P Ow ventory of grain doors, particularly 
: at a country station where the bulk 
, BALER d of grain received is trucked in and 
an grain doors will be needed for out- 
, & bound shipments. 
| BINDER TWINE Excellent rodent harborages are pro- 
vided by stacks of grain doors being | 


| Also Five Other Brands of piled on the ground. In order that 
Baler and Binder Twine. rodents will not harbor under grain 


4 Made from 100% Grade A, doors it is necessary to place them 
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'e up when Sap Genes ee We EDITOR’S NOTE: The author of 

| Buy in Such Large Quantities. the accompanying article is sanitari- 

an and entomologist for the Indus- 

i WA N T 3 D! trial Fumigant Co., Kansas City. 

| JOBBERS + DISTRIBUTORS 

1 gi 

| DEALERS - SALESMEN on suitable stands or racks at least BUY JUST ONE MACHINE 
2 | Par unas Nour"tsea! Miitenrd | height the rodents de not feel secure To po THE work OF FOUR 


enough to establish quarters. Look 
for quantities of spilled grain around 
the unloading pit, as well as accumu- 
lations of trash and evidences of rod- 
ent activity. 


Eliminate Rodent Harborages 
As you are making the rounds, in- 
specting the outside look for signs 
of active rodent infestation as well as 
places where rodents are entering the 
TREATED building. Make notes of active rodent 
RODENT ANOS burrows, check windows, particularly 
REPELLE™: at first floor and basement level to 
? see if they are properly screened to 
prevent rodent entry. Screening 
should be % in. hardware cloth in 
order to keep out both rats and mice. 
Check the water drainage away 
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may give access to rodents. Remember 
this rule in determining whether or ; 
not rodents can enter: Any hole large 
enough to get your thumb into will i 
allow a rat to get in. Holes in walls 


SOFT where electric wires or pipes pass M A D : 
through are often common places of j 
PHOSPHATE entry. Rodent-proof such places with 


} With Colloidal Clay metal shields, cement or hardware 


a ee WAREHOUSE CORPORATION 


. After having made a thorough in- 
j Phosphate to replace spection of the outside the next step 


Bone Meal is inside the elevator itself. 
Examine the pit first. In the case —— / Storage 
of a country elevator this consists of 


Finely Ground 
‘ a small hole large enough for an ele- 





An inexpensive source of 








fi Easily Dispersed vator leg and spouts from the bins to 
' : the elevator legs. In terminals this 
A proven ingredient used area will include wheat dumps, eleva- INDEPENDENT PUBLIC WAREHOUSEMEN 
by many leading fe ; tor legs and one or more belt tunnels ' 
1“ ; f ing feed and depending on the size of the elevator. and 
mineral feed manufacturers In the pit a flashlight will be need- 
Prepared by ed to examine carefully along the | | CUSTOM BLENDERS 
edges of the walls and particularly 
} LONCALA PHOSPHATE co. around the dump for signs of rodent 
j } MIGH SPRINGS, FLORIDA activity. Look for tracks in the dust 
Distributed by and for the pe th — 7 the KANSAS CITY, MO. OELWEIN, IOWA 
pit or tunnel should have a dirt floor, Chi Great West Track 
WARREN-DOUGLAS check for the presence of rodent bur- Gente Fo Trackage ——— 5 ein athtacree 






CHEMICAL co., INC. rows. Move old pieces of equipment 


and parts, etc., away from corners 
1517 Burt Street and look for the tell-tale pellets. 


OMAHA 2, NEBRASKA While in this area check on the gen- S T O RA G E IN TRAN SIT 


eral housekeeping. Is the equipment 


an peed sages? Ase Ge beste Gye ALFALFA MEAL and OTHER FEEDSTUFFS 


and not leaking grain? Have rags and 
sacks been tied around spouting to Call Victor 3123, Kansas City; or 516, Oelwein 
stop leaks? The temporary repair of . 
a spout by tying a sack around it is 
necessary at times. This method of 
repair, however, too often becomes 
permanent. Just like the proverbial 


leaking roof, when it’s raining it can’t SIMMONS STOCK-GRO 
VITA AMIN be fixed and when it’s not raining it Pare Concentrateé Cultured Milk Whey Nutrients 
° 7 L S doesn’t need repair. This is a sloppy Unadulterated Full Milk Sugar and Lactic Acid Content in Natura! Proportions 









































way of taking care of equipment and Smarten = — Be a Dealer 
Alaska Fish Oil Extractors, Inc. proper repairs should be made at the 
Genera! Offices 4800 $ Richmond, Chicage, iit earliest possible moment. Dust and ms M1 SIMMONS STOCK-GRO, INC. 
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rag are excellent breeding places for 
insects, providing a constant source 
of infesting grain. Check for piles of 
souring grain as these areas are often 
damp. Arrangements should be made 
to have such leakage cleaned up at 
the end of each day’s operation or at 
least at the end of each shift. 

In a larger elevator where a con- 
veyor belt is used to transfer the 
grain from the tanks, examine under 
the entire length of the belt for signs 
of rodent and insect activity. When 
rodent tracks are observed, try 
follow them and locate their place of 


| entry. In addition to checking for 
| signs of rodent and insect activity, 
observe the general 
practices. Is there sufficient suction 
to carry off the dust. If not, make 
note of it. While a deficiency such 
as this may not be remedied over- 
night, it is one which should be given 
priority since it not only creates in- 
sanitary and unhealthful working 





from the standpoint of creating a 
potential explosion hazard. 

Lower levels such as these are also 
| favorite harborages for roaches. Be 





Minnesota 
36% Linseed Meal 


There’s o QUALITY DIFFERENCE 
erlin 
ied 


MINNESOTA LINSEED OIL COMPANY 


25—44th Ave. N. E. + Minneapolis 21, Minn. 


Manufacturers and 
dealers everywhere use 
Minnesota 36% meal or 
pellets. Extra protein 
sharpens appetites, boosts 
production. Wire, write 
or phone for latest 
quotes. 


housekeeping | 
| have small deposits of grain hung up, 
| particularly around the valve mech- 


conditions, it is also very dangerous | 
observe the general housekeeping, 


sure to check all cracks and crevices 
for their presence. 
Often the spouts under bins will 


anism, such deposits, if not removed, 
frequently offer another source of in- 
festation. 


Get Rid of Scrap, Debris 
Proceeding upward in the elevator, 


paying particular attention to corners 
where junk, used machinery, old 
sacks and parts have been al- 
lowed to accumulate. Get rid of all 
unnecessary materials of this sort. If 


| some parts and tools are used period- 


ically have proper storage racks built 
to contain these materials. 
Inspect the cleaning machinery and 


| observe the tailovers. Are they al- 
| lowed to spill out directly on the floor 


and fill up spaces under the cleaner? 
Where it can be done practically, 
these tailovers should be spouted to a 
sack or other suitable container and 
the material disposed of frequently 
enough so that the container will not 
overflow. All too frequently accumu- 
lations from leakage or from tail- 
overs are allowed to remain under 
equipment for long periods, becoming 
highly infested. Unfortunately in 
many cases such accumulations are 
allowed to build up until they cannot 
be walked around or they actually 
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head 
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impair the operator or the equipment. 
There are undoubtedly places, par- 
ticularly in country houses that have 
not been cleaned since they were 
built. 

As was done in the basement or pit, 
check around the walls of the first 
floor level for signs of rodent activity 
and see that all unnecessary mate- 
rials are removed so they will not 
provide harborages for insects and 
rodents. If fire barrels are placed 
around the elevator, make a suitable 
stand or rack to place them on so 
the floor under them can be kept 
clean and will not provide a place 
for insects to hide and breed. A rela- 
tively simple stand can be made by 
welding a triangular piece of angle 
iron together and fastening three 
legs about 8 in. high. This gives suf- 
ficient clearance to allow for cleaning 

Continue the inspection on the bin 
floor in much the same manner as 
previously described. While in many 
cases, it is unlikely that evidence of 
rodents will be found as high up as 
the top of the tanks, do not neglect 
to check this area thoroughly at each 
inspection. Cases have been observed 
where entire families of rodents were 
found living in the top of the head- 
house which was well over 100 feet 
above the ground. Mice have also 
been observed as high as the scale 
floor in modern terminal elevators 
So, do not rely on the old rule of 
thumb that rodents do not live above 
the second story 

On the bin floor check the windows 
for broken panes and observe any 
evidence of birds. Pigeons and spar- 
rows habitually fly in and out of 
the tops of elevators and in the event 
that there are open top bins the 
chance of bird excrement contaminat- 
ing the grain is very great. Accord- 
ing to the information given to the 
grain men by George P. Larrick, as- 
sociate commisisoner of the FDA, at 
a recent meeting in Kansas City, the 
food and drug inspectors will be very 
suspicious of such a condition 

Windows and other means of entry 
into such upper stories should be 
screened with hail screen or hard- 
ware cloth sufficiently close woven as 
to screen out these bird pests 


Preventing Insect Infestation 


In an article with a scope as broad 
as this, it is impossible to give more 
than the basic principles and practices 
related to insect and rodent control 
Also the methods used in large ter- 
minal elevators will be considerably 
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The new, rainbow-bright Fulprint patterns sell 

your customers on sight . . . because they're fashion- 
keyed for customer appeal. FULPRINT COTTON 
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colorfast sewing material in patterns they'd 
choose themselves from retail outlets. FULPRINT BAGS 
give YOU a container that’s better looking, 
stronger ... and most important... does a 
selling job for YOU! Get the complete 


Fulprint story from our nearest factory branch. 
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S the nursery truck drew up at | 
Aw Brooks Feed Mill, Milt | 
Peters glanced curiously at the 
big bare branched apple tree which 
was lying in the back of the truck. | 
The dirt around the bottom of the | 
tree was held together with burlap, | 
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A Tree Grows in Brooks’ Mill 


and the end of the tree stuck out 
from the end of the truck. 

The truck driver stopped, got out 
and started to bring the tree into the 
feed mill salesroom. 

“Hey,” Milt said, “are you sure 


that tree goes here? I don’t think | 
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we've got anybody here who ordered 
a big tree like that.” 

The truck driver, a heavy-wide- 
faced fellow, grinned. “I dunno, bud, 
but my delivery order says Srooks 
Feed Mill, and the sign on the build- 
ing says this is the place.” 


























It was “consumer demand”’ that rang the “death knell’’ for the old-time 
cracker barrel and put crackers in clean, attractive paper cartons... 
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In packaging feeds as in packaging foods 
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Company offer you paper profits that are real profits 


Not only are Albemarle Multiwall Paper Bags far less expensive 
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Milt looked puzzledly at the tree. It 
stood about eight feet high, its 
branches carefully held together by 
a couple of strands of binder twine. 

In the salesroom, the truck driver 
laid the tree down in the center of 
the space, then started walking 
toward the truck. In a short time he 
came back with a sheet metal pan 
which stood about 13 inches high. He 
placed the pan on the floor, then 
stuck the tree and its burlapped bot- 
tom into the pan. 

“Gee, it fits swell,” he said. “All 
you've got to do is pour water into 
the pan, and the tree will soak up 
the water through the burlap and 
the soil around the roots. That does 
= 

“Say,” protested Milt, “we can't 
let that stand like that. It'll block 
traffic.” 

The truck driver grunted, pulled 
out a delivery order. “I don’t care 
where you put it,” he said. “I got 
orders to deliver it and set it up in 
this special pan. Guy by the name of 
Smiley Johnson gave us the order 
Sign this slip, will ya, bud?” 


Milt Is Irritated 

“T'll sign it, but don’t call me Bud,” 
growled Milt. “I’ve been shaving for 
eight years. I ain't no kid.” 

“Tough, eh?” snickered the truck 
driver. “I'll bet you chew, too.” 

Milt signed the order, then brushed 
his hands as if the pencil were dis- 
tasteful, and turned away. The truck 
driver's face got red but he said 
nothing and departed 

“It burns me up,” Milt said to Pop, 
“when I encounter these truck driv- 
ers who think they own the world 
Just for those remarks that guy made 
I'm gonna order roses for my red- 
heads from another nursery.” 

“Oh, so that’s where all your money 
goes,” Pop said critically. “Roses 
and you're always borrowing money 
from us between pay days.” 

Milt looked tolerant. “Pop, some 
guys spend their money on drink, 
some on horses, some on dogs, some 
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on gilt-edged mining stock, and some 
put their dough in the bank. I happen 
to like to give roses to my girls. 
What's wrong with spending money 
on roses?” 
Skip it, 
for? 
“That truck driver said Smiley or- 
dered it. If you ask me, Smiley’ll 
have a lot of explaining to do on this 


one 


Pop said. “What's the 


tree 


doe Enters 

At this moment, Joe Brooks came 
in from lunch, saw the apple tree 
in the sheet metai container, and 
said to Milt. “What's this?” 

“Ask Smiley,” Milt replied with a 
shrug. “He ordered it. Some nursery 
delivered it a few minutes ago.” 

Joe chuckled. “I suppose it’s for 
some display Smiley has figured out,” 
he said. “I always give him a certain 
amount of leeway on these things 
Promotes better feeling and Smiley 
is more creative that way.” 


“Well, it looks like he went out 
on a limb on this one,” Milt said 
critically 


There was a whistle at the loading 
entrance, and then tall, blond haired 
Smiley Johnson, the erstwhile sign 
and display man of the staff, came 
forward. 

“Oh, the tree 
enthusiastically 
to work.” 

“What do you figure on doing, 
Smiley?” asked Milt. “Will Eve be 
standing near the tree handing Adam 
an apple?” 


got here,” he said 
“Now I can get right 


Seed Display 

Smiley grinned. “That might not be 
a bad idea, Milt, but I am going to 
Scotch tape lots of packages of flower 
and garden seeds to that tree's 
branches. That should help us call 
attention to seeds in a different and 
yet effective way. The Jones Nursery 
lent me the tree at no cost provided 
I put up a sign saying that fruit trees 
and others can be purchased at their 
nursery.” 

“So that’s it,” Joe said delightedly 
‘That's a swell idea, Smiley. I like 
different display ideas.” 

“You see, this is a living tree. Trees 
grow and so do seeds. Signs will ex- 
plain it. And the nursery man says 
that if we put the tree up front where 
the sun shines on it through the win- 
dows, the tree will bud and leaf with- 
in a few weeks. Customers will like 
that.” 

“T'll have to tell Mary about that,” 


Atk Us te Quote 


Vegetable and Animal Proteins 
Millfeeds, Alfalfa Meal, Molasses 
and other Feed Products 
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Joe said. “She likes gardens and 
trees.” 

“The nursery owner said that on 
Saturdays he would bring down about | 
15 flowering potted plants and put | 
them under our seed tree,” Smiley 
said. “He wants us to sell them for 
him, on a commission basis. The idea | 
of flowering plants and flower seeds 
hanging on the display tree should 
sell more flower seeds.” 

“And garden seeds, too,” Joe said 
“We'll have them displayed all 
around.” 

Pop had been listening to the con- 
versation. Finally he said, “If we sell 
as many seeds as you fellows think, 
we'll all be in clover. And where does 
the corn come in? For me, I'll take 
rye.” 

They all laughed and Joe said, “Pop 
is right. We've got to work field 
seeds into this display as well. I 
know what we can do. In a flat box 
about three inches high we'll spell 
out the word ‘CORN’ with bent ply- 
wood divisions. We'll have colored 
corn and yellow corn to place through- 
out the box, and put it into the win- 
dow. We'll flank that display with 
bagged field seeds, and a sign will tell 
folks to look at our ‘Seed Tree.’ That 
should tie this promotion together.” 


(To Be Continued) 











EFFICIENCY or ECONOMY ? 
You get both when you use 
COTTONSEED MEAL in your 


formula. The experience of live- 


stock feeders made cottonseed 
meal a preferred protein. It adds 


sales value to your feeds. 











NATIONAL COTTONSEED PRODUCTS ASSN. INC. 


618 Wilson Bidg Dallas |, Texas 




















THE VALUES OF FISH SOLUBLES 


In a Dry, Economical Product 


Experiments continue to indicate that the addition of condensed 
fish solubles can increase growth, even with feeds containing ade- 


quate levels of antibiotics and synthetic growth factors. Drifisol 
makes it easy for you to add the nutrient values of condensed fish 
solubles to your feeds. Drifisol is DRY, free-flowing, easy to mix. 
A rich, natural source of animal proteins, Drifisol will give SUPER- 








A FEED . 
IOR results when used at recommended fish soluble levels. It's 
AND economical, no waste. Try it. 
FEEDING WRITE FOR PRICES AND FULL DETAILS 
PROGRAM Other Exclusive Products— _ Speen, 
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large chemical firm reports chick 
growth stimulation on its quater- 
in concentrations of one part 


Surface Active Agents as Growth = °%s:sioonss sous 


to the water 








& a ab © Very recently reports have been re- 
ceived regarding surfactant experi- 
Stimulators in Chick Rations cid foraging urine 
corroborative evidence to our find- 
ings. 
a = 2 — 
EXPERIMENTAL METHODS 

Laboratory Trials 
By Cc. M. ELY The great majority of our tests on 
surfactants and other supplements 
were conducted in laboratory chick 


pany considered various wetting its effect, if any, on the feeding value | eral concept, only two published ref- batteries. In the early tests, the Rock- 


agents for use as _ liquefying of the solubles. In the course of these erences to directly similar experi- 
agents in the distillery grain cooking tests, a consistent growth improve- | ments have come to the attention of 
process. Predominant among those ment was noted in chicks fed very | the author 
tested was a polyethylene oxide con- small quantities of LEOC. As a re- In two tests in which quaternary 
densate ester of coconut fatty acids, sult of this early work, numerous ex- ammonium compounds were fed to 
termed “lauryl ethylene oxide con- periments followed to evaluate the chicks purposely infected with Ascari- 
densate” or “LEOC” in this report. nutritional properties of this and | dia galli, Reidel, Barber and Hays (1) 

tecognizing the fact that the wet- other surface active agents. noted increased growth responses of 

ting agent would become residual in Although many investigators have | 10.0 and 14.9% over nonsupplement- 10 indiv idual test lots of 20 chicks 


the distillers solubles, toxicological reported work which appears to be | ed controls at four weeks of age. A | each. One lot of control chicks on the 
unsupplemented basal diet and nine 


“variables” lots were used for evalu- 
ating dietary changes. In late tests 
however, we have used two control 
lots and eight variables lots. This move 
has proven to be of material aid in 


How the reducing the normal experimental 
error 

PENCOL FC Ll OGCCE It is important to note that all of 

our experiments were of 10 to 12 

weeks’ duration. Since we were pri- 


TRA D MA RK marily interested in the practical im- 


plications of the data, it was deemed 
I 


EVERAL years ago, our com- chick tests were set up to determine in certain ways related to this gen- 
S Hamp broiler cross was.used as the 
experimental breed; however, we lat- 
er switched to the Delaware-Hamp 
(Indian River) cross because of the 
industry trend toward a white feath- 
ered bird 

An experimental trial normally 
consisted of 200 chicks divided into 





necessary to carry the chicks on test 


until they reached market weight 
ssures or t e Our weekly check weighings gathered 
over a period of several years show 


f amental differences ir 
Formula Feed Manufacturer | *' 3°"? o' 
compari final weights at fryer size 
! obtained at three, six or 
i t The sce diffe rences 
frequently enough t 
ion of short term 
r than exploratory pur 

I ories 

Field Trials 
ils reported on LEOC 
were conducted at 
on Christie Strair 
The chicks were 
200 each in hex 
houses of ex- 
gn, with a floo 
of a square foot 

BASAL DIETS 
basal diets, carefully 


a wide range of nu- 
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For the BETTER PROFIT line, han- 
die Blue Ribbon Baler Twine ... a 
strong, uniform white twine that will give 
farmers fast, trouble-free baling. 





SPENCER KELLOGG OFFICES FOR O11 SEED la hires y al % Better Profits 


MEAL BUSINESS ARE LOCATED AT: % Uniform Quality 
Buffalo, N. Y.-CL 5850 % Treated Against 


Spencer Kellogg service in proteins . . . linseed meal . . . soy- —— and Rodents 
? , ‘ . : =” + igh Tensile Strength 
Chicago, Ill.-FR 2-3437 Philadelphia, Pa.-PE 5-8787 bean meal .. . copra meal... . is organized especially to help x Quality Guorentoed 


Decatur, Ill.- 5365 Minneapolis, Mina.-AT O30? the feed manufacturer. Its aim is to provide the most trust- The tenger peolt of an lmpested, we 


, la. -4-7291 Los A les, Calif.- MA 6-5568 P - - . 
Des Moines, la os Angeles, Cali worthy source of supply you can possibly find. quality baler twine makes it advisable to 
investigate Blue Ribbon Baler Twine. . . 


SPENCER KELLOGG AND SONS, INC. lie ills a saaaaalaes 


BUFFALO 5, NEW YORK Malow Cordage & Twine Co. 


Spencer Kellogg Mills are Located at: IMPORTERS 
BUFFALO, N.Y. BELLEVUE, OHIO CHICAGO, ILL. MINNEAPOLIS, MINN. 608 S. Dearborn St. Chicago 5, Illinois 
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HOW TO MAKE 






eee Chase Pretty Prints 


Chase-Designed Pretty Prints are as color- 
ful and gay as a garden in full bloom! They 
come in lovely plaids and pastels . . . in 
solids, florals, and geometrics! All designed 
to appeal to housewives—to increase the 
demand for your fine product. Your Chase 
Salesman has samples of Chase Pretty 
Prints. He'll be glad to show them to you! 


xx*r 


Write for free booklet, ‘Worth Looking Into.” 
It is packed with facts on better packaging. 


fee Bile Bags. Eettee Bay Chae! 
oe H A S E BAG CO. cenena sass oFrices: 209 w. sackson sivo,, cwicaso 6, 1. 


* DAUAS « TOLEDO « OENVER «© DETROIT © MEMPHIS ©« BUFFALO « ST.LOUIS *« NEW YORK ©« CLEVELAND + MILWAUKEE 
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Table 1—Basal Diets Used for Surfactant Stadics in the formula. Also, 
n OT Ce eee eae ae fod! raise the methionine level, a corn 
= ; ao: ' = ae corm ey gluten meal-soybean oil meal com- 
8.0 18.0 bination is used as a protein supple- 
ment rather than soybean oil meal 
alone. The corn-soya diet shown in 
column 4 is that of Briggs, et al. (4), 
which has been used extensively in 
studying vitarin B.» and antibiotic 
growth response. The modified prac- 
tical ration in column 5 is somewhat 
typical of high energy diets in pres- 
ent day commercial use to which B, 
and antibiotics are added to achieve 

a maximum growth response. 


RESULTS 


Policy Regarding the Scope of Test 
Information Reported, and the Iden- 
the major portion of the high cost tity of Materials—It is our purpose 
animal protein supplements and the to give interested researchers the 
brewers’ yeast. The modified Connec- benefit of several years of “screen- 
ticut broiler ration in column 2 is ing” work in investigating the nutri- 
that of Scott (3). The low cost all- tional applications of surface active 
vegetable ration in column 8 is simi- agents. A certain amount of late test 

data, some of which is incomplete, is 


lar to the low cost practical diet, ex- 
cept that no animal protein is used not yet ready for release. This report 


in order to 


Rat 





tritional completeness, were used in | tillers solubles were used to replac« 
effect of surfactants 


these rations is 


evaluating the 
The 
presented in Table l 

The low cost practical diet shown 
in column 1 was patterned after the | 
high energy diets in the early reports 
of Matterson, Scott and Singsen (2), 
except that soybean oil meal and dis- 


composition of 








PELLET DIES LOOK A LOT ALIKE . ON THE OUTSIDE 


— ¥; ata - ee ‘ iS +04 
as - < —s . 3 ’ “e) ¥ . Se he! oi =e PG 


but only CALIFORNIA 


has DIRECT-THRUST® DIES 





Cross roller thrust shunts material 
head of roller, reduces amount that 
is forced through die. Pellet capacity 
is thereby limited. 


Takes moterial in 

rolier thrust. Less shunting of material, 
more pellets through the die faster 
for lowest cost per ton. - 

















HOW CPM DIES BOOST PELLET CAPACITY 


Look at this cutaway of a California Pellet Die. Note how the holes are 
drilled This feature, exclusive with California, 
is the key to highest pellet capacity at lowest cost. The dies are 
designed for direct pressure flow through direct roller thrust. 


CALIFORNIA Century “75” 
For most pellets per HP—most pellets per 
dollar, install the new CPM Century “75” 
—Capacity King of Pellet Mills. 

*California “‘Direct-Thrust’’ Dies are fully patented. 


it an angle to the radius 


Results: more material forced through the die, faster; shunting of 
material ahead of roller cut to a minimum; less horsepower required 
per ton of pellets; and special alloy steel, heat treated dies 

resist wear for longer service. This is another reason why 

more California Pellet Mills are sold today than all 


other makes combined. Keep capacity up, pellet ; 
quality up, with a new CPM Century “75”, 4 
equipped with CPM “Direct-Thrust”’ Dies 5 


California Pellet Mill Company, 1800 Folsom St., 
San Francisco 3, California; 1114 E. Wabash Ave., Craw- 
fordsville, Indiana; 1728 Grand Ave., Kansas City 8, Missouri. 


SALES AND SERVICE ALSO IN: ATLANTA + BUFFALO « FORT WORTH + MINNEAPOLIS * OMAHA * SEATTLE « ST. LOUIS 











EDITOR’S NOTE: The author of 
the accompanying article is with the 
research division of the National Dis- 
tillers Products Corp. In this article, 
Mr. Ely summarizes experiments 
showing the growth-stimulating ef- 
fects of surface active agents. Low 
cost formulated surfactants appear 
to have a good chance for potential 
commercial use if present tests con- 
tinue to be favorable, he says. The 
article is the text of Mr. Ely’s report 
at the recent Distillers Feed Confer- 
ence in Cincinnati. 





summarizes essentially all of the ba- 
sic work from which our recent tests 
were designed. Identification of prod- 
ucts as to chemical type has been 
made as concise as possible while 
protecting our commercial interests 
in this field. The data are presented 
strictly for their information value 
and no bias for or against the use 
of any product is intended or implied 


Review of Tests on Lauryl Ethylene 
Oxide Condensate 

Lauryl Ethylene Oxide Condensate 
as the Lone Supplement to Various 
Basal Diets—The majority of the 
early experiments on surfactants in- 
volved tests on lauryl ethylene oxide 
condensate fed as the lone supple- 
ment, or combined with other growth 
stimulants in various basal diets. This 
product has proven to be a remark- 
ably consistent growth stimulator in 
our tests. In 23 separate laboratory 
experiments and 1 field trial in which 
this wetting agent was added to the 
feed, not 1 lot failed to show an im- 
proved growth over the controls at 
the end of the regulation test period 
Although many of the increased 
growth responses were small, they 
were nevertheless consistently posi- 
tive. In the field trial, duplicate lots 
ot 200 chicks each fed 2.2 Ib. of LEOC 
per ton averaged 4.7% heavier than 
nonsupplemented controls at 10 weeks 
of age. This conclusively demonstrat- 
ed this product's merit under practi- 
cal conditions 

The early work on LEOC was done 
with animal protein fortified basal 
diets, and it is in this type of diet 
that the product shows up to best ad- 
vantage. In 7 experiments in which 
LEOC added at several levels 
to the fortified Connecticut 


was 


highly 
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SHARP MILLING CO. 


SIOUX FALLS, $.C P!.ONE 47 





BAltimore 2000 
MILO - POULTRY WHEAT 


Sacked or Bulk 
KANSAS GRAIN COMPANY 
Board of Trade Building 
Kansas City, Mo. 

Ask for 


P. A. (Pat) Trower 
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NEW GD ANTIBIOTIC FEED SUPPLEMENT 


n 
e a . s * 8 . 
combining bacitracin and penicillin 
e 
1. 
” 8 7. 
© 
is 
e R 
“ t 
e 
. RSS Pigs, on pasture, were carried to market weight without 
. losses. Average daily gains were 12.3% greater on 8.4% 
~ { A natural dried fermentation product obtained by cul- leas feed than those for the controls. When 1 po und of 
y - al : Proferm-6, containing 6 milligrams of Vitamin Bi» 
h turing B. subtilis Tracy on a medium adapted for "me , tly nes 
} ; é : . . : activity per pound, was added with 1 pound of PENBAC 
e microbiological production of bacitracin, and a stable . : r . 
‘cillin iaianl per ton of feed, even greater daily gains and savings in 
j penicillin compound. were tang dey , 
: ; 200 Pounds r an 
8 Guaranteed to contain per pound not less than 5 grams ea # 5: ; 
. of bacitracin and 1 gram of /-ephenamine penicillin G. Daily Gain Saved per SS 
S Pound of Gain : {4 
FOR POULTRY oe aie “ a 
Basal-+-1 Ib. Penbac/ton 1.73 Ibs. 0.34 *] ‘ 
ue 
e Final results of test work done by the Wisconsin Alumni Basal +1 Ib. Penbac & 1 Ib. ei i 
. } Research Foundation are tabulated below. Note that Proferm-6/ton 1.77 toe. 0.44 * 4 
. } 1 pound of PENBAC added to a ton of feed gave a ten- Vee 
’ : weeks’ final weight of 2.94 pounds with a feed efficiency - PENBAC EASY TO USE $y ¥4 
' of 2.55! ens 
Ratt Seca a0 Ton Wank Furnishes an efficient and economical antibiotic feed a 
ee it allie supplement for both poultry and swine. yy ; 
Weight Feed Efficiency Free-flowing. Can be mixed readily with manufactured care a 
i} Basal 2.66 Ibs. 3.14 feeds and concentrates. 4 
; Basal+-0.5 Ib. Penbac/ton 2.93 Ibs. 3.01 50 pounds of PENBAC can be mixed with 950 pounds of x ay 
' Basal-+- 1.0 Ib. Penbac/ton 2.94 Ibs. 2.55 corn meal or wheat middlings to give 1000 pounds of rh of 
} 














PENBAC is capable of tremendous improvements in feed 
efficiency. Convert this efficiency into dollars and see 
what you get—a small amount of PENBAC can make a 
feed worth from $30 to $48 more per ton to the feeder. 


There’s nothing like PENBAC. It is a stable, efficient and 
economical antibiotic feed supplement adapted to ra- 
tions for both poultry and swine. 


Look at the test work done on pigs by a leading Midwest 
Experiment Station when 1 pound of PENBAC per ton 
of finished feed was used in a practical swine ration. 


ANIMAL NUTRITION DIVISION 


COMMERCIAL Sq) yeytS CORPORATION 





pre-mix, 10 pounds of which will contain 0.5 pound of 
PENBAC. 


50-pound multi-wall paper bags, with cotton outer cover. 


Write CSC today for additional information as detailed 
in our new booklet on Antibiotic Feed Supplements. 
Animal Nutrition Division, Commercial Solvents Cor- 
poration, 17 East 42nd Street, New York 17, N. Y. and 
105 South 7th Street, Terre Haute, Indiana. 
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broiler ration, a growth improvement 
ranging from 4.5 to 8.9% and averag- 
ing 7.1% resulted. In view of the very 
excellent growth supported by this 
basal when fed without the supple- 
ment, the 7% additional gain is rath- 
er noteworthy. 

Lauryl ethylene oxide condensate 
was less effective in all vegetable 
diets than in animal protein fortified 








basals. The extra growth response on 
the product averaged 6.2% in 4 tests 
on the low cost all vegetable ration, 
and 4.6% in 10 trials on the corn- 
soya diet. Approximately twice as 
much of the material was needea for 
best results in all vegetable diets as 
was required in animal protein sup- 
plemented basals. The optimum feed- 
ing levels were about 2.2 Ib. per ton 








SPROUT-WALDRON & COMPANY. INC. 


Crimped Oats 
assures 
Better Feed! 


For equipment details, write 


— 


SINCE 1866 





61 Logan St.. Muncy. Pa. 








in the former, and 1.1 Ib. per ton in 
the latter. 

Levels as high as 1 Ib. of the prod- 
uct per 100 lb. of mixed ration did 
not affect the mortality of the chicks. 
Growth was improved, but not as 
markedly as when fed in smaller 
quantities. 

A rather consistent growth pattern 
was established by chicks consuming 
feed containing LEOC. In almost 
every test, there was no growth im- 
provement shown over the control 
lots until rather late in the growing 
period. At 5 or 6 weeks of age, the 
weight of the LEOC supplemented 
lots would be essentially equal to that 
of the controls. During the last 4 to 
6 weeks of the test (6th to 12th 
week), however, the groups fed the 
product would gradually develop a 
distinct weight advantage over the 
controls. This typical growth curve 
suggested to us that the birds were 
able to utilize extra feed during the 
rapid growing period due to more 
rapid (or more complete) absorption 
of the nutrients passing through the 
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Stretch a 
MULTIWALL 
Paper Bag 


It is just good 
business to get 
the best possible 
use from your 
multiwalls. Here 


are some of the 
ways todoit... 


How to Repair or Overslip 
Damaged Bags 
If seriously damaged, slip an over- 
alip over the damaged bag (with con- 
tepts intact), then close with a wire- 
tie or string, or roll the top down 


and staple it. 


—_ 


Ned 


: 
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Use of Hand Trucks... Trucks 
(and chutes and conveyors) should 
be free of protruding nails, splinters, 
etc. 


Two-wheel trucks should have wide, 
extended lips, as narrow-blade lips 
cut into the sacks. Wood or metal 


How to Lift and Carry. . . One 
man should pick up the sack with 
his hands underneath it, preferably 
at diagonal corners. Two men should 
lift the sack with the hands under- 
neath it, supporting the four corners, 


If the damage is minor, or an over- 
slip is not available: 1. Straighten 
paper near the tear; place torn ply 
or plies in original position; clean 
off any loose material or dirt. 2. 
Apply moistened gummed tape, cut 
4 or 5 inches longer than the tear. 
Use single, overlapping, or crossed 
patches, depending on size and kind 
of tear. 3. If more than one ply is 
severely ruptured, pateh each ply 
separately. 

A 3-inch, 40-Ib. or 50-lb. gummed 
kraft tape is satisfactory. Carry re- 
paired sacks with the patched side up. 


lip extensions may be added. Sacks 
should be piled flat. Small wooden 
pallets may be used if the truck lip 
is adequate. 

On four-wheel trucks, sacks should 
be stacked flat and even with the 
truck edges, with the end sacks in- 
terlocked. 


Never grip or pull at the corners 
Never drag the sack across the floor 
Never, with a tied closure, pull at 
the closed end. Carry the sack with 
the edge resting against the body, 
or flat on the shoulder. 


Want the Whole Story? 


Ask your Bemis Man for free, illus- 
trated copy of Bemis Multiwall Pack- 
aging Guide. It deals with Storage, 
Filling and Closing, Handling, Palle- 
tizing and other important subjects. 


1f you need cotton or burlap bags 
uso, Bemis is your best source 


Bemis 


St. Louis 2, Missouri 


intestine. This is still felt to be a 
part of the effect of surfactants in 
promoting increased growth. 

Most of the other surfactants test- 
ed have not shown as much of a ten- 
dency toward late stimulation as has 
LEOC. Many have been as early or 
earlier than antibiotics in giving a 
response over the controls. Ethylene 
diamine tetraacetic acid seems to be 
the only other consistent “late start- 
er,” although all supplements tested, 
including antibiotics, were slow in re- 
sponding at times. 

Lauryl Ethylene Oxide Condensate 
vs. Other Growth Stimulants—In 14 
comparative tests on lauryl ethylene 
oxide condensate and antibiotics, the 
average growth response over the con- 
trols was slightly higher on the sur- 
factant, but feed efficiency favored 
the antibiotics by a small margin 
One test in which LEOC was com- 
bined with an antibiotic gave essen- 
tially the same results as that ob- 
tained on either one fed alone. Both 
LEOC and the antibiotic supplements 
were less active in improving growth 
in rations containing no B, (all vege- 
table diets) than they were in B,. sup- 
plemented diets. 

A total of 21 tests showed that vi- 
tamin B, supplements were more ef- 
fective as the lone supplement to all 
vegetable basal diets than either 
lauryl ethylene oxide condensate or 
antibiotics. The average growth in- 
crease in 9 trials on the wetting agent 
was 46% over the controls. Under 
the same conditions, vitamin B,,. sup- 
plements improved growth by 7.0% 

It is of interest to note that the 
growth curve on the vitamin B.. sup 
plements was considerably different 
from that obtained on the surfactants 
or antibiotics. Chicks fed all vegetable 
basal diets supplemented with fer- 
mentation derived vitamin B, got off 
to an early start and showed some 
very remarkable growth increases 
over the controls during the early 
weeks. The increase in weight af the 
B.: lots over the controls often ranged 
from 20 to 30% at the third or fourth 
week. After the sixth or seventh 
week, the effectiveness of B.» was 
sharply reduced due to the decreased 
demand for this factor by the chick 
The final weight advantage in the B 
supplemented lots was still substan- 
tial at the end of the test because of 
the extreme early response. 

In 2 out of 3 tests, the addition of 
LEOC to vitamin B, supplements did 
page 46) 
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KAFIR & MILO 


Largest Dealers 
in Southwest 


MID-CONTINENT GRAIN CO. 


Kansas City, Mo. 














SPECIFY 
Columbia Calcium 


COLUMBIA QUARRY CO. 


1007 Washington Ave 
$s? .LOUNs 1. MO 





for the Feed Industry 


® CLO-TRATE ViTAMIN 
A & D FEEDING OILS, in 
popular potencies. 


CLO-TRATE “Dry D” acti- 
vated animal sterol supplies 
Vitamin D,. 

Fleischmann’s Irradiated 
Dry Yeast (FIDY )}—Vitamin 
D, in several potencies—dis- 
tributed in the Midwestern, 
Southern and Southwestern 
States. 


While Laboratories, Inc. 








Kenilworth, New Jersey J 





@een 


























FEEDSTUFFS, April 19, 1952-29 





The chances are... 


Buying from Dawe’s, a basic producer, simplifies procure- 
ment and centers responsibility for uniformity, stability and 
potency. 

Dawe’s vitamins are available individually in a wide range 
of practical potencies. You can always depend on Dawe’s 
quality, for our products are produced under rigid labora- 


tory controls. 


Check the lineup of Dawe’s products at the right. Chances 
are you will find every fortitying factor you need. The com- 
pleteness of the Dawe’s line offers you the further advantage 
of mixed-car shipments. No other prime source of supply 
provides as wide a selection. It is a substantial money- 


saving feature. 


Dawe’s, with over a quarter century of experience, has 
qualified vitamin nutritionists to assist on fortification mat- 
ters. We will welcome the opportunity to work with you on 


any combination, custom-blended to your own specifications. 


awes products company 


4800 S. RICHMOND STREET, CHICAGO 32, ILLINOIS 
Distributors for Western Europe: Comptoir Anversois d'importation, “COMANIMA” 
13, Courte rue des Claires, Antwerp, Belgium 






THE WIDEST SELECTION IN 
ALL PRACTICAL POTENCIES 
Beene 


A-Seal-In—Dry A, new process for highest 
stabilization 


AD-Seal-in—Combined, stabilized A and D 
Sterol D,—Dry D; in soy or corn meal : 

















Dry D,.—For four-legged animals 


A and D Feeding Oils—For anima! and poultry 
feeds (Also water miscibles) ‘ 


Choline Chloride—Dry and liquid (non-corrosive) 
Riboflavin Supplements —Primary fermentations 
Pantothenic Acid 

Niacin 


Forbee— Standard combinations of Riboflavin, 
Calcium Pantothenate, Niacin and Choline 


B,. Supplements—Primary fermentations 

B,.-Antibiotic Supplements — Widest selection 

Procaine Penicillin—Most effective antibiotic for 
poultry 

Bacitracin—All-purpose antibiotic 

R-Sonic 10x —Arsonic acid effective at low levels 

Xanthophyll—For controlled pigmentation 
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Turning Prospects 
Into Customers 


Re OO many feed dealers passively 
accept whatever business comes 
into the store and take no ag- 

gressive measures to increase volume. 

“Walk-ins” make first-time purchases 

and the dealers make no attempt to 

follow up these sales, hence, many 
one-time customers never repeat. Out- 


By Arthur Roberts 


side salesmen contact new pros 
every week, but the dealers employ- 
ing them have no system whereby 
they are certain that every prospect 
is followed up properly. 

Without such a system many pros- 
pects are lost in a year’s time and 
profitable potential sales volume is 





MILWAUKEE, WIS. 





LA BUDDE 


MALT SPROUTS 
BREWERS GRAINS 
DISTILLERS GRAINS 
BEET PULP 
AND 4 OTHER FEEDS 








WiTH 


| Dotwin 
VITAMIN FEED CONCENTRATES 


Tuere’s NO GUESSWORK about the nutritional values of your 


feeds when you use Sterwin ““Custom-Blended” Vitamin Feed 


“CUSTOM-BLENDED” 


Concentrates. Each pound of Sterwin Vitamin Concentrates 


will contain the desired amount of vitamins to fortify your 


feedstuffs 


accurately, easily and economically. 


Sterwin “Custom-Blended” Vitamin Feed Concentrates are 


made with granular cereal carriers to provide easy-blending 


characteristics that insure accurate mixing and distribution 


with either the continuous flow or batch mixing methods, 


Call the Sterwin Technically-Trained Representative in 


your area today. Let him help you “Custom-Blend” your 


feeds with Sterwin Vitamin Feed Concentrates. Or write 


direct to: 


Stern Chemie. 


Subsidiary of Sterling Drug Inc. 
1450 BROADWAY, NEW YORK 18, N. Y. 


Froneers un Food Enuichment 


BRANCH OFFICES: Atlanta, Boston, Buffalo, Chicago, Dallas, Kansas City (Mo.), Los Angeles, Minneapolis, Portiand (Ore.), St. Louis. 





lost with them. These forgotten pros- 
pects represent a loss of potential 
business that could be turned into 
profitable customers if a systematic 
plan for following them up were put 
into operation. But before such fol- 
low-ups can be made, some means 
must be found to prevent the seller 
from forgetting a prospect when he 
finds one in his daily travels or when 
a new face appears in front of the 
counter. 

During recent months we have 
studied the systems used by dealers 
who are successful in turning a high 
percentage of prospects into custom- 
ers, one dealer reporting 75% after 
installing an effective prospect follow- 
up system. Another dealer reported 
that sales to new prospects increased 
150%, in other words, where two 
prospects formerly were turned into 
customers, now five come into the 
fold. The dollar volume increase was 
estimated by one dealer at an aver- 
age of $450 per new customer per 
year. To provide the reader with an 
effective means of transforming a 
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r 
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maximum number of prospects into 
a maximum number of new custom- 
ers, we offer the details of an effec- 
tive prospect follow-up system as 
pieced together from numerous 
sources contacted on this field study 


Recording Information 

Best results are obtained when the 
information is recorded on prospect 
cards, size 4 by 6 in., the original kept 
in the office, a copy given to the sales- 
man for his personal file. No pros- 
pect’s name is dropped until every 
possible effort is made to sell him, 
and the salesman cannot delete a card 
without the dealer finding it out. This 
card duplication is akin to stock con- 
trol, whereby a master card is kept 
in the office, a copy in the stockroom, 
the stockroom card checked against 
the office card at least once a month 
to minimize inventory losses. 

By keeping duplicate prospect cards 
in the office, and checking with the 
salesman periodically, he is prevented 
from overlooking new prospects for 
one reason or another and he is in- 
duced to do his best to get business 
from every prospect in his file. On 
new store trade, the leads are turned 
over to outside salesmen and filed 
accordingly. If new prospects phone 
in for any reason, the clerk receiving 
the call “fishes around” for the name 
and address, and if procured, the in- 
formation is filed and a copy given to 
the salesman for follow-up. 

The prospect follow-up card shown 
here is a combination recording job 
in that it serves as a salesman’s re- 
port card also, simplifying the sales- 
man’s recording of his activities, 
which is often a headache to sales 
management and salesmen. In all fair- 
ness, we will say that management is 
often to blame here because it ex- 
pects a salesman to record every de- 
tail of his work, and we have found 
that good salesmen usually are poor 
bookkeepers. The less recording they 
have to do, the better sales results 
they will get. 

This prospect card provides spaces 
for horizontal columns to insert the 
salesman’s name, the date and time 
of the first call-back, the prospect's 
phone number, which is used by some 
dealers to follow up the activities of 
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the salesmen. Occasionally, a dealer 
may call up a prospect who has not 
been sold and tactfully find out dur- 
ing the course of a sales talk if the 
salesman has called, and when, This 
keeps salesmen on their toes on pros- 
pect follow-ups. 


Tickler System 


To keep proper check of follow-up 
dates, the dealer uses a tickler sys- 
tem, the same as is used successfully 
on collections. This is a card file con- 
taining 31 guide or tab cards num- 
bered from 1 to 31, for each day of 
the month. If the salesman records 
on his card that he will follow-up 
on May 10, the dealer puts the office 
eard behind the tab card “10” during 
the month of May. When May 10 
comes around he takes all cards from 
behind the “10” tab card and checks 
up on salesmen at the end of the day 
to find out if they followed up as re- 
corded. If not, why not? The sales- 


man turns in his prospect cards every 
day so that an office clerk can record 
on the office card the follow-up dates 
and other essential data. 

Across the top of the card are the 
headings, “Store,” “User,” “Phone,” 
“Canvass.” This information is valu- 
able to the dealer in any form of busi- 
ness analysis he may want to con- 
duct. It tells him the effectiveness of 
his advertising in bringing people into 
the store, or making phone queries, 
it shows the selling efficiency of his 
salesmen, those inside and outside the 
store, the number of new prospects 
dug up by outside men compared to 
those coming into his establishment, 
the prestige his business enjoys by 
reason of the number of prospects 
recommended by users or customers. 

In most retail fields, the dealers 
“use the user” to their profit, but in 
this field, this slogan is not taken too 
seriously. Where dealers “use the 
user,” they report that this is a fer- 








reduces iodine loss 


STABILIDE®_— potassium iodide stabilized with calcium stearate — is designed 
to iodize feed, salt and calcium carbonate mixtures. Try sTABILIDE. 
It may solve your problem of iodine loss in storage. 


e-| 





Scientists at the Mellon Institute found that “an iodized live- 
stock mineral containing 0.21% stearate-coated potassium iodide 
lost 0.5% of the original iodine content during two months, while 
an unstabilized mineral containing the same ingredients lost 14% 
of the iodine content.”* 


MINIMIZES IODINE LOSS 

ASSURES UNIFORM IODINE CONTENT 
EASY TO MIX THOROUGHLY 

FREE FLOWING 


Write today to your nearest Mallinckrodt office for samples, prices 
and complete literature, 

Other Mallinckrodt iodizing mixtures are Ioflow®, lomag®, and 
Iodide Mixture. 


STABILIDE 


*" Stabilisation of Iodine in Salt and Feedstulfe” by F. F. Johasoe and EB. BR. Pred 
erick, scrmncn, Oct. 4, 1940, Vol. 92, PPS15-316 


Aallnchroe 


MALLINCKRODT CHEMICAL WORKS 
Mollinckrodt St., St. Lowls 7, Mo. 72 Gold St, New York 8, N.Y 
CHICAGO + CINCINNAT! + CLEVELAND + LOS ANGELES + MONTREAL + PHILADELPHIA+ SAN FRANCISCO 


Monut: s of Med 


il, Photographic, Analytical and industrial Fine Chemicols 




















FOR POULTRY 


OYSTER SHELL PRODUCTS CORP. 


New Rochelle, N. Y. 


PRE-SOLD 


No dealer has ever had a moment's worry 
about selling Pilot Brand Oyster Shell. For 
thirty years it has been constantly advertised 
in the leading Farm and Poultry papers and 
over the Radio in a clean, truthful way, 


without exaggeration. 


The product in the bag with the big blue 
pilot wheel on it is always pure and highly 
profitable to the user just as it is always 


profitable to the dealer. 


St. Lowis, Mo, 
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HAVING TROUBLE 


TESTING 


High Moisture Corn ? 


You won't have if you install a 
Universal Moisture Tester. You 
can depend on that, absolutely! 


Here's Convincing Evidence 


Exacting teste conducted recently at o 
leading Midwest Grain Exchange prove 
that the Universal checks closely on 


high moisture corn with the Brown 


Duvel and Accepted G 





The Universal 


ards. No longer is it necessary to wait 


@ half hour for a test as the Universal 


Ai 


gives you an | 





high moisture grain. 


TRY IT 
10 DAYS FREE 
and SEE! 


See for yourself what e 
swell job the Universal 
does on high moistare 
corn. See how it elimi- 
nates and 
profit loss that often 
results from inaccurate 
testa 
ACT NOW! 

And we can make im- 
mediate delivery. Don't 
delay. Write, wire or 
phone today. 


GUARANTEED FOR 3 YEARS. 


~ =} Moisture Tester 
Also gives accurate tests on cold and frozen 
grain. Provides many highly perfected fea- 
tures available in no other moisture tester 
on the market. 


THE ONLY MOISTURE TESTER THAT: 


@ Gives direct moisture percentage readings 
on a dial instantly. 


@ Requires no separate temperature tests; 
a built-in thermometer automatically indi- 
cates temperature. 


@ Operates electrically, yet requires no elec- 
trical outlets or batteries. Fully portable. 


The Universal is fast, makes complete test in 
less than a minute. It is consistently accurate. 


Ne maintenance expense. 


EQUIPMENT COMPANY 


1316-C Sherman Ave. Evanston, Ill. 


PROSPECT FOLLOW-UP CARD 


Store 
Name 
Address 
City or to 


Interested in 
Product Price 


Salesman 
Date of call-back 


Phone No 


BACK OF PROSPECT CARD 


Called Product 


Reason for no sales Date call-back 





tile source of profitable business. By 
recording the number of user leads 
on a prospect card the dealer can 
tell if his salesmen, inside and out- 
side the store, are using the user as 
they should. Users seldom volunteer 
the information that will lead to a 
sale to someone else, and so, the 
salesman must do some tactful ques- 
tioning. One dealer reported that 
where he got one user lead formerly, 
he now gets eight such leads because 
he has educated his four salesmen 
to encourage customers to give them 
the names of potential prospects. 
The salesman uses the back of this 
card for remarks. He gives the date 
of the call, if he didn’t make a sale, 
he tells the reason why. This gives 
the dealer an idea of what action to 
take if the prospect is not sold within 
a reasonable time. The dealer may 
pitch in and assist the salesman or 
talk over the matter with him. Most 
dealers urge their salesmen to enter 





such remarks as accurately as pos- 
sible so that they can be assisted in 
making the sale. The remarks en- 
tered on the salesman card are also 
entered on the office card for perusal 
by the dealer. 
Call-Backs 

The “call-backs” are listed daily on 
a “call-back sheet,” which is either 
posted on a bulletin board for the 
salesmen to note, or a copy is given 
to each salesman containing only his 
call-backs. How it is done depends 
upon the sales set-up and size of the 
organization, but the point we want 
to emphasize is that the dealer does 
not permit the salesman to forget 
the due-dates on call-backs. Letting 
these dates slip the mind loses many 
sales. Some dealers tie up the call- 
back check-up with a _ stimulating 
slogan of some kind, such as “Action 
Today!” 

The card shows what the prospect 
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BONE MEAL at its best! 


@ Finely ground. . 
odor free. 


. light color . . . practically 


@ High in Phosphorus and Calcium. 


@ Semi-monthly arrivals and Warehouse Stocks 
at Houston for continuous service. 


DICALCIUM PHOSPHATE—88/92 BPL 
FISH MEAL—Domestic and Imported 
VEGETABLE PROTEINS: ALFALFA MEAL 
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CHECKERBOARD ELEVATOR CO. 


Buyers and Sellers 
of 


MILLFEEDS, GRAINS AND GRAIN PRODUCTS 





KANSAS CITY ST. LOUIS 











BOSWORTH COMMISSION CO. 


(BROKERS) Boston Grain & Flour Exchange Bidg. BOSTON, MASS. 
| SELL THROUGH US FEED PRODUCTS 
, BUY THROUGH US, GRAIN PRODUCTS 

A. WARE BOSWORTH 





CASH IN ON A 
QUALITY PRODUCT 


Sel] Your Customers 


Your customers’ chickens need the calcium and other valuable trace 
minerals found in Mayo’s “Snow Flake” Pure Reef Oyster Shell. 
Mayo’s “Snow Flake” is 100 percent usable—washed, crushed—kiln 
dried—air floated and correctly graded. Strictly a Quality Product 
for Quaiity Dealers. Write, wire or ‘phone for prices. 


PACKAGED IN BAGS NOW IN MAYO'S NEW 
10 Ib. “FEED-O-MAT” 


Something new — the “Feed-0-Mat” 
Package. A handy, economical, 1¢-Ib. 


Paper 
25 Ib. - 50 Ib. - 80 Ib. 


Burle box that is an Automatic Feeder, You 
100 | . need this package. Packed (6) to case. 


MAYO SHELL CORPORATION 
P. O. Box 784 Housten 1, Texas 
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Protect Feed Sales — 


Take A Big Risk Out of Turkey Raising! 


ENHEPTIN 


Manufactured feeds that contain this famous drug prevent 
and control outbreaks of BLACKHEAD 


It is sound management for turkey raisers to avoid 
blackhead losses among their birds by continuous 
use of manufactured feeds that contain ENueptin* 
2 amino-5-nitrothiazole 20°, Premix** Lederle. 

Too often, devastating death and weight losses 
follow outbreaks of blackhead in flocks unprotected 
against this profit-wrecking disease. Prevention of 
killer diseases is sounder economically and more 
practical than treatment after outbreaks, for both 
turkey raisers and feed manufacturers. 

Records show that outbreaks usually are pre- 
vented by management programs based on contin- 


uous use of feeds that contain a recommended 


low level of Enneptin. Even when birds receive 
ENHEPTIN shortly before or soon after they become 
infected, death losses are reduced on the average 


about 86% and weight losses are held to a minimum 


Once outbreaks get running, some death and 
weight losses are virtually inevitable, even though 
treatment with ENHEPTIN proves effective in check- 
ing losses usually within the first 4 days of medi 
cation. Dead birds are costly losses alike for the 


grower and feed manufacturer. 


If you are not now making or selling a feed that 


contains ENHEPTIN, write to the address below for 


*Ree. U. S. Pa. OF 
°°). S. Pat. Ne. 2.551 « 


full information. 


Animal Feed Department 


LEDERLE LABORATORIES DIVISION 


30 Rockefeller Plaza 


amerscan Cyanamid COMPANY 


New York 20, N. Y. 
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is interested in and when he is sold. 
The fact that the salesman makes 
one sale does not “kill” the card. The 
dealers using this system keep the 
card active until the prospect begins 
buying regularly and then transfer it 
to a customer card file. Should a 
regular customer quit buying for one 
reason or another, his name is taken 
out of the customer file and trans- 
ferred to the prospect file, and the 


dealer, through his salesman, keeps 
after him to buy again, the same as 
he does with a new prospect. 

Many customers quit buying from 
dealers and dealers forget about them. 
Dealers who follow up these drop- 
outs systematically contend that the 
right follow-up will bring back 60%, 
sometimes more. Often such custom- 
ers quit because of some minor 
peeve that can be easily adjusted. 
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Getting a strayed customer back 
into the fold is as important as mak- 
ing a new customer out of a pros- 
pect. In every business there is a cer- 
tain degree of customer turnover that 
can't be helped because of deaths, 
move-aways, bad credit risks, etc. But 
considerable customer turnover can 
be retrieved with the right follow-up 
system. The dealer who lets his old 
customers get away from him with- 
out putting up a fight to bring them 
back is not a four-square merchan- 
diser. 

Loss-Factor 


The customer who buys once or 
the “skeedadle” customer who buys 
today and again six months from now 
is often a loss-factor to the dealer 
Ce time we had a dealer keep a 
record of the business sold to such 
purchasers, and when delivery ex- 
pense and other overhead expense 
were pro-rated to the unit sales, we 
found that this dealer lost about 4% 
on this business. This often happens 
on new business. A new customer 
buys sparingly at first, feeling his 


The reason over 400 brands of feed are tagged with 
Savage Tags is because no other tag has been good — 
enough to threaten our leadership at any time during the 
last 25 years! Savage Tags are still the only tags that can 
be glanced at instead of read, to find out what is in any 
bag. They're still the only tags that tell their story from © 
as far away a$ you can see them; and it makes no differ- 
ence what the light is. Special processing keeps colors. 
and codes looking the same in sunlight, spot-light, day- 
light or dim light, They carry the most amazing finish — 


ever put on a tag, and that finish is on the strongest tag 


ever sewed to a feed bag, because it is made especially — 
for us. Why be “different”? It costs you money and it” 
causes yousttouble. Switch to Savage Tags NOW. Clip 
the coupon. We'll tell you how to cut cost and how to 
solve every last problem connected. with feed-bag tags. 


BECK’S FEED 


Q Ja 


Povrrry a Dairy 


The card on page 32 gives the deal- 
er complete control over prospects 
and customers who quit buying and 
it is done with a minimum of time 
spent by the dealer and a minimum 
of griping by the salesmen. This com- 
bination form is easy to fill out. It 
may be used over again or on a num- 
ber of products. Salesman enters date 
of call-back, makes the call-back, if 
he doesn’t sell and schedules another 
call-back, he puts the date on the back 
of the card, crosses out the previous 
call-back date on front of card and 


| inserts the next call-back date, con- 
| tinuing this process until the pros- 
| pect is sold or the card is “killed.” 
| The dealer copies call-back dates on 


his office card, files the card in tick- 
ler file to come up on the date des- 
ignated, then checks on salesman to 
make sure he makes the call-back. 


way on quality and service, and if 
convinced that the dealer can give 
him both of these requisites for value 
received at a reasonable price, he 
comes back fon more. However, un- 
less the dealer has an effective follow- 
up system, too many of these first- 
timers never come back anda lot of 
profitable business goes down the 
drain. 

Some salesmen are “free riders.” 
They are given routes that have been 
worked up by others, sometimes the 
dealer’s prestige gets additional busi- 
ness here or there, and the “free rid- 
er” coasts along complacently taking 
orders. The systematic handling of 
prospect file records earmarks such 
salesmen so that the dealer can induce 
them to cultivate new business or 
get someone who will. The dealer 
needs aggressive business-builders on 
his sales force to offset his custom- 
ary customer turnover and to keep 
sales volume increasing. He also needs 
a systematic recording routine to 
make sure that all prospects are fol- 
lowed up properly, that a maximum 
percentage of such prospects are sold. 

Too many dealers let salesmen do 
as they please with new prospects 
and old customers, forgetting that 
these contacts are the results of a 


C. H. KENSER 


Member Omaha Grain Exchange 
FEED INGREDIENTS 
COARSE GRAINS 


440 Omaha Grain 
OMAHA, NEBRASKA 


nw \ FASTER 


FORMULAS 


PRODUCE... GROWTH 


... Lower Feed Costs ! 
wit Blatchfords 


SOURCE OF 


VITAMIN Bi and 
ANTIBIOTICS 


Plus other important vite- 
mins and rare minerals— 
all in one economical, 
easy-to-use package! 

Write Today for Formulas 


Biatchfords 


Main Plant and Offices Midwest Plant West Coast Division 
WAUKEGAN, ILL Des Moines. lows Nampa. Idaho 





























heavy business investment and they 
should not turn them over to sales- 
men without some supervision any 
more than they would let their clerks 
handle the daily cash receipts without 
balancing the cash to check up on 
the accuracy with which they han- 
die his funds. 

Some dealers bring their prospect 
cards up to date with the files of 
their salesmen once a week, others 
check up daily to make sure that 
salesmen have not overlooked any 
prospects. If a salesman finds he is 
unable to do anything with a pros- 
pect, he may be transferred to an- 
other salesman who may be able to 
handle him better. Dealers say that 
such transfers produce sales in at 
least half the cases where there 
would be no sales if the original sales- 
man held on to the leads. 

Dealers keep close track of the 
things that customers say, as re- 
ported by the salesman on the follow- 
up cards because such information is 
valuable, often resulting in changed 
advertising schedules, the discontinu- 
ance of some lines or the acquisition 
of others to the betterment of sales. 
Some dealers report as many as 750 
names in the master file, which they 
consider the nerve center of their 
merchandising operations. 

One dealer considers his prospect 
follow-up file records of such impor- 
tance that he has given each of his 
five salesmen a heavy leather note- 
book, 6 in. long by 3% in. wide, which 








“BRODLEAF”’ 


HOLLAND PEAT MOSS 


HALF MOON MFG. & TRADING CO., lac 
90 West Street New York 6, N.Y. 




































Lick the sack shortage with an 
efficient, space-saving Sprout- 
Waldron Sack cleaner. 

For installation details, write 


SPROUT-WALDRON 6 CO., INC. 


® 61 Logan St., Muncy. Pa. 7 
201 











can be slipped into the coat pocket. 
This is the salesman’s pocket file, 
which he carries with him at all 
times. This dealer uses a prospect 
card (on heavy paper) with six holes 
punched at the top, which fits into 
the notebook, held firmly in place 
with six snap rings. Thus, a salesman 
has no chance of forgetting a new 
prospect's name, address, or any de- 
tail of a potential sale and the first 
order from a new customer. 
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HOLD SALES MEETING 


BEAVER DAM, WIS.—Fifty-seven 
men from Wisconsin, Iowa and IIli- 
nois attended a sales meeting and 
luncheon held recently under the 
sponsorship of Boyd Baker, owner of 
B & A Feed Co. of Beaver Dam. The 
program included a showing of the 
film, “The Open Door to Greater Hog 
Profits,” presentation of contest 
awards to salesmen and a discussion 
of selling and feeding. A turkey din- 
ner was served at noon. 
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You know that mounting taxes... 


. it's what you have left that counts. 


Enough Profits 
FROM YOUR FEED BUSINESS ? 


Think seriously. Are YOU making enough “clear’’ money today on 
your time and investment in the feed business? 


increased labor and materials 


costs... and higher operating expense are taking a bigger chunk out of 
every one of your business dollars. You know it isn’t what you take in 


Find out whether you are just “handling feed" for the convenience 


of other people or whether you are “selling feed” for the maximum net 


profits to YOU! 


If you're not sure . . . absolutely sure, then it will pay you to investi- 





sk for This 


FREE 
Circular 


here, giving all of the details... 
Write .. . today. 


¢ 


gate the Pay-U 10-Point Plan for Profit. Just drop us a penny postal 
card or note on your letterhead and you will receive the circular shown 
without any obligation on your part. 


( Pay- 





Laboratories, Inc. 


| Pay-U 


Backed by 65 Years of Successful 
Feed-Making and Selling Experience 
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Visiting the Farmer 


Friendly On-the-Farm Chats Break 
Down Sales Resistance, Pay Off 
in More Business 





By Mark Baker 


HEN the feed dealer is con- ; have on hand to help him decide. 
W ecntes with the question Some dealers have told me that 
“Should I take the time to 
call on my farm friends?” there are a 


they do not know if such visiting pays 
number of answers he would like to 





off in cash sales. They point out if 
they remain at the mill and work, 

sou WARREN & WILCOX = 
PROTEINS « MILLFEED « ALFALFA MEAL* MOLASSES «GRAINS 


3003 Cockrel. «8 ~FORT WORTH, TEXAS «+ WE-7311 














they replace one employee and thus 
save themselves perhaps $1.50 to $2 
an hour and sell extra merchandise 
which raises their pay per hour con- 
siderably. 

In view of this fact, some dealers 
prefer to remain at the mill to work 
and sell, relying on advertising rep- 
utation and satisfied patrons to help 
keep volume up. 

The men who reason thus have a 
point, but they must also consider 
that they cannot work and sell every 
hour of the day. The reason is that 
every feed store has dull moments; 
minutes when no farmers are there to 
buy, when routine tasks must be per- 
formed around the mill and store to 
keep the employees busy. Add up the 
idle time which accumulates in a feed 
business over a year and you might 
be surprised to find how many eight 
hour days it amounts to 


Calls While Delivering 
But let us take some actual cases 
of feed dealers who do believe in 
calling on the trade and see how they 
do it. Dealer A does a great deal of 





, COTTON BAGS 


THE BRAND NEW 1952 PATTERN SERVICE for 
Sewing with Cotton Bags shows customers 


how to reuse Cotton Bags in making 


latest Simplicity fashions and scores of 


useful, decorative household items. 
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BOOKLETS MAILED THROUGH FEB. 15, 1952 


35,000 farm women ordered individual copies . . . 
teachers ordered 172,000 copies for their sewing 
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all in the first six weeks of the 1952 
campaign. The thrifty practice of sewing with 
Cotton Bags is growing every day! This impressive 
response shows the overwhelming preference for 
Cotton Bagged products! —a further reason for 
packing feed in Cotton. 


TEXTILE BAG MANUFACTURERS ASSOCIATION cvanston, numors 


his own delivering. When he delivers 
feed to one farm, he takes time off 
to call on neighboring farmers. He 
says this procedure saves time and 
travel expense. Likewise, the fact 
that he can say he has a customer in 
that territory helps him get acquaint- 
ed with the prospects, makes them 
listen more respectfully to his feed 
story. 

In a period of five years this dealer 
says that he has more than tripled 
his volume of business. He credits 
most of the increase to this outside 
selling. “Delivering is a mighty good 
excuse for calling on a customers’ 
neighbors,” he states. “Those farmers 
know that traveling is expensive, but 
when they know you are in that area 
delivering, they are more friendly. 
They know dropping in to see them 
is the natural thing to do. That's the 
way trade contacts are generally 
made in the country. I would much 
rather be on that delivery truck two 
to three days a week than in my 
feed store. I meet more new custo- 
mers this way. The rest of the week 
I can always meet the regulars at 
the store.” 

This dealer estimates that he visits 
about 15 farmers a week during the 
course of his delivery work. Thus 
this dealer is handling his outside 
sales work himself, without interfer- 
ing with any other department of his 
business. 

Another dealer just likes to visit 
customers but makes no deliveries 
He finds that he can cover more ter- 
ritory in this manner. Calling on 
farmers two days a week, and with 
a routeman making deliveries on or- 
ders, this dealer still spends four days 
a week at his mill and store and has 
the satisfaction that he is contacting 
prospects all the time and winning 
new customers. 

“As I see it,” this dealer says, “very 
few feed dealers have a territory pro- 





if You Want More Capacity 
Per Horsepower, Buy the 
FORSTER HAMMER MILL 
FORSTER MANUFACTURING CO. 
Machines for Modern Milling 


1411 8S. MeLean, Wichita, Kansas 











PRODUCTS 


Distributed in Illinois, 
Indiana, Ohio and South- 
ern Wisconsin by 


HALL SALES COMPANY 


1313 Ridge Avenue 
Phone: Greenleaf 5-0225 
EVANSTON, ILLINOTS 


QUALITY GOES IN BEFORE THE NAME GOES ON 








FLAME 


FEEDS 


MIXED FEEDS + PELLETS 
CUBES + ROLLED OATS 
CRIMPED OATS 
FEEDING OATMEAL 
OAT GROATS 
PULVERIZED OATS 


FOR SAMPLES OR QUOTATIONS— 
Write, Wire 


TELEPHONE 44 
TELETYPE PHILLIPS 14 


FLAMBEAU MILLING CO. 














wr wey ~ & 


—_—_ 


aE aS OS a *"V 


FEEDSTUFFS, April 19, 195237 





“EXTRA Feed Sales- 





Produces Up To 
27% FASTER HOG GROWTH 


Gets Hogs To 
MARKET 30 DAYS EARLIER 


Saves Feed... 
14% LESS FEED REQUIRED 


Helps Hogs Combat 
HIGH ‘'DISEASE LEVEL’ 


Reduces Mortality 
HELPS SAVE MORE PIGS 


Helps Make RUNTS 


INTO PROFITABLE HOGS 





Typical Hog-Raisers Say: 
“My pigs, raised on feed containing HOG- 
GAIN, sold at 200 pounds at less than 5 
months. They're slick, uniform and the 
fastest growing pigs I ever raised’ 


Lorenz Peock 
Sumner lowe 


Better Satisfied Customers!” 


DR. SALSBURY’'S 


HOG-GAIN 


Multi-Chemical 
Growth Stimulant For Hogs 


Take Advantage of This Big Sales Opportunity 


MIX HOG-GAIN In Your Feed 


NOT an Antibiotic or Protein Supplement 


NEW and DIFFERENT 


Also Helps Hogs Combat 

A High “Disease Level” 
No Other Product Like HOG-GAIN —Gives 
your feed an exclusive sales advantage. HOG- 
GAIN gives hogs faster, more profitable growth 
...more uniformity... better feed conversion. It 
also fortifies the ration to help hogs combat a 
high “disease level;’ found on a great number 
of farms. Reduces the effects of a high “disease 
level’ Hogs grow faster and are more uniform. 
Your customers get extra hog profits and are 
more satisfied. 


The variation in “disease level” (amount of feed 
lot contamination) is the reason why one hog 





For Low-Cost Control of 


Black or Bloody Scours 
Use Dr. Salsbury's RISTAT 


Convenient Tablets—For Drinking Water 


RISTAT quickly controls SWINE DYSENTERY 
(black or bloody scours) in pigs of all ages. Con- 
tains 3-nitro 4-hydroxy phenylarsonic acid. Test- 
proved. Send for RISTAT bulletin. 











raiser does better than another when all other 
conditions are similar, according to Dr. Damon 
Catron, Iowa State College. 


Fuel! « Ibs. of HOG-GAIN 
a =6For Testing It Yourself 


Mail the coupon. We'll gladly send you 4 pounds of 
free HOG-GAIN so that you can test it without obli- 
gation. This test will prove the extra profit benefits of 
feed containing HOG-GAIN to yourself and your cus- 
tomers. Helps you get sew customers, extra feed sale: 


Send Coupon NOW For Your free HOG-GAIN 


DR. SALSBURY'S LABORATORIES 

Dept. 28, Charles City, lowe 

Yes, I would like to test HOG-GAIN. Send 
me 4 pounds of HOG-GAIN free of charge 
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ductive enough so that they could af- 
ford to hire a full time outside sales- 
man. Furthermore such salesmen are 
hard to get and hard to keep. It also 
takes quite a financing program to 
keep such a salesman going until the 
time when sales are high enough to 
bear the expense and profit load need- 
ed for such an operation.” 

This dealer points out that it is 
possible to cover the entire trade area 
once or twice a year by utilizing the 
dealer’s own time or that of one or 
more of his employees. 

A dealer who does not wish to 
make farm to farm calls advertises, 
however, that he is available on poul- 
try service he receives and answers 
made quite a reputation for himself 
in this respect, knows poultry diseas- 
es and is an aid to his agricultural 
community. By advertising this poul- 
try service he receives and answers 
many calls for help from farmers. 
Thus it is an excellent contact and, 
of course, it enables him to sell extra 
feed. 

It is very difficult for a feed dealer 
to become fully aware of the prob- 
lems confronting individual poultry 
raisers without actually visiting them. 
There the dealer can see for himself 
just what conditions actually are. The 
poultry raising operation as seen by 
the dealer reflects the character and 
habits of the farmer, and these are 
valuable things for the dealer to know 
in dealing with his customer and in 
helping him. 

Then, too, 
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e STRONG 

e KNOTLESS 

e UNIFORM 

e TREATED 

e GUARANTEED 


there are some feed 
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PROMPT 
DELIVERY 


A PROUD NAME 


Modelo 


J.C. SHUFORD COMPANY 
1236A MERCHANDISE MART 
CHICAGO, ILLINOIS 


WRITE FOR DEALERSHIP 








dealers so anxious to be of service to 
farmers that they will truck grain 
from the farm to the feed plant, grind 
it and then haul it back to the farm- 
er. I have talked with a number of 
dealers who have such a service, and 
many of them say that there is little 
if any profit in the operation. How- 
ever, the sales and service opportuni- 
ties created by the maneuver is worth 
a great deal, many feed merchants 
say. Some of them declare this is the 
best way to win new accounts. 

The dealer who does not believe 
in calling on the trade, whether for 
one reason or another, can be sure of 
one thing—namely that it is easier to 
win a man’s business talking to him 
at his home than it is by asking him 
to come to the feed mill to talk about 
the same question. 

Tough Competitors 

Furthermore, in every trade area 
there are some feed dealers who do 
call on the trade, and they are real- 
ly tough competitors, so to speak, 
from the standpoint of getting new 
customers. They are on the spot when 
many feed problems arise and they 
will spend the necessary time to solve 
those problems. 

Traveling to farmers’ homes today 
is much easier than it was 15 to 20 
years ago. Rural roads are greatly 
improved in recent years, and are 
kept passable most months of the 
year. Thus the average feed dealer 
can cover many miles in an after- 
noon and visit with many farmers, 
and still get back before sundown. 

Every feed dealer has been told 
time and again that showmanship of 
the right type pays off in more sales. 
Visting farmers is showmanship, too, 
of a very excellent sort. When farm- 
ers see you in rural areas they'll talk 
about you to their friends and re- 
member you more often. That is 
going to mean extra business in more 
ways than one. Many a feed dealer 
will take a half or full day off to at- 
tend a farm picnic or fair and think 
nothing of investing this amount of 
time in such projects. They have their 
value, it is true, but a half or full 
day spent visiting farmers on their 
own premises can pay handsome divi- 
dends, too. In these latter cases, the 
dealer gets the opportunity to mix 
socially with the farmer and can also 
discuss individual feeding problems, 
something that is not always possible 
to do at a county fair or picnic. 

One feed dealer told me last sum- 
mer that every customer who buys 
more than $500 worth of feed is worth 
paying a visit, if only for the sake 
of courtesy and appreciation. I think 
he has a good idea. A farmer is flat- 
tered when his feed dealer calls on 
him. It means he is noticed and that 
his business is wanted. He cannot 
help being influenced by the friendly 
dealer who keeps calling on him now 
and then and who grows into the role 
of feed advisor in a very natural way. 

Each community, it is true, has its 
different problems and _ conditions, 
but friendly visits fit into most rural 
areas and hardly ever backfire. 





BETTER 
FEEDS 


Mean bigger P* 


ofits for feed maiiutidtinre,, 


For more than 25 years Feed Manufacturers from coast to coast have been relying on 


JERSEE BALANCER 
in their feeds 


. ® quality Malti-Vitamin Pre-Mix for vitamin oo 
They know how easy and economical it is to JERSEEKize feeds . . . 


little as 20¢ a bag is all it costs to JERSEERize and VITAMIN FORTIFY your PRD oy 


JERSEE 


JOBBERS and WAREHOUSES 
FROM THE ATLANTIC TO 
THE PACIFIC ARE EAGER TO 
HELP YOU GET BETTER FEEDS, 





GREATER PROFITS WITH 
JERSEE BALANCER! 


FOR VITAMIN FORTIFICATION 
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MINNEAPOLIS 
MINNESOTA 





Your Profit Cue 
For Fifty-Two... 
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Pp ALL - VITAMIN and ANTIBIOTIC 


FEED FOUNDATIONS FOR 
SWINE AND POULTRY 


Kept UP-TO.- 
DATE through 
constant testing 
under practical 


FARM CONDI- 


Swine farrowing house and feeding pens on “PLUS” 
research farm. (Photos are unretouched.) 


Containing the 
RIGHT antibiotics 
—PLUS all the 
RIGHT vita- 
mins... includ- 


ing B-12 


Interior view of same building on swine research 
farm. House has 20 pens inside and 20 outside. 


Feeders SEE the 
difference— 


come back 


for MORE 
and MORE 


“PLUS” for poultry is farm-tested, too. These hens 
on research farm get “PLUS” in laying mash. 


“PLUS” PERFORMANCE 


Scientifically formulated for faster, more uniform 
gains .. . better utilization of farm feeds .. . 
marketing at better average prices . 

eae production and hatchability. 


And “PLUS” PROFITS 


Bigger volume of sales, due to feeders’ demand .. . 
easy, economical mixing . easy to handle and 
store .... more repeat business as feeders SEE the 
difference, 


MODERNIZE—AND CASH IN—WITH “PLUS” IN ‘52 
NATIONAL DISTRIBUTORS 


CARROLL SWANSON SALES CO. 


620 DES MOINES BLDG. Phone 2-4100 DES MOINES, IOWA 


State Distributorships Available in Some Areas 



























Records Vital for 
Profitable Feeding, 
Stockman Declares 


DENVER—Feeding of livestock is 
too big a business to be operated in 
a hit and miss manner. This opinion is 
expressed by William Seckler, promi- 
nent stockman who operates feed lots 
near Sterling, Colo. He says far too 
many feeders ignore cost accounting 
in their feeding operations and thus 
deprive themselves of a vast amount 
of knowledge of their busiress. 

Mr. Seckler made known his opin- 
ion in the matter in an address at 
the annual feeders day at Colorado 
A. & M. College recently. In telling 
of his own accounting system, he said 
when a lot of cattle is purchased, a 
data sheet is set up giving the num- 
ber of head, kind, weight, cost, origin, 
flesh condition and the kind and con- 
dition of pastures the cattle were on 
prior to their purchase. 

He also makes an entry on the cost 
of freight, trucking, brand separation 
and other miscellaneous cost items. 
With regard to feed records, the 
stockman weighs and lists each feed, 
and each ingredient of the feed go- 
ing to various pens of cattle daily. 
Once a week feed costs are 
against eath pen on the basis of the 
average purchase price of feed that 
week, plus the cost of grinding and 
shrinkage. 

If the cattle are dipped or need 
veterinary attention or if any animal 
dies, the expense is accounted for in 
Mr. Seckler’s records of each pen as 
are the final weights and selling 
prices. At the end of the feeding pe- 
riod a pro rata share of operating 
expenses is charged against the cat- 
tle on the basis of the number of head 
and the length of time they were fed. 

The feeder then makes up a “take- 
off” sheet for the cattle sold, show- 
ing the number of pounds and cost of 





each ingredient of feed, total cost and 
amount of feed, the average daily 
gain based on buying and selling 
weights, the number of pounds of 
feed required to produce a pound of 
gain and its cost, the average death 
cost, the number of days of the feed- 
ing period and the degree of finish 
attained. 

What is gained by this record keep- 
ing? Mr. Seckler says he has kept 
the records since 1939 and it is now 
simple procedure to determine which 
rations are most satisfactory for heif- 
ers, yearling steers, 2-year-olds or 
calves. 

By comparing one record against 
another he can predetermine the re- 
sult of feeding barley, alfalfa or lin- 
seed oil meal. “We can figure the 
approximate cost of feeding based on 
today’s feed market,” the stockman 
says, “and we know what we'll have 
to get on the market for a choice 
steer 120 days from now. It helps us 
decide whether feeder cattle are 
priced too high and it gives us a bet- 
ter understanding of the relationship 
of one feed against another in mak- 
ing up our rations.” 

Mr. Seckler credits the record- 
keeping for improvements he has 
made in his feeding operations. He 
adds that he is trying to improve his 
accounting system as he goes along. 
“The cost of the accounting system 
is very nominal,” he pointed out. “And 
as you know, books must be kept any- 
way for income tax.” 

Feed dealers in Mr. Seckler’s com- 
munity have made use of his account- 
ing system in helping other customers 
with their feeding problems. Dealers 
should be alert to any similar situa- 
tions in their part of the country. If 
they do not find the right example 
in regard to keeping a record of feed- 
ing operations they should be in a 
position to aid their customers in set- 
ting up such a system. Accounting in 
any feeding field would not only be 
an aid to the dealer, but also would 
make more successful customers, Mr. 
Seckler declared. 
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quickly. 


The editors have gone further to make it easy for you to ob- 
tain additional information about the development of new and 
improved products, new services and new literature offered by 
manufacturers and suppliers. On another page in this issue you'll 
find these new money-making ideas described in the Worth Looking 


All you have to do to obtain the additional information that 
you'll want about the ideas you can 
clip the coupon-return-address card in the lower outside corner 
of that page. Circle the number of the item you're interested in; 
fill in your name and address. Fold the clip-out over double, fasten 
the edges together and drop in any mailbox. 


That's all you do. We'll pay the postage. You can be assured 
we'll see to it that you get the additional information you want 


You're sure to find a money-making idea. Take a look now. 
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When we sell you shell the job's only half done. To help 


And we're not 


you sell your customers is the other half. 


satisfied until the job’s complete. 


That's why §MELLBUILDER dealers get these sales 


helps: 


e Plenty of sales promotion materials 


e Cooperative advertising help 
e Year-round advertising in national poultry journals 


e A top-quality product, 


PLUS 
backed by a long-estab- 


lished, reliable feed firm 
e Immediate service on all inquiries 


Soll the Brand that SEUS- 
SHELLBUILDER 


Lt packed with Profit 


SHELLBUILDER CO. 


COTTON EXCHANGE BLDG. 
Phone, wire or write for prices. 
showing how to build volume sales. Write for it. 


HOUSTON, TEXAS 
FREE folder 



































Sphagnum Peat Moss, found in 
Canada, is acknowledged without 
superior for garden and farm use. 


IT’S HIGHLY ABSORBENT 


{Canadian Sphagnum Peat Moss 


will absorb up to 18 times its weight 
in liquids. 


IT LASTS LONGER 





Sphagnum Peat Moss retains its 
life as a soil conditioner for years 
. lasts longer as a poultry litter. 





IT’S PURE AND ODORLESS 





Packed to North American stand- 
ards, Canadian Peat Moss is clean, 
sterile and odorless. 


CANADIAN PEAT MOSS 


CANADIAN PEAT PRODUCERS ASSOCIATION, VANCOUVER, B. C. 
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Compare the rich golden color of Vitality Kibbled 
Biscuits with any other baked dog food. You'll see 
why we say they sell on sight. Dog owners can see 
difference egg yolk and cheese whey makes. They'll 
see, too, how dogs relish the tasty flavor, benefit from 
the extra nutrition value they give. And once they’ve 
started feeding Vitality Kibbled Biscuits you can 
count on steady, profitable repeat business. 





Sell 
the 
COMPLETE line for real tonnage 


No one else makes so complete a line en- 
abling you to sell every dog owner among 
your customers whether he be a kennel 
owner, hunter, breeder or pet owner. 


No one else offers specialized diets that 
mean extra sales and increased volume. 
Vitality’s national advertising builds ready 
acceptance. Customer satisfaction means 
steady repeat business. 


Write today for details of Vitality’s complete mer- 
chandising program. 


VITALITY MILLS, INC. 
Board of Trade Bldg., Chicago 4, Ill. 





FOR BETTER FEED SALES TRY THE— 


TWIN-TOWL BAG 


It's New and Different, One side is a beautiful standard size 40x20-inch 
Turkish towel of the same quality terry cloth found in leading stores and 

dle by one of the major towel manufacturers. This is sewn together 
with a handsome tea towel made of 40-inch—3.75 yd. unbleached sheeting. 
Has proved itself as a feed sales builder in test area. See a sample, Write, 
wire or call Norclay 4635. 


BURLAP ®@ COTTON @ PIONEER PRINTS @ USED BAGS 


. Pronger Bac Company 


RVEN £. L/VSCUN 





CALCIUM PRODUCTS CoO. 


Producers 


Carthage Calcium Carbonate Since 1920 


Spiva Bldg. Phone 7750 Joplin, Mo. 











‘Can You Fill the 
Manager's Shoes? 


By Albert Vorst 


NSOFAR as a feed dealer is con- 
[ cerned there are really two pairs 

of shoes in his business with which 
he is directly concerned. One of those 
pairs are the shoes which he wears 
on his feet. The other pair consists 
of the mythical shoes which a good 
manager or owner wears if he is to 
make a profit commensurate with the 
financial risk and worry needed to 
carry the business along successfully. 

The shoes you wear on your feet 
fit. But how about the big pair of 
shoes that a _ successful manager 
wears. Can you fit into those shoes 
comfortably, or do you have to grow 
a little first? 

I talked with a widely traveled 
feed industry representative recently 
as we sat in a hotel lobby during 
a snowstorm. He had been visiting 
feed dealers for more than ten years 
He told me that in his opinion, about 
half the dealers he had visited were 
poor housekeepers 

He stated that 50% of the mills 
and feed stores he calls on could be 
cleaned up daily, with very little 
extra work, but no one apparently 
made the effort. These establishments 
also needed window washing, exterior 
painting, new awnings, etc.—-and he 
figured that if these things were 
done the owners would get more 
business, because they would attract 
more store traffic 

In other words in 50% of the cases 
cited, the owners of these feed estab- 
lishments were not big enough to fill 
the shoes demanded of a good man- 
ager, according to this salesman 

Some Improvement 

“But don’t get me wrong,” the 
salesman warned. “It was worse be- 
fore the war. The percentage was 
higher then. So the industry has im- 
proved—-but not enough. We have a 
long way to go. Ever so often I run 
across a feed dealer who has a mod- 
ern mill and store, keeps both neat 
and clean, displays well, merchandises 
hard and advertises properly. What a 
pleasure to talk with a dealer like 
that.” 

In order to fill his business shoes 
properly, the good feed dealer knows 
his feeds and his customers. He makes 
a point to visit with the customer 
either on his farm or at the mill. He 
tries hard to learn the feeding prob- 
lems of the individual customer. In 
that way he slowly but surely makes 
friends and customers and wins trade 
that stays with him. 

I know one feed dealer who bought 
out another and discovered that in 
this dairy region the former owner 
had been grinding and mixing dairy 
feed much too fine. “I believe a little 
coarser grind will help increase your 
milk production,” he told a big dairy 
farmer, “because cows like to chew a 
great deal. If the feed is too fine 
er chewing and don’t get all the 
nutrition out of it.” 

So the dealer began giving his 
dairy customers a coarser grind and a 
large number of them reported a bet- 
ter milk yield over a period of time. 

The feed dealer who hopes to fill 
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PRODUCTS 


Distributed in Minnesota, 
North and South Dakota 
and western Wisconsin by 


734 Midland Bank Bidg. 
Minneapolis 1, Mina. 








BOOST YOUR SALES 


Render a necessary service 
to your farmer trade 


LEARN 
DISEASE 
PREVENTION 


@ A new monthly Service 
for preventing unnecessary farm losses 
«.. and increasing your sales as a result 
... is now available in “How to Detect 
& Prevent Diseases of Livestock ® 
Poultry.” No other Course so timely 
+++ 80 complete. 














For Mills, Dealers, Hatcheries, Salesmen 
. . . Anyone in any way interested in 
more efficient poultry and livestock 
production 








HOW TO DETECT & 
PREVENT DISEASES 
of Poultry & Livestock 


12 Big 64 Page Books 
768 Pages in All! 

Hundreds of charts and 

detailed illustrations. 
A new 64-page Book sent you every month 
for one full year, covering every phase of 
disease prevention. Helps you answer the 
questions farmers ask — authoritatively! Mail 
this notice today for full information 
and how you may obtain Binder and first 
2 Books on 


rr DAYS FREE TRIAL 
SIMMONDS & SIMMONDS, Inc. 


Dept.FAFi 
201 N. Wells St. + Chicago 6, Illinois 
= 


(DRESS UP fe. 


WITH LOW COST, CONTINUOUS 
WALLPAPER STRIPS 


@ Specially designed to sell poultry & live- 
stock feeds. These display strips are ideal for 
mixers, dealers & hatcheries. In continuous 
50 ft. rolls with repeating design every 22” 
Printed in full color. Easily applied to walls, 
windows, shelves, etc. GUARANTEED 
Choice of 4 styles 











they swallow it too fast without prop- 








WD-100 
4 rolls 
B rolls 
16 rolls 
25 rolls 
Semple rol! any design 
$3.00 for 4/50-ft. rolls 
(Each strip 
4” wide) 


MILLS: Write for infor- 
mation on CUSTOM- 
BUILT Wallpaper Dis 
plays 

——— WRITE FOR SAMPLES ——— 
SIMMONDS & SIMMONDS, Inc. q 


Dept. Fi 
201 N. Wells St. + Chicago 6, Illinois 
BRAN + SHORTS 
MIDDLINGS 
Sacked or Bulk—Any Shipment 


DREYER Commission Co. 


MEMBERS 
KANSAS CITY BOARD OF TRADE 
ST. LOUIS MERCHANTS EXCHANGE 
Board of Trade Merchants Exchange 
Kansas City 6, Mo. St. Louis 2, Me. 
Phone BA 5462 Phone L. D. 178 


Statistical Charts Furnished Free. We 
Handle Futures in Kansas City. 























GRAINS © FEED 
INGREDIENTS 


H.V. NOOTBAAR & CO 


















that big pair of managerial shoes 
also needs to analyze his potential 
trade limits. He must judge the total 
market in which he operates, know 
how much business he is getting, and 
estimate quite correctly how much ad- 
ditional business he could get with a 
sustained campaign. 

Such an analysis is highly import- 
ant, because this initiative oftens 
opens up clearly a path of sales pro- 
motion for the dealer and gives him 
the stimulation to work to achieve the 
greater goal. Once the dealer knows 
within limits what can be done, he 
can shape his efforts to push his 
business up a notch or two. 

The alert dealer who is properly 
filling the shoes of a good manager is 
able to decide which things come 
first and which come second. He tack- 
les each in the order of their impor- 
tance. If he is faced with a problem 
of opening an additional trade area, 
he tackles key farmers first. He 
knows that selling a few key farmers 
(even if this process takes twice the 
work of a straight farm to farm can- 
vass) will help him sell others. 

He does not neglect the farm to 
farm canvass, but he does this after 
he has campaigned on the key farm- 
ers in all parts of his trade area. The 
good manager always makes a list of 
the important things to watch in his 
business, he checks this list with other 
dealers or salesmen, and then month- 
ly he checks his own performance 
against these points. He knows that 
his own actions in business need su- 
pervision, as do the actions of his 
employees. He knows that the self 
analysis is the best way to do his 
own and he does not shirk his job 

The salesman to which I have re- 
ferred tells me that some of the 
dealers that he calls on are deficient 
in one or two operational points, and 
strong in others. Some dealers do not 
fully understand bookkeeping pro- 
cedures; some do not fully realize tax 
structure and requirements. Others 
again are weak on pricing, on ma- 
chinery maintenance, on sales promo- 
tion and advertising 

“I am of the belief that sometimes 


it is only one or two weak points in a 
dealer’s setup that are keeping him 
from the success he deserves,” this 
dealer says. “But invariably such 
dealers do not like to check upon 
themselves, or have others do it. I 
guess they don't like to be told they 
are doing some things wrong.” 

He grinned. “They should be in my 
shoes. If I don’t make my sales quota 
I hear from the sales manager. I get 
called on the carpet and asked if 
I'm out seeing too many baseball 
games, or carry two fishing rods in 
my auto trunk. Getting checked up. 
I'm being checked up all the time, and 
let me tell you something; it’s good 
for a fellow, too. Makes him try hard- 
er. And sometime it’s that extra try 
that sends a fellow over the top 

he ae 
FEBRUARY FEED SALES 
IN N.C. SHOW INCREASE 


RALEIGH, N.C.—North Carolina's 
feed tonnage in February was 76,016 
tons, compared with 55,543 in the 
corresponding month of last year, ac- 
cording to a report issued by the 
State Department of Agriculture 

For the nine months of the fiscal 
year through February, the tonnage 
was 615,561, compared with 540,301 
during the same period of the 1950-51 








FEEDSTUFFS, April 19, 1952-41 








WHEN YOU BUY CHLOROPHYLL— 
BUY AMERICAN 


We are the world’s largest producers of 
Chlorophyll, Carotene, and Xanthophyll. 
We are continually expanding our capacity to 
meet the increased demand for Chlorophyll. 

















AMERICAN CHLOROPHYLL, INC. 
“Serving You Since 1933” 
Lake Worth, Florida 
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Add L& M YEAST CULTURE 


( Fortified with Riboflavin) 


to your feed formulas for that live spark which 
means improved efficiency and additional feed sales. 












Microscopic and Chemica! Analyses of 
Mixed Feeds and Feed Ingredients 


Dependable - Fast - Confidential 
Special Introductory Price Offer 
CRESWELL LABORATORY SERVICES 


53 W. Jackson Bivd., Suite 447 
Chicage 4, U1. 
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VITAMIN Dy and D; 
All forms for 


convenient addition 
to your formulas 


Bowman Feed Products, Inc. 
HOLLAND, MICHIGAN 
220 East 42nd Street, New York 17, N.Y. 
228 North LaSalle Street, Chicago 1, IL 
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for a Quarter 
of a Century” 


SAY THE DUBOIS BROTHERS, LARGE 
GRAIN DEALERS OF THE MIDDLE WEST 


“STEADY SELLER” aa at 






This Proof of Sales Performance 


for you 
A quarter of a century of sales by one 
of the Midwest's largest dealers is cer- 
tainly proof of Blue Ribbon’s perform- 
ance and acceptance. Help yourself and 
your customers to greater profits. Sell 
Blue Ribbon Special. 3 types available: 
Fortified Pig Buttermilk with 
vitamins D&G, Fortified 
Chick Buttermilk with vita- 
mins D&G, and Blue Ribbon 
Special for general feeding 


180 im Drum 






“There's no selling problem 
when it comes to BLUE 
RIBBON SPECIAL. Our 
customers who, for the most 
part, raise pigs, know the 
nutritional and medicinal 
value of BLUE RIBBON. 
It has always been a steady 
and profitable seller.” 












500 Ib. Barrel 









“WE RECOMMEND IT” 

“Since this is a pig-raising center, the prevention of swine dis- 
eases is of high importance . . . and BLUE RIBBON is a big 
help. We recommend it to our customers, especially in the case 
of necrotic enteritis, because of its high lactic acid content.” 
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Want to sell to FEED MANUFACTURERS? 





YOU NEED 
EEDS}* he* 
pects FEEDSTUFFS 


THE 


LEADER 


IN ITS FIELD... 


% FEEDSTUFFS leads the field 
in advertising with a total 
of more than 375 current 
advertisers. 


FEEDSTUFFS leads the field in reaching feed manufacturers 


The manufacture of formula feed is BIG BUSI- 
NESS. Estimated formula feed production last 
year was more than 33 million tons with sales 
reaching a record 3 billion dollars! And this 
figure is expected to rise because of high consumer 
buying power for meat, dairy and poultry products, 
plus military needs and overseas commitments. 
The potential lies far beyond these figures! 


About 6,000 feed manufacturers participate in pro- 
ducing the nation’s formula feeds. Of these, about 
2,700 produce approximately 23 million tons an- 
nually. In addition, there are 3,300 manufacturers 
producing 10 million tons a year. 


If you have something to TELL—and SELL—to FEED MANUFACTURERS 


FEEDSTUFFS leads the field in reaching this 
big market. More than 8,000 individuals and firms 
in the feed manufacturing field receive FEED- 
STUFFS and depend on it for the business in- 
formation needed to operate in this important, 
fast-growing industry. This distribution offers ad- 
vertisers who want to sell to feed manufacturers 
complete, blanket coverage of this important seg- 
ment of the feed industry. 


There is no better way to sell feed manufacturers 
than through the pages of the industry publication 
they recognize as the LEADER. 


you need the LEADER in the field. Give us a call. 





the Related Fields of 


THE MILLER PUBLISHING CO. 
The Businesopaper Family Serving FEED STUFFS 





Flour, Feed, Grain and Baking 











Tue NorrHwesTern MILLER + FEEDSTUPFS 118 South Sixth St., Minneapolis 2, Minn. 


Tue AMERICAN BAKER * MILLING PRODUCTION BRANCH OFFices: New York, Chicago, Kansas City, Toronto 
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Business “Don'ts 
Six Situations Where It Will 

Pay to “Pull in Your 
Horns” 


By Edgar Bascom 


UT in the hinterland where 

men are men and where feed 

dealers sit up all night figuring 
their margins, there’s an expression 
which folks use to describe a condi- 
tion known as over-expansion. That 
expression is “he bit off more than he 
can chew,” and when a man gets into 
that state then they say he had bet- 
ter pull in his horns,” which means 
“retrench” 

Now caution is a wonderful thing 
in business, unless it is carried too 
far. The reason why a business man 
shows more caution—or should—than 
other persons is that he has more at 
stake. He knows that he must exer- 
cise more care in planning for his 
business than do his employees. He 
well knows that one big mistake can 
be fatal and wipe out his life sav- 
ings. No one can blame a dealer for 
being cautious. 

The cautious man also analyzes 
his business very carefully. He 
checks his progress, his assets and lia- 
bilities. He calculates his chances for 
profitable operation as many months 
ahead as he is able. If he has over- 
expanded his business, then he liter- 
ally “pulls in his business horns,” 
that is, he reflects on what he has 
done, allows his business to develop 
on its present level, take on the 
bloom of financial health which comes 
when all bills are paid. 

But, the wise dealer will not re- 
main cautious too long. The reason 
is that if his business is to progress, 
if opportunities are to be seized and 
exploited profitably, a cautious state 


AS NEAR AS YOUR PHONE 


FISH MEAL 
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DICALCIUM 
PHOSPHATE 


Min. 88 B. P. L. 
(about 18% Phosphorus) 
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BONE MEAL 
..-and all Feed Ingredients 
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Wire, Write, Telephone 
for Quotations 


WOODWARD and 
DICKERSON, Inc. 


1400 So. Penn Square 
PHILADELPHIA 2, PA. 


Telephone LOcust 4-5600 
Teletype PH 109 


Established 1873 














of mind will not do the job any too 
well. That state of mind needs to be 
set aside after the sales promotion 
has been planned, for daring and en- 
terprise is needed to pursue an op- 
portunity. Feed dealers who combine 
the cautious mind with a dash of 
daring at the right time make well 
balanced businessmen. 

But every feed dealer, whether 
he be timid, brash or well balanced, 
there comes a time when he should 
“pull in his horns” on a number of 
practices which he knows from obser- 
vation and experience cannot result 
in the degree of profit and stability 
for his business that he wants 

It pays to “pull in your horns” on 
the following propositions: 

1. The temptation to cut prices 
when overstocked on one or two lines 
of merchandise or to chisel to get 
more volume on many lines. It takes 
only a pencil and paper and a willing 
dealer to figure out very quickly, that 
if margins are cut only a small per- 
centage of normal markup, a great 
deal more volume must be achieved 
to make the same net profit from a 
regular priced item. 

Also, the wise dealer knows that 
others can play this price war game. 
If he starts cutting prices or chisel- 
ing in other ways, other dealers may 
be tempted to do the same, either in 
retaliation or self defense. Who loses? 
The dealers. 


Exaggerated Claims 


2. Too many exaggerated claims. 
More merchants have been ruined by 
claiming too much for the merchan- 
dise they sell than for many other 
reasons. One reason contributing to 
such failure is that when the custo- 
mer learns that the merchant has 
been “stretching the truth” he loses 
confidence in that merchant, rarely 
goes to his store again. He seeks 
other more honest merchants. 

That there are many merchants 
selling all types of articles who have 
the tendency to exaggerate is easily 
seen from the constant activities of 
better business bureaus to eliminate 
misrepresentation from advertising 
and to stop unlawful business prac- 
tices. 

The customer knows this. Thus 
when he finds a feed dealer who is 
honest and reliable, helpful and ear- 
nest, he sticks with that dealer. Such 
a dealer keeps his “horns pulled in” 
whenever any suggestion of exaggera- 
tion comes up. And this attitude wins 
more customers. 

3. Knocking a competitor. Here is 
where a dealer needs to keep his 
“horns pulled in.” In the first place, 
the customer does not trust a busi- 
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Provide the GREATEST MINERAL 
EFFICIENCY that Science Can Produce 
with 


FOR EVERY NEEDED MINERAL 


Completely mineralise your feeds with this soluble 
phesphorus and trace mineral concentrate Te- 
gether with your own limestone and salt, it pro 
vides every needed mineral. It contains five com 
pletely soluble phosphates and correct balance of 
the eight vital trace minerals. No pre-mix needed 


FOR FEEDS, SUFFICIENT 

IN PHOSPHORUS Use Herman Nagel’s Trace 
Mineral Concentrate. It supplies the essential trace 
minerals, correctly proportioned wabilized 
lodine, Manganese, Copper, Cobalt, Nickel, Iron, 
Zine and Boron. 


‘2°. ae Be 2 ea: 


a: it's the AVAILABLE minerals 


that produce healthy animals! 


Write tor FREE Booklet 
“Facts for Feed Men” DIisTRIBUTORS 
Fastern States 
The Ambargo Co., Inc. 
Philadelphia 7, Pa. 


Illinois 
Hall Sales Co 
Evanston, IL 


lowa and Nebraska 
Carroll Swanson Sales Co. 
Des Moines 9, lowa 


Bartels & Shores Chem. Co 
Kansas City 7, Mo. 
South Texas 
The Big State Grain Co., Ine. 
San Antonio 5, Texas 
Oregon and Washingtea 
Leo Cook Co. 


Portiand 4, Ore. 


Minnesota 
Blomfield- Swanson Brokerage 
Minneapolis 1, Minn. 


The HERMAN NAGEL CO., 53 W. Jackson Bivd., Chicago 











Importers and Wholesalers 
of .. Canadian Screenings 


SUPERIOR FEED COMPANY 


Board of Trade Duluth 2, Minn. 
Phone: 2-0777 Teletype DU 16 


Members: American Feed Manufacturers Association 
The Grain and Feed Dealers Nationa! Association 











From community Plants to largest Feed Mills 
PROFITS in a rich market with... 


ANCLO MOLASSES PROCES 


ra 


24 TYPES AND SIZES TO CHOOSE FROM! = 
CAPACITIES 1500 LBS. TO 10 TONS PER HOUR! | 





Easy to install. E ical to operete. Mini main- 
tenance. Write or wire for detailed illustreted bulletin, 


and low prices. 


ANGLO AMERICAN MILL SALES CO., inc. 


Feed Mills, Flour Mills, all types of milling equipment 
OWENSBORO, KENTUCKY, U.S A 
“QUALITY MACHINERY SINCE leee” 


Molasses atomized aad DRIVEN 
INTO every particle of Gry teed 
—net just splashed on. oe 
balling. Ne molasses pockets. Ne 
hardening im sacks . Mixes 
cold molasses with any ground 
feed in HOTTEST of OCOLDEST 
jimate. ... F 4 Variable 
Contrel regulates molasses Gow 
te any desired percestage 
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nessman who knocks another. Sec- 
ondly, no merchant knows enough 
about a competitor to judge him fair- 
ly, because competition naturally 
keeps these men apart and they 
withhold their business secrets from 
each other. The customer knows this, 
and so he properly does not put much 
stock in what one competitor says of 
another. 





Complaints 
4. Refusing to adjust complaints 
properly, or give reasonable service. 








When a dealer finds himself adopting 
a “slow and easy attitude” on com- 
plaints and being unwilling to go “out 
of his way” once in a while to help 
a prospect or customer, then it is 
time to pull in his horns and take 
stock. Maybe he is over-emphasizing 
the value of his own time or the loy- 
alty of customers, but he should real- 
ize he can lose the latter and get a 
low per hour rate for the former if 
store traffic decreases. No man stays 
in business by his own power. He re- 





Lincoln 8431 TODAY! 


Flour Exchange Bidg. 
Minneapolis, Minnesota 
Lincoln 8431 





ONE CALL BUYS ALL! 


Save precious time, money and energy 
when you make all your feed purchases 
at once. |. S. Joseph, one of the oldest and 
largest organizations in the feed business, 
has given prompt, friendly service, maxi- 
mum efficiency, and specialists to choose 
your feeds, for nearly forty years. Call 


1. S$. JOSEPH CO., INC. 





| calities, 





mains there by the grace of satisfied 
customers. 

5. What you do today is forgotten 
tomorrow. If a businessman gets to 
thinking that it is today’s sale that 
counts, not tomorrow’s repeat busi- 
ness, then it is also time for him 
to “pull in his horns” and take a dif- 
ferent squint at this customer busi- 


| ness. A certain portion of the popu- 


lation is floating; it moves to new lo- 
some die, others are born. 
But some people remain in the area 
who have long memories, and who are 
not hesitant about telling others 
about their recollections of you. 

6. “Pull in your business horns” 
on any deal or promotion or policy 
which does not have for its eventual 
goal the strengthening of your rela- 
tions to your customers today and to- 
morrow. They'll be ready to buy to- 
morrow, next week, next year, just 
as they are buying today. You want 
them to continue to come to your 
store and mill to buy. And you want 
them to bring their neighbors and 
relatives along. 

Experience tells a man not to make 
the same business mistakes twice. Ex- 
perience also tells him that you never 
build a business without trying new 
ideas and promotions. Balance those 
two attitudes and you'll weather 
many a storm. 





Behind 
HAMMOND 


Multi-Wall 


BAGS 


... are the features 
illustrated plus a 
thorough understand- 

ing of your shipping 
bag requirements 


IGHEST QUALITY PAPERS 
ND MATERIALS 


RIDE OF WORKMANSHIP 





Displays Should 
“Fit’’ the Store 


By Edgar Bascom 


HAT is the size of your feed 
W secre: The size of your dis- 

play facilities has a great 
deal to do with the type of store dis- 
play and selling that you can do. Just 
because someone has a store twice as 
large as yours, does not mean that 
you can use display the way that 
owner does, especially if your retail 
store department is relatively small. 
But you can use a technique which 
will suit your store’s size, and you 
can make display work for you at a 
maximum. 

This matter was brought out to me 
recently when visiting a man who 
has become the manager of a third 
floor department in a department 
store. Formerly, he had been in 
charge of a farm supply store in a 
small town. 

“There is a vast difference between 
large and small store merchandising,” 
this man told me, “and it took me 
quite a long time to find that out.” 

He went on to say that in a depart- 
ment store—where each department 
usually has a lot of space, with high 
ceilings—a sizable portion of space 
on floor and walls is devoted to creat- 
ing atmosphere which will make the 
department a place where customers 
like to linger and to buy. 

“Atmosphere is important here,” he 
said. “Just look at that dog supplies 
bar. See that large dog picture on 
the wall. In a small store, we would 
never use up that much valuable wall 
space with such size. Look at the lib- 
eral spacing of the shelves on the 
wall rack. Again, it takes up a lot 
of space. Yes, it helps create atmos- 
phere. Look at the wide aisles. It’s 
a place where people have the room 
to browse around. They like to look 
everything over.” 

He then went on to tell me that 
in a small retail store, it is better 
policy to utilize all possible display 
space, in order to attract the atten- 
tion of customers to the merchandise 
itself. If wall spaces are used for pic- 
tures and other displays the area so 
used should be above the shelving. 

“Mass displays certainly have a 
place in the small store, but you need 
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aisle space, too,” this merchandiser 
said. “If the small store is properly 
planned, one can show much more 
merchandise effectively than you re- 
alize. The principle I always followed 
was to show more variety and not 
too much of one line.” 

This merchandiser then went on to 
give three good rules for displaying 
merchandise in a small store, as fol- 
lows: 

% Reduce wrap counter area. He 
believes that the small store should 
not try to make a display island out 
of a wrap counter area as larger 
stores do. The reason is that such a 
wrap counter with display facilities 
takes too much space, congests traffic 
and keeps people from browsing 
through the rest of the store. In a 
small store, too, the wrap counter can 
be far back in the store toward the 
rear, for clerks can see the entire 
store length and width easily, and 
need not make many steps in serving 
customers. 

% Use small size display islands. 
No large islands for the small store, 
except perhaps one in the center of 
the store. Flanking the big one with 
smaller islands is a good idea, for 
this enables the store owner to seg- 
regate various lines, giving each more 
individual attention. Small islands in 
a small store area make a more har- 
monious pattern. Too many large 
islands or counters make the small 
store seem more crowded than it is. 


Mass Display 

% Use of mass display. In a small 
store every available foot must be 
used for display, without sacrificing 
any good selling line. Five to eight 
items of merchandise, placed close 
together, with a sign, create just as 
good display in a small store as does 
twice that number. Reduce the space 
between items. Get them close to- 
gether, and not in a position where 
a bump or jar to the counter will 
dislodge them. Use some space in 
front of small counters from floor up, 
placing one line there only. Thus, if 
you have merchandise of one line 
from floor to counter top level, it 
creates the mass display effect, with- 
out actually having so much mer- 
chandise piled behind it. 

No feed dealer knows what he can 
do with rearrangement until he ex- 
periments with it. The other day I 
dropped into the library in a county 
seat. I had been in the habit of go- 
ing to this library for several years 
for reference books. Now I noticed 
something was different. The interior 
was rearranged. There was more aisle 
space up front. Formerly it had been 
crowded. 

I mentioned to the librarian that I 
noticed the change, and I asked, 
“What did you do with all the books 
up front?” 

“We've still got them,” she said. 
“All we did was to rearrange the cen- 
ter area book racks to a better pat- 
tern. We should have done it years 
ago, but just never got around to it.” 

Have you been getting along with 


Sell STONEMO 
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STONE MOUNTAIN GRIT CO. 
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your present floor plan of islands and 
counters for many years? Have you 
ever seriously considered changing, 
improving the layout? If you can't 
figure it out for yourself, why not 
call in an expert for consultation? 
He can quickly tell you what can 
be done. 

He may amaze you by informing 
you that using a better plan and im- 
proved fixtures you can double the 
amount of merchandise which can be 
displayed. This also holds true of the 
small store. If you double the amount 
of merchandise shown, your sales are 





going to go up, and you'll sell more 
than enough extra business to pay 


A size and type to meet 4 6 
every conveying need w 
SINCE 1806 
Write for details. 
SPROUT.WALDRON & COMPANY, INC.. 61 Logan St. Muncy, Pa. j 











for the changes. 

The principal thing to keep in mind 
is not to “wish” or “plan” for dis- 
play techniques that other stores use, 
until you know what is best for your 
size store. Atmosphere is a wonder- 
ful asset, but your store may not be 
able to afford it, at a sacrifice of 
some other advantages. 
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Frequent field observations by poultry 
growers and feed industry researchers 
have indicated that methionine supple- 
mentation in rations, particularly in 
summer months, improves feathering. 
Now experimental data under practical 
field conditions substantiate this fact. 
The statement of the Texas research- 
ers is reason enough for you to review 
your summer poultry formulas to make 
certain that you have made proper al- 
lowances for feathering problems. 
And when you decide that your formu- 
las must include the addition of .05% 
of methionine, you will be glad to know 
that the pioneer producer of DL-Meth- 
ionine, U. S. Industrial Chemicals Co., 
is in a position to supply your needs — 
not only for the product but with long 
experience in supplementing feeds. 

It is important that your customers 
avoid the feathering troubles which 
frequently beset the poultryman in 
summer — 

Pian Now for your supply 
of p-Methionine from U. S. 1 
— the Pioneer Producer 
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A New point to remember in your summer formulas 
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44 Methionine has been found to 
increase growth, feed efficiency, and 
definitely improve feathering, 
particularly during summer months.// 
—J. R. Reed Jr. & J. R. Couch, Texas Agricultural 
Experiment Stotion (unpublished dato 
Methionine added to the rations in 
the Texas tests, conducted under 
practical conditions, was .05%. 








U.S.1 Products 
for the feed industry 


U. S. |. Antibiotic Feed Supplement 
U. S. |. Vitamin 8-12 Supplement 
U. S$. I. Vitamin B-12 and Antibiotic Feed Supplement 


Curbay B-G, dried molasses fer tati lubl 
(East Coast Production) 

Special Liquid Curbay, condensed molasses distillers’ 
solubles 





Vacatone 40, dried molasses distillers’ solubles (West 
Coast Production) 
U. S. 1. Riboflavin Products 
U. S. |. Dt- Methionine (feed grade) 


Hf, 1,089,080, 0,0,09,0,0,0 


a CHEMICALS Co. 


Division of National Distillers Products Corporation 
60 East 42nd Street, New York 17, New York 








Branches in Principal Cities. 
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Plain Facts say. 


BUY YOUR MILL SCREENS 
FROM Southwest 


JAYBEE AND ALL OTHER]MAKES 


GET THE BEST = YOUR COSTS WILL BE LOWER 


FINEST QUALITY, FULLY GUARANTEED. 
Made of CROSS SPECIAL ANALYSIS STEEL. The 
Cross Engineering Co., Carbondale, Pennsylvania, 
developed this steel with extra wearing qualities 
especially for Hammermill use. Positively longer 


RIGHT SCREEN FOR JOB. 

Manufactured by modern and efficient methods, hole 
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Surface Active Agents 
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not produce an increased gain. In 
the 1 positive test, the additive effect 
of LEOC was slight. The failure of 
lauryl ethylene oxide condensate to 
show a substantial additive effect 
when combined with Ba. supplements 
is a serious disadvantage of the prod- 
uct in contrast to the well established 
synergistic effect of B». and antii- 
otics. Exactly why LEOC will not 
combine to advantage with B,, supple- 
ments is not readily evident in view 
of its strongly beneficial effect in the 
Connecticut basal. Many of the other 
surfactants tested have shown an ex- 
cellent synergistic effect with vitamin 
B,.-antibiotic supplement. 

In 7 experiments, vitamin B,.-anti- 
biotic combination supplements were 
consistently superior to LEOC alone. 
No growth promoting advantage was 
shown by adding the product to a 
B,; antibiotic supplement. 

No definite conclusions are possible 
regarding two separate trials compar- 
ing 3 hydroxy, 4 phenylarsonic acid 
and LEOC. Results on the surfactant 
were positive in both cases, while 1 
positive and 1 negative response re- 
sulted on the arsenical. Preliminary 
evidence of a beneficial effect on 
feathering and general health was 
noted on the arsenical supplement 


Classified Types of Surfactants in 
Chick Rations 

Immediately following the discov- 
ery that lauryl ethylene oxide con- 
densate produced a growth response 
in chicks, it was decided to test as 
many different types of surfactants 
as possible in order to determine their 
effectiveness for this purpose. From 
the many thousands of compounds 
falling under the broad “surfactant” 
category, 15 classified types were set 
up covering a wide range of physical 


and chemical properties. At least 1 
representative product of each of the 
classified types listed below was test- 
ed, all at a supplemental level of 1.1 
Ib. per ton: 
No 
1. Alkyl Amine 
Alkyl Amide 
Alkyl! Sulfate 
Alkyl Phosphoric Ester 
Alkyl Polyethylene Oxide 
Alkyl Sulfate 
Alky] Phosphonate 
Alkyl Ary] Sulfonate 
Alkyl Sulfo Amide 
. Sodium Alkyl Sulfo Amine 

11. Sodium Ethylene Diamine Tetra- 

acetic Acid 

12. Pentaerythrital Monostearate 

13. Sorbitan Monostearate 

14. Protein Condensation Product 

(Chemical composition unknown) 

15. Quaternary Ammonium Salts 

In our tests, numbers 1 and 13 
failed to show any growth promoting 
effect. Numbers 2, 3, 6, 10, 11, 12 and 
14 gave responses at least 2% over 
the control but less than 5% higher 
Numbers 4, 5, 7, 8, 9 and 15 gave re- 
sponses than 5% over the 
controls in at least one test. Four 
types, namely, the alkyl aryl sulfo- 
nates, sodium ethylene diamine tetra- 
acetic acid, the quaternary ammoni- 
| um compounds, and the alkyl poly- 
ethylene oxides appeared superior to 

the others tested. 

Although those surfactants listed 
above cover a wide variation in chem- 
ical and physical properties, the pos- 
sibilities for the development of out- 
standing individual compounds 
through further research are ex- 
tremely good. It is realized that our 
work at best has merely “scratched 
the surface” in this direction. 


Sodium 
Sodium 
. Sodium 
Sodium 


greater 





Commercial Laundry Products in 
Chick Rations 

One of the most interesting phases 

of our surfactant work was a series 

| of tests on commonly available com- 








F22M 
10 to 20 HLP. 


Feed opening 18” wide and a perfect 
pulverizer as well as grinder. 
For small feed plants will quickly pay 
for itself in low grinding costs 
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F25M 
25 to 
40 H.LP. 


Feed opening 18° wide and with cyl- 
inder larger in diameter than F22M. 
Our most popular model for all types 
of grinding or pulverizing. 





W-W STANDARD MODELS ---QUR“BEST SELLERS”... 


F18-0-18M 
25 to 


Same size as F25M but higher grind- 
ing chamber and solid hood permitting 
easy spouting-into. Screens change in 


front quickly and with greater ease 





F18-0-24M 
30 to 
40 H. P. 


Has a feed opening 24” wide and 18 
high. Ideal for bulky material and an 
excellent pulverizer. An excellent mod- 
el for portable mounting. 
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capacity 
faster with less horsepower. 
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content 


models are truly heavy duty and built strong according to horsepower require- 
each is more ruggedly built than the motor required for power. No pregrinding nec- 
essary on any model as the star cylinder takes care of the slugs, acting as a heavy powerful 


@ All W-W models are perfect and fast pulverizers and the model depends only upon your 
Blowers below keep screens open, enabling W-W 
Also enable W-W Grinders to grind materials with high grease 


Grinders to grind 


FOR IT. 


MODELS SHOWN will be more fully 
described in future issues—and are com- 
pletely described in our catalog. ASK 


THE W-W GRINDER CORPORATION 
Dept. 311, WICHITA, KANSAS 





F27M 


50 to 75 HP. 
Shaft 43,” 


MAIN BEARINGS 
RATED 3450 LBS. 
AT 3600 R. P. M. 
24° WIDE 


W-W MODELS OF TREMENDOUS STRENGTH AND CAPACITY—BELOW... 


F23M 
75 to 100 HLP. 
Shaft 44, 


MAIN BEARINGS 
RATED 3450 LBS. 
AT 3600 R.P. M. 
30° WIDE 


F29M 

100 to 150 HLP. 

Shaft 43,” 

MAIN BEARINGS 

RATED 3450 LBS. 

AT 3600 R. P. M. 
36" WIDE 








F27M SPECIAL, F28M and F29M 
are powerfully built and grind or pul- 
verize to enormous capacity and at a 
low grinding cost per ton. 


each. The 


Ibs. 


@ Each main bearing rated 3450 Ibs. at 3600 
R. P. M. and blower bearings rated at 1960 


grinder built and the star cylinder is the 
finest pulverizer built. 


finest alfalfa breakdown 


@ For either fine or coarse grinding. These 
great models will grind at a lower cost per 
ton than any grinder built. Crowd them with 
the toughest materials and they will stand 
up under the most trying conditions. 
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1). {FS refers to “Form@lated Surfactant.” 


Table 2—Chicks Tested on Formulated Surfactants in the Corn-Soya Basal Diet 
. 


*IR=Indian River Cross. tDuplicated control lots, ¢C-8 refers to corn-soya diet (Table 


Summary of Table 2 


Grams 
Toral chicks Growth of variables vs. controls feed per Average 
Basa! diet tested Individual tests Average gram gain mortality 
1. Corn-soya 40 oe e< ° 2.87 6.0% 
| a. Controls 
b. Variables 140 +10.5, 16.5, 10.5 411.8% 273 11% 


14.7, 6.9, 13.4, 11.3@ 
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FS No.1 5.0 1,199 3.83 +10.5% 
FS No.2 6.0 1,262 2.48 +16.5% 
FS No.3 5.0 1,199 2.66 +10.5% 
FS No.4 56.0 1,244 2.78 +14.7% 
FS No.6 5.0 1,149 2.79 + 6.94 
FS No.6 56.0 1,230 2.58 +13.4% 
FS No.7 56.0 1,208 2.84 +11.3% 








mercial laundry products, both soaps 
and synthetic soaps. 

One product produced a positive 
growth response in 4 consecutive tests 
ranging from a low of 1.4% over the 
controls to a high of 8%. The average 
increased gain was 5.4%. 

In tests on 7 other products, 1 
failed to show any effect on growth, 
2 gave a minor growth improvement, 
and 4 others were rather active 
growth stimulators. The average 
growth increase on the better prod- 
ucts was about 7% at 12 weeks, or 
approximately two tenths of a pound 
per bird. 

The results of these tests on the 
commercial laundry products indicate 
considerable variability in stimulating 
effect among materials of essentially 
the same composition. This may be 
due in part to the percentage and 
type of inorganic “builders” used in 
these products. 





Tests on Inorganic and Organic 
“Builders” Used in Commercial 
Laundry Products 

Preliminary results of tests on cer- 
tain inorganic and organic “builders” 
used in commercial laundry products 
indicate that none of the materials 
by themselves improve early chick 
growth. Among the products tested 
were sodium tetrapyrophosphate, so- 
dium tripolyphosphate, extracted in- 
organic fractions of commercial syn- 
thetic detergents, sodium sulfate car- 
boxymethy! cellulose. It is apparent, 
however, that certain of these ma- 
terials show a synergistic effect when 
added to various organic surfactants 


Chick Tests on Formulated 
Surfactants 
Recent tests have shown that the 
specific effect of certain individual 
surfactants can be combined in spe- 
cially prepared products or mixtures 
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These materials, which we have 
termed “formulated surfactants” show It’s @QS6 
considerable promise in their ability — 
to improve both growth and feed effi- 


ciency. Since these products have the PREMIER PEAT MOSS CORP., 535 FIFTH AVENUE, NEW YORK 17. N. ¥ 





greatest potential of any of the sur- 
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Wouldn't you like to 
end the bother of 

buying, storing, and. 
handling costly 
ingredients that 


require pre-mixing ? 


Ever figure what it costs you to pre-mix sub- 
stances, like antibiotics, vitamin B,,, choline, 
riboflavin, niacin and others? 

The time you spend buying? Your inventory 
problems? The waste, spoilage and possible 
mistakes by employees in handling? 

Let Borden take over this serious responsi- 
bility and save you time, money, headaches. 
Use Borden’s SF-41 in your poultry feeds and 
HOPRO in your pig and hog feeds. These 


Borden's 
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HOPRO 


Hog Feed Supplement 





More efficient feed products through research and quality control 
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blends provide all the vitamin and antibiotic 





fortification required — plus nutrients like 







betaine, lactalbumin and methionine to increase 






protein efficiency. 





If you're realistic about the cost, bother and 







risks of pre-mixing you'll want to consider the 






advantages of using one or both of these com- 







plete Borden blends. 
Send for the Borden man today. 
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factants studied to date, the data 
from a typical trial are presented in 
this abstract report. 

As shown in Table 2, 6 out of 7 
surfactants fed lots exceeding the 
weight of the duplicate controls by 
more than 10%. (Better than % Ib 
per bird.) One test lot showed a 5.9% 
growth improvement at this age. 

These 10-week responses exceed the 
average obtained on straight antibi- 
otic supplements fed in the same 
basal diet. In the presence of added 
B.», the formulated surfactants have 





shown a strong synergistic effect. 
The merits of these products will be 
considered further in a later discus- 
sion titled “What Are the Future Pos- 
sibilities for Surfactants?” 


OBSERVATIONS, CONCLUSIONS 
Consistency of the Growth Stimulat- 
ing Effect of Various Supplements 

Since the development of vitamin 
B,, antibiotic and arsenical supple- 
ments as growth stimulators for poul- 
try and livestock, a great deal of con- 
troversy has arisen concerning the 


SINASON - TEICHER 
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consistency of growth improvement 
on these products. 

Anyone who has dealt intimately 
with living things knows that biologi- 
cal processes cannot be controlled as 
can a chemical reaction. It is there- 
fore reasonable to expect consider- 
able variability in the degree of posi- 
tive response as well as an occasional 
negative response in chick tests on 
any product. Briggs (4) and others 
have reported a certain number of 
failures in tests with antibiotic sup- 
plements. In our own tests, negative 
results were obtained in 2 of the 10 
separate experiments. The normal 
percentage of positive responses on 
antibiotics is felt to be higher than 
this; however, this example does show 
the inherent variability of experi- 
mental data. 

A very high degree of correlation 
noted between the growth re- 
sponse on the antibiotics and sur- 
factants in relation to the control lots 
in a large majority of our side by 
side comparisons. When one product 


was 
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SCIENTIFIC FEEDS 


NEBRASKA 


showed a sgarp increase over the 
controls at the end of the test period, 
the other was usually in the same rel- 
ative position, and vice versa. This 
observation adds weight to the hy- 
pothesis that the 2 products react 
similarly on chicks. 

One of the early objectives of our 
surfactant studies on chicks was to 
establish an idea of the growth pro- 
moting consistency of these products 
through extensive repetition of ex- 
periments. Thig has been a major 
consideration in delaying the release 
of our data for a period of several 
years 

Of 63 separate surfactant experi- 
ments (not including controls) in 
which these products were added as 
the lone supplement to various basal 
diets at many feeding levels, a total 
of 60 positive and 3 negative results 
Although many of the 
positive were minor, this 
high level of probability (95%+) es- 
tablishes beyond reasonable doubt the 
theory of growth stimulation by these 
products, and indicates a high level 
of consistency under our conditions 

It should be repeated again that all 
of the growth responses mentioned 
are male-female averages measured 
on the basis of market weight for 
purposes of direct practical applica- 
tion. A numerically low percentage 
of increased gain in a test lot at this 
weight is substantial in terms of ac- 
tual pounds. 


were obtained 
responses 


Theories Concerning the Growth 
Stimulating Action of Surfactants 
We do not know as yet why certain 

surface active agents have a growth 

promoting effect on chicks; however 

2 principal ideas concerning the mode 

of action have been developed. 
Unpublished bacteriological tests 

of a preliminary nature conducted 
in our laboratories indicate that the 
theory of selective bacterial inhibition 
proposed by others as the reason for 
the effectiveness of antibiotic supple- 
ments may also apply to surfactants 
Strong inhibitory action was shown 
by several surfactants on cultures of 
bacteria other than the coli-aero- 
genes type which were isolated from 
fresh droppings. It is interesting to 
note in this connection that a stand- 
ard bacteriological method for water 
analyses employs sodium lauryl] sul- 
fate in a 1 to 10,000 concentration as 
an inhibitor for bacteria other than 
the coli-aerogenes type which are 

present in water , 
Selective inhibition rather 

general inhibition of bacteria 


than a 
seems 





See the NEW 


Bulldog HAMMERMILL 


With 
**Gradation of Grind Controi”’ 
HAMMERMILLS, Inc. 


4728 W. Division St., Chieago 
"Phone Spaulding 2.9300 











FLORIDA 
COLLOIDAL 
CLAY 


for feed and mineral 
manufacturers 


Write for samples and prices 
Territories open for brokers 


DELTA PHOSPHATE CO. 


@34 Badgerow Building 
Steux City, lowa 














to be of importance; otherwise, the 
highly bactericidal quaternary am- 
monium salts would be more effec- 
tive growth promoters than any other 
surfactant. This is not the case, al- 
though the “quats” are good for the 
purpose. 

As mentioned previously, more rap- 
id absorption of nutritional factors 
from the intestine as a result of the 
“wetting” action of the surfactants 
appears to be a logical addition to the 
selective bacterial inhibition theory. 
Calculations on the final surfactant 
to water relationship in the body of 
the chick indicate that surface ten- 
sion can be appreciably altered when 
the birds are consuming large 
amounts of feed and water. 


What Are the Future Possibilities 

for Surfactants? 

The important considerations in 
evaluating future possibilities for the 
practical use of surfactants are cost 
and growth promoting activity. 

A laury] ethylene oxide condensate 
has compared favorably to 3 different 
antibiotics as the lone supplement to 
various diets. Unlike the antibiotics, 
it has not proven itself synergistic 
with B, supplements. Its supplemen- 
tal cost per ton is about the same 
as that for a B.-antibiotic product. 
Since the B,-antibiotic combination 
supplements are better growth stimu- 
lators, it offers no apparent competi- 
tion to these products. 

The salts of ethylene diamine tetra- 
acetic acid and the quaternary ammo- 
nium compounds are rather expensive 
at the present time. Some very prom- 
ising results have been obtained with 
these materials, but it is not likely 
that they will have commercial pos- 
sibilities in view of the promise shown 
by the lower cost formulated prod- 
ucts 

The commercial laundry products 
and the alkyl aryl sulfonates are 
cheap enough to merit consideration. 
The high supplemental level required, 
and the relative inconsistency of the 
commercial laundry products makes 
their use unlikely. The properties of 
the alkyl aryl sulfonates have not 
been investigated thoroughly enough 
to comment on their possibilities. 

Recent experiments on formulated 
surfactants indicate that certain of 
these materials might provide strong 
economic and nutritional competition 
to the antibiotic and B,.-antibiotic 
supplements. While considerable test- 
ing is still required, the possibility 
exists that a formulated surfactant 
will reach the stage of commerciali- 
zation. 

The research of others in this field 
will bring to light many facts con- 
cerning this general idea which are 
now completely unknown. Although 
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there have been a certain number 
of studies on livestock using sur- 


factants, a broad field for pioneering d 
research in this connection is opened Dehydra ted and Sun Cure 
up. The newness of this concept, and 
the limited amount of work in this 
field thus far, makes any predictions 

for the future highly speculative. In 

any event, it is hoped that fundamen- 
tal advances in the ever continuing 
quest to satisfy the nutritional needs 


f farm animals may result from fu- 
cure research efforts of this nature NATIONAL ALFALFA DEHYDRATING & MILLING co. 
SUMMARY LAMAR, COLORADO ° ST. LOUIS, MO. 


Data are summarized concerning 
108 experimental groups totaling 


3,500 chicks which were fed various e . PACIFIC COAST 


growth stimulants, including surfac- 

tants, antibiotics, vitamin B. and ar- FISH MEAL . FISH SOL OBLES 
senicals in all types of basa] diets 

Stee nes a ee © '- Drummed Solubles Stocks Available at 

63 experiments in which surfactants Chicago, Ul., and Long Beach, Calif. 
were fed. Of the surfactants reported, 
lauryl ethylene oxide condensate, so- 
dium ethylene diamine tetraacetic 
acid, quaternary ammonium com- 
pounds, sodium alky] aryl sulfonate 























Procaine Penicillin 


No doubt about it, antibiotic-containing feeds mean greater profits for you 
and your poultry-raising customers. BUT—only one antibiotic Procaine 
Penicillin—has proved outstanding for poultry 


This has been confirmed by test after test at leading universities and experiment 
stations. PROCAINE PENICILLIN IN MERCK FEED SUPPLEMENTS PROVIDED THE 
MAXIMUM GROWTH STIMULUS, THE MOST CONSISTENT GROWTH STIMULUS, AND 
THE MOST PROLONGED GROWTH STIMULUS, 

These advantages alone would make Procaine Penicillin the antibiotic of 
choice, but, in addition, these results were achieved with economical, low 
levels. Other trials have indicated excellent results with swine as well 
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; ; Merck Antibiotic Feed Supplement (Sp. 644) is a companion product of 
Chart Shows Relative Effectiveness of Four Merck Vitamin B;2 and Antibiotic Feed Supplement (Sp. 626) which introduced 
Antibiotics Used Commercially to Promote > . 

Procaine Penicillin to the feed industry. Both products are in excellent supply. 
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and certain specially formulated prod- 
ucts gave the growth stimulating ef- 
fect in market weight comparisons. 
Low cost formulated surfactants ap- 
pear to have a good chance for po- 
tential commercial use if present tests 
continue to be favorable. 


cerning the mode of action of sur- 
factants in stimulating growth. These 
are (1) selective inhibition of non- 
coli-aerogenes bacteria in the intes- 
tine of the chick, and (2) more 
rapid assimilation of nutritional fac- 
tors from the intestine due to the 


| 


A great deal of pioneering research 
is required in order to determine the 
value of surfactants for other types 
of poultry and livestock, although 
preliminary evidence indicates they 
will be applicable. Continued sur- 
factant research in our laboratories 
and elsewhere may prove of consid- 


DATES OF MIDWEST FEED 
CONFERENCES ANNOUNCED 


KANSAS CITY—Dates for the 
1952-53 series of formula feed and nu- 
trition conferences held in the eight- 
state area of the Midwest Feed Man- 
ufacturers Assn. have been announced 


Two theories are proposed con- | wetting properties of surfactants. erable value in explaining nutritional 
responses previously classified as due 


to “unknown factors.” 


COTTONSEED - SOYBEAN PRODUCTS 3 nr 


Bibliography 
Hays 


Riedel, B. B Barber, C. W and 
MEAL « CAKE « PELLETS « COTTONSEED HULLS « PEANUT MEAL f Quaternary 


T. A. 8.—The Anthelmintic Activity 
Chickens’ Infected 


Ammonium Compounds in 
Science 28:830-833, 1949 


with Ascaridia Galli 
THE HEYMAN COMPANY (2) Matterson, L. D., Scott, H. M., and 


INCORPORATED Singsen, E Nutritional Factors Influ 
encing Growth and Efficiency of Feed 
DOMESTIO EXPORT MERCHANTS Utilization. 1. The Effect of the Source of 
Carbohydrate (Abstract.) Poultry Science 
915 Falls Building, Memphis 8, Tenn. 26:554, 1947 
(3) Scott, H. M. and Glista,. W. A.— 
Mimeographed bulletin from University of 
Nat'l Cottonseed Products Assa. E. ] ARNN Iiinoia Agricultural Experiment Station, 
New Orleans Board of Trade Domestic Manager 
Memphis Merchants Exchange Export Office: 316 Barenne St, New Orleans 


by Jack Dean, executive vice presi- 
dent of the association. The dates 
have been set by cooperating spon- 
sors of the meetings, who in most 
cases are the state agricultural col- 
leges, state board of agriculture, state 
grain and feed association and the 
Midwest group. 

The schedule is as follows: Okla- 
homa Formula Feed Conference, Still- 
water, Oct. 9-10; Texas Feed Nutri- 
tion Conference, College Station, Oct 
16-17; Arkansas Formula Feed Con- 
ference, Fayetteville, Oct. 23-24; Mis- 
souri Animal Feeding Short Course, 
Columbia, Nov. 6-7; Nebraska For- 
Chicks and Sparing Activity of Methionine mula Feed Conference, Lincoln, Dec. 
and Choline. Poultry Science 29:723-735, 11-12, and the Kansas Formula Feed 
sees Conference, Manhattan, Jan. 13-14. 


DATES SET FOR AMBURGO 
FEED NUTRITION SCHOOL 


DOYLESTOWN, PA.—The annual 
Amburge Nutritional School will be 
held at the National Agricultural 
College here Aug. 20-22, instead of 
the dates recently announced. 

The school, sponsored by the Am- 
burgo Co., Inc., Philadelphia, will fea- 
ture recent developments in feed for- 
mulation, animal nutrition and feed 
merchandising. 

a 
RETURNS FROM TRIP 

MINNEAPOLIS—Ken W. Lawson, 
manager of the Pillsbury Mills, Inc., 
feed ingredient department, Minne- 
apolis, and Mrs. Lawson returned re- 
cently from a combined trip to Pills- 
bury offices at Kansas City, Enid and 
Ft. Worth, and a vacation in Mexico 

——— 
ELEVATOR BURNS 

CRAWFORDSVILLE, IND. — The 
Layne & Thompson grain elevator at 
New Market, eight miles south of 
here, was destroyed by fire recently. 
Alonzo Layne estimated the loss at 
$100,000. Robert Thompson, Cayuga, 
is the other owner. 
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for us on poultry feeds, we turned our problem 
over to the nutritional specialists of Dawe’s Manu- 
facturing Company. Dawe'’s Formula Audit Bureau 
developed a set of formulas for our exclusive use 
based on the requirements of feeders in our terri- 
tory. With Dawe’s cooperation, a complete, modern 
nutritional program was prepared for our customers. 

“Soon afterwards we introduced our new line of 
livestock feeds, all of which are fortified with 
Dawe’s Vitamelk Base. It didn’t take long for our 
customers to discover that our feeds, bolstered by 
this comprehensive fortifier, could produce more 
pork and more milk per feed dollar. 

“The effect on our sales has been more than grati- 
fying. This year we expect our hog and dairy feeds 
to account for over 40% of our volume. I might 
add that the performance of these new feeds has 
helped boost our poultry feed sales, too.” 


’ 
\ troubled me most when I took over the 

management of our company two years ago 
was the big difference in volume between our 
poultry feeds and our livestock feeds. 

“Although we cover a good general farming 
area, with a large hog and dairy cattle population, 
our poultry feeds outsold all our other feeds com- 
bined. Yet based on the number of hogs and dairy 
cattle on farms, livestock feeds should have ac- 
counted for 60°, of our sales instead of 30°). Ob- 
viously, many farmers who bought our poultry 
feeds were buying other brands for their livestock. 

“The first and most important step in our pro- 
gram to sell hog and dairy cattle feeders was the 
formulation of several new and improved livestock 
feeds that would be nutritionally superior to ordi- 











CONSUMERS ARE BUYING 
3 TIMES AS MUCH 
BIG “H” FEEDS 


AS TWO YEARS AGO 
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nary feeds. 
“Asa result of the outstanding job they had done 


Dawe’s, the nation’s leading vitamin nutritionists, offer a complete nutritional 
program to progressive feed manufacturers. For more complete details about 


Dawe's products and services, please write on your letterhead. 
THERE'S 4 Reason 


awes manufacturing company 


4800 S. RICHMOND STREET, Dept. F. S. 42, CHICAGO 332, ILLINOIS 


repay. - 


wOnEcGCGERS & ComPrany 





World’s Oldest and Largest Specialists in Vitamin Products for Feeds 





Eleectronies Engineer Studies 
Dielectric Grain Drying 


M. P 


Detroit, Mich., is one man who agrees 


with research engineers of the USS. | 


Department of Agriculture when they 
say that dielectric heating has possi- 
bilities for grain drying. 
Mr. Collom’s company 
tures dielectric equipment and it is a 
part of his job to find new applica- 
tions for its use. Recently he read 
an article which told of the results 
of preliminary research in the use of 


dielectric heating made by USDA re- | 


search engineers. 
A simple explanation of dielectric 


heating was supplied by Mr. Collom. | 


He described it by saying that, “You 
probably have played with small bar 
magnets and have noticed that by 
Switching ends of one magnet, the 
magnetic force repels instead of at- 
tracts the second magnet. 

“That is because similar charges, 
either positive or negative, repel, 


while dissimilar charges (positive-and- | 
Now, each mole- | 
cule of matter is electrically charged | 
with a protron and a neutron. Im- | 


negative), attract. 


agine the charged molecules to be 
small bar magnets. 


“When those molecules are placed | 
alternating radio fre- | 


in a rapidly 
quency field, they simply get ‘all hot 
and bothered,’ 


current. Friction of the molecules 
generates the heat.” 

As the 
the advantage of this type of heat- 
ing is that the heat is more uniform 

coming from the inside outward as 
well as the outside going inward. 
With conventional forced hot air dry- 
ing, the action is similar to heating 
an iron rod in a forge, or baking a 
loaf of bread in an oven: 
must be carried by convection from 


Collom, Minneapolis repre- | 
sentative of the Weltronic Mfg. Co.., | 


switching end-for-end | 
to keep up with the alterations of the | 


USDA engineers explained, | 


the heat | 


the outside of the kernel to the in- 
side. 

As a result of his research work, 
conducted in the amusement room of 
his home in Crystal, Minn., he says 
that he can build a dryer that will 


| handle 1,000 bu. of wheat an hour 
manufac- | 


and dry it to a safe moisture content 
for storage at a cost of less than 3¢ 
bu. He said he based his calculations 
on amortization of the machine over 
a 10-year period. That 3; bu. figure 
includes the cost of the electrical 
current required, plus normal electron 
tube replacement cost. A machine to 
handle 1,000 bu. an hour, he said, 
would cost “in the neighborhood of 
$40,000.” A machine of that capacity 
might be called the king-sized model 
for terminal elevators. It would be a 
50-kilowatt machine. His laboratory 
unit is a 1-kilowatt affair. 

He said that his king-size drying 
apparatus would be equipped with a 
variable speed drive on the conveyor 
belt which would move the grain be- 
tween the electron plates. The speed 
of the belt, he said, would be con- 
trolled automatically by the amount 
of moisture in the grain under the 
belt; if a jag of dry grain passed un- 
der the belt, it would automatically be 
speeded on its way, while grain with 
higher than average moisture would 
be held under the plates longer. The 
net result would be the delivery of 
grain at a uniform predetermined 


| moisture content. 


He said that the temperature of 
the grain can be controlled so that 
the drying treatment will not affect 
the viability, and therefore the mill- 
ing quality, of the wheat. 

In addition to taking out excess 
moisture, the radio frequency heat- 
ing acts as a destroyer of molds, Mr. 
Collom said. He had previously deter- 
mined that in studying the applica- 








Raise top-price market stock 
with better feeding methods 








this book helps you 


by explaining — 


—the nutrients required by the animal body 
—the relative value of feeds in supplying them 


HIS book enables you to apply the results of modern 

research in chemistry and physiology to the improvement of 
livestock—shows you how each nutritive element affects growth, development, and 
performance of farm animals, It shows the symptoms of each dietary deficiency, and 
provides an analysis of each required food element—carbohydrates, lipids, proteins, 
and various inorganic elements. It includes studies of feeding experiments, analyses of 
nutritional balances, measures of food energy, etc. It explains how nutritive elements 
affect growth, reproduction, lactation, and work performance. 


Just Published—Third Edition 


ANIMAL NUTRITION 


By Leonard A. Maynard 
Professor of Nutrition and Biochemistry, 
Director of the School of Nutrition, Cornell Univ. 


McGRAW-HILL PUBLICATIONS IN THE AGRICULTURAL SERIES 
3rd Edition, 474 pages, 77 illus. and tables, $6.50 


HIS Third Edition provides the same 

comprehensive reference on the prin- 
ciples of nutrition and their application 
to farm animals as the previous editions, 
PLUS new developments in the field. It 
covers the standard, constantly-needed 
facts you need on feeding farm animals 
and also shows you newly-discovered 
facts about how certain acids, minerals, 
vitamins, etc. can help in raising health- 
ier, more productive animals. 

It covers the physiochemical bases of 
the life processes in animals—shows how 
the chemical composition of the different 
kinds of food can influence animals—and 


gives a wealth of data on what feeds to 
give your animals, how much to give 
them, how much extra to feed during 
lactation, etc. 


It gives the facts you need on recom- 
mended feeding standards, based on re- 
sults of extensive research at agricultur- 
al experimental stations. 


It includes revised information on en- 
zymes, the absorption of lipids, the me- 
tabolism of inorganic elements, vitamins, 
feeding es taboli in work 
production, the influence of iodinated pro- 
teins on milk secretion, ete. 





Feedstufis 


118 So. 6th Street, Minneapolis 2, 


FEEDSTUFFS, April 19, 1952-51 





RL 
Our BROWER 
MIXER 


in service 
over 7 years... 
still operating 
perfectly ! 
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“Our Brower Mixer has been in 
service over seven years, mixing 
from 20,000 to 30,000 Ibs. of feed 
a day, and it’s still operating per- 
fectly. No repairs have been 
necessary except for replacing 
the bearings at one time. 

“We not only mix our own brand 
of feeds to sell, but we also do 
custom mixing for about 150 
customers. We estimate the 
Brower Mixer increased our 
business 50° and paid for itself 
in less than a year.” 


wnt 


JACK E. CARR 
CARR FEED Co. 


Thousands of Satisfied Users 


Many feed dealers who mix their own 
brand of feeds with Brower Mixers 
report that their profits are stepped 
up as much as $10 per ton. Custom 
mixing is another good source of 
income —another reason why the 
Brower Mixer quickly pays for itself. 
The dependability, fast action and low 
cost operation of Brower Mixers have 
made them the favorite of feed deal- 
ers everywhere. 


Mixes a perfect blend in approxi- 
mately 10 minutes—at a power cost 
from 3¢ to 5¢ per ton. Above-and- 
below floor models. Five sizes—mix- 
ing capacities of 700, 1200, 3000 and 
4000 Ibs. feed. Heavy welded 
struction — gives years of trouble- 
free service. Many outstanding fea- 
tures—easier and faster to operate. 
Guaranteed. 


con- 


30-DAY TRIAL. Write for Full Details 
BROWER MFG. CO., 402 N. 3rd St., Quincy, Ill. 


Worlds Largest Selling Mixer ! 
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KIPP-KELLY 
Rotary Granulator 


GRANULAR UNIFORM CUT ASSURED 
World's standard machine for cutting wheat, kilned or 
undried hulled oats, hulled bariey, rice, rye, etc., (not corn) 
for cereal and poultry foods. Rugged design, low in up- 
keep cost, capacity 300 to 500 pounds per unit per hour. 
Six unit machines producing 1,300 to 2.400 Ibs per hour. 

Supplied in 1, 2, 4, 6 Unit Sizes. 


Inqwre of your Mill Furnisher or write 


WINNIPEG, MANITOBA, CANADA 


CUT WHEAT 


MADE ON 


WITHOUT WASTE 


Y LIMITED 
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r _ === | Thus, the moisture in the grain is | heat-treating for case hardening of 
forced from the inside to be carried | the cutting edges of hammermill 
away by air currents, rather than to | hammers. The body of the hammer 
be drawn out. Another big advantage | remains comparatively soft and re- 
is that the temperature of the grain | silient while only the edge is hardened 
being dried is brought up to the de- | so it will last longer. 
sired point in the brief space of a Mr. Collom has been doing some 
few minutes, since the radio waves | research on his own hook with a 
penetrate it uniformly. small dielectric heating unit. The 
Mr. Collom is confident that dielec- | Minneapolis office of the state grain 
tric heating has an economically feas- | inspection department has been sup- 
ible commercial application for grain | plying him with samples of corn, 
drying. He says that his company wheat, flax and rye of known mois- 
has applied it to a number of more | ture contents He then uses the sam- 
complex uses. ples in his research, varying the time 
Dielectric heating is being used to- of exposure, the amount of current, 
day for such things as drying “salted | the frequency, etc., until he has de- 
in the shell” peanuts. The unshelled | termined the proper settings for the 
peanuts are soaked in a salt brine and | Machine 
are dried before being packed. The “Can your machine, or a smaller 
dielectric apparatus dries the peanuts | Machine based on the same principle, 
out in minutes where it used to re- | be adapted for use as a continuously 
quire hours by drying in an oven. recording moisture meter for wheat 
Airlines use dielectric heating to | ° flour a Mr. Collom was asked. 
EXPERIMENTERS—Shown above is the 1-kilowatt dielectric unit that is keep prepared meals warm until they “I don’t know why it could not be 
being used in research in drying grain. M. P. Collom is shown on the right | are served; the plywood manufactur- used for that,” was his response. The 
while the man on the left is Kurt Kravagna, an exchange student from | ers use dielectric heating to laminate | GUeStion was put by Prof. John M 
Europe who is spending three months in the U.S. He is an electronics engineer | and glue the wood veneer. A machine MacKenzie, staff member in charge 
and is assisting Mr. Collom with his research. is on the market which bakes wieners | °f the flour mill engineering curricu- 
in pre-formed dough to produce the lum at the University of Minnesota, 
tion of dielectric heating to seed | spores previous to planting. He’s | familiar “Coney Island” or “hot dog.” one a pte he rergen ae 
grain bearing mold and smut spores. | ready to talk to anyone about the Dielectric heating is employed in sag ~ ae “_* ye chet betes 
Seed grains usually are treated with | use of the machine as a sterilizer as | the machine tool industry for count- ~ - ti aa eet osien - on 
a chemical to destroy mold and smut | well as a dryer. less uses, one for example, being the eh sieeamane aaa semana ~ 
get together in the near future and 
outline the requirements of such a 
device 
In any event, Mr. Collom is of the 
opinion that dielectric heating can be 
used in the drying of grain, and he 
is looking for an individual or a com- 


\'3 pany willing to put it to a practical 
\ test. He thinks he has the answers 





and wants to put the information to 
work 
to 
MOLASSES FIRM EXPANDS 

/ NEW YORK—Oscar A. Saar, presi- 

~ / : “dent of the American Molasses Co 

SJ) < announces that his company has ac- 

: quired all of the outstanding capital 

stock of the Colonial Molasses Co 

Inc., and its subsidiary, Colonial Mo- 

lasses Cx of La Inc. These will be 

operated as wholly owned subsidiaries 

of American Molasses Co. and Fred 

W. Coleman and Harold F. Saufly 

will continue their association with 

them 
> 
MILL TO BE SOLD 

LEESBURG, OHIO—The Dewey 

Bros. Co. mill, elevator, related activi- 

ties and equipment will be hold at 
auction here April 26 


SAVE MONEY 
SEA-COLL 











concentrates, consult the Thompson-Hayward 


line-up of supplements at the right! BROKER JOBBER 


e FEEDSTUFFS « 
Vitamins, minerals, antibiotics—all the essen- MILO-KAFIR-WHEAT-FIELD SEED 

tials are well represented in this "big parade eee 

of concentrates. For the mixer, the big feeder, : 2-8787 


the dealer—Thompson-Hayward offers a full . 2 
selection, prompt service and rapid delivery FOrtune 4031 
from among its seventeen Midwest warehouses. 


Check the list at the right against your re- — 
quirements and drop us a line, TODAY! Ray Cwing 


PRODUCTS 


THOMPSON-HAYWARD cost 9) Wetec 
‘ ae wer ' Oregon, Montana, No. Idaho 


and British Columbia by 


ny 
CHEMICAL COMPAN LEO COOK CO. 


1202 American Bldg. 
SEATTLE 4. WASH. 
410 Lewis Bldg. 
PORTLAND 4, ORE. 


QUALITY GOES IN BEFORE THE NAME GOFS ON 




















Grain Sanitation 





ontinued from page 


different from those required in coun- 
try elevator operation. 

In preparing the country elevator 
for receiving new wheat or other 
grains at harvest time it is necessary 
to properly clean and spray the ele- 
vator bins in order to prevent infes- 
tation from beginning as soon as the 
grain is placed in the bin. A large 
majority of the elevator bins are of 
crib type construction and these pre- 
sent the greatest problem as far as 
reinfestction is concerned. The cadelle 
originally was a wood-boring insect 
which changed its diet somewhat 
when man placed a free meal in 
front of him. The cadelle still re- 
tains his wood-boring habits as can 
be seen by examining any wooden bin 
which has held wheat for some time. 

The tunnels which the cadelle 
bores become filled with grain and 
dust and even when the bin is empty, 
food and lodging are provided for the 
dozen or so insect species which are 
primary grain pests. To prepare the 
bins properly the entire wall surface 
should be brushed down to remove as 
much dust and loose grain as pos- 
sible. The bottom should also be 
scraped clean. The bin should then be 


PRODUCTS 


Distributed in Iowa by 
V. A. MAGNUSON 
SALES CO. 

230 Park Place 
Des Moines 12, Iowa 
Phone: Des Moines 2-9597 


QUALITY GOES IN BEFORE THE NAME GOES ON 





sprayed under high pressure to force 
the insecticide into the holes bored by 
the cadelle. 

Either an oil base or water base 
spray may be used—wettable powders 
are not recommended. While in the 
past the use of chlordane sprays has 
been recommended for bin spraying, 
the FDA advises against the use of 
chlordane for this purpose. If we elim- 
inate this residual insecticide, the 
choice of a spray material is limited 
to DDT and the safer insecticides 
such as piperonyl butoxide-pyrethrin 
combination, which is often referred 
to as Pyrenone; Lindane, and Meth- 
oxychlor or their combinations. Ele- 
vator operators wno do a lot of 
spray work favor the piperonyl but- 
oxide-pyrethrin combination or Lin- 
dane. Lindane is the purified gamma 
isomer of benzene hexachloride from 
which a great deal of the objection- 
able odor has been removed. Lin- 
dane is usually purchased as a 20% 
emulsifiable concentrate which is fur- 
ther diluted with water or insecticid- 
al oils, whichever is preferred 

Grain taken into a clean, sprayed 
elevator may have some degree of 
infestation present, particularly if it 
has been first placed in farm storage or 
the farmer has mixed some of last 
year’s wheat in with the new crop 
There is not a significant amount of 
actual field infestation in this area to 
cause concern; therefore new grain 
which comes in during harvest time 
in an infested condition has picked 
up that infestation after it left the 
field 

If grain taken in in July is to be 
held for 30 days or longer in any 
type of storage it should be fumigat- 
ed. There are many brand names of 
fumigants on the market but the 
larger majority of them are of three 
basic types. 1. Carbon tetrachloride, 
ethylene dichloride, ethylene dibro- 
mide combinations. 2. Carbon tetra- 
chloride, carbon bisulfide, ethylene di- 
bromide combinations, and (3) carbon 
tetrachloride-carbon bisulfide combin- 
ation. Any of these combinations are 





Now You Can Haul 


BULK FEEDS or BAGGED FEEDS 


or BOTH 
with the “NEW LEADER” Bulkmaster 


Hauling BULK FEEDS is EASY in 
the “New Leader’* BULKMASTER 


Truly a leader in its field, BULKMASTER 
is a proven, self-unloading Feed Body .. . 
often imitated, never duplicated. For road 
traveling, elevating conveyor lies on cat- 
walk ... is adjustable to allow unloading 
into 3-ft. high self-feeders or up to most 
any height desired. Equipped with clean-out 
and safety doors. Waterproof non-skid top. 
By-pass doors for pit and elevator unloading. 


Haui Both BULK and BAGGED 


Feeds in the “New Leader’’ BULK- 
MASTER Combination 


This new dual-purpose BULKMASTER is 
your successful answer to the hauling of 
either bagged or bulk feeds or both. 
Equipped | with | o_o, this versatile 
unit is ~y ling several types 
of feed one tie aaa o 
BU LKMASTER, you =o the benefit of these 


endorse this ~—B, rth LKMASTER for 
combination deliveries. 








mounting on pick-up trucks or 


(1) Bulkmaster, Jr. forrtsien’ 


(2) Feedmaster 


HIGHWAY EQUIPMENT 
COMPANY, INC. 


632 D Avenue N. W. 
CEDAR RAPIDS - - IOWA 


Manufacturers of the World's Most Com- 
plete Line of Spreaders and Bulk 
Delivery Equipment 


For mounting on 2- or 4-wheel 
farm trailers. 


For further Information 
GS aaeaeee2e22224 
Check which you are: i 
| Feed Mill Feed Dealer Breeder 
§ Without obligation send me information 
on Balkmasters. 
Pick-up Model () Truck Model — I 
Trailer Modet Semi-Trailer Model | 
Could I get delivery in— 
OC 30 days ]) 2 months © 6 months? J 
Name : t 
Street or B.F.D. ovececes ee | 


City and State 
seu eeeeeweeese 
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with confidence from the bouse which for many 


leading Atlantic and Gulf men- 


wire or phone H. J. Baker & Bro., Maryland Trust 
Bidg., Baltimore, Md. 


H. J. Baker & Bro 


VURIEST TOTAL OF 
ESTABLISHED 1850 


600 FIFTH AVENUE . NEW YORK 20. N.Y 


Branch Offices: Baltimore . 


Chicage » Savannah + Tamps 








CONSUMERS SOYBEAN MILLS, Inc. 


Jobbers and Producers 
SOYBEAN OIL MEAL 


1122 Flour Exchange 


Phone: BR 6781 


MINNEAPOLIS, MINN. 











CANE FEED 


MOLASSES 


BALTIMORE, MARYLAND 
Brodley & Boker, Clinton 
St. & Danville Ave 
BUFFALO, NEW YORK 
Sunset Feed & Groin Co 
Chamber of Commerce 
Bidg 

CINCINNATI, OHIO 

G. E. Linder, 406 Elm St 
DALLAS, TEXAS 

Von Woters & Rogers 
inc., 10216 Denton Rood 
DENVER, COLORADO 
Arch Sales Co., 

1406 East 47th Avenve 
EVANSTON, ILLINOIS 
Hall Soles Co., 

1313 Ridge Avenve 
HOUSTON, TEXAS 

A. F. Miller Co., 643 First 
Nationa! Bank Bidg 


For complete information, prices 
and deliveries, call or write the 
nearest Sales Representative: 


PR. as Cit 7 URES 
ve af oe aes . 
=a Roe i - ey) 


KANSAS CITY, MISSOURI 
M. A. McClelland Co 
Dwight Bidg 

LITTLE ROCK, ARKANSAS 
J. W. Nutt Co 

80! E. Morkhom Street 
LOUISVILLE, KENTUCKY 
Milton Crowe 

605 West Ormsby Ave 
LUBBOCK, TEXAS 

WN. K. Porrish, 

820 Tenth Street 
MEMPHIS, TENNESSEE 
Service Sales Co., 

P.O. Box 1045 
MAINNEAPOLIS, MINN. 
Money Bros. Mill & Ele 
votor Co., 2214 Snelling 
Ave 

NASHVILLE, TENNESSEE 
Cum berlond Brokerage 
Co., Commerce Union 
Bonk Bid 


Distributing Stations of strategic points on the 
Eost Coast, Gulf and West Coast 








PERCY KENT BAG CO., IM. 


- buffalo + new york 
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Ken-Prints invite eve 

appeal, too. When the lady 
around the house sees their 
fashion-right designs and 
colors she gets ideas for her own 
Ken-Print creations... from 
smart cover-ups to figure 
flatterers. The customer has 

an added interest in your product 


when you pack it in Ken-Print bags. 


kansas city 


% 


good fumigants and their dosage re- 
quirements are very similar. For 
wheat, dosages of 1% gal. per 1,000 
bu. in concrete or steel tanks is suf- 
ficient to pass grain inspectors but it 
is not sufficient to kill all the in- 
sects, particularly the hidden infesta- 
tion that is the major problem. It is 
necessary to use a minimum of 2 gal. 
and in some cases 2% gal. per 1,000 
bushels in larger terminal type steel 
or concrete bins to do a good job. 
In crib type or smal] farm bins it is 
necessary to use at least double the 
above dosage and in some cases go 
as high as 5 to 6 gal., depending on 
the amount of grain being treated 
and the type of bin. In most cases 
it is well to follow the directions on 
the label. 

There are many factors which may 
influence dosage such as temperature, 
type of grain, amount of dirt and 
dockage present, moisture of grain 
and most important of all is the type 
of bin. 

A further precaution which may be 
a factor in holding down insect in- 
festation in grain is the practice of 
spraying the cars in which the grain 
is to be loaded. Use the same type of 
spray materials that are recommend- 
ed for bin spraying. Spray to thor- 
oughly cover the floor, side walls and 
ends, paying particular attention to 
the ends and any cracks. Cars should 
be sprayed as far in advance of load- 
ing as is practically possible. If track 
space and loading schedule will al- 
low, spray the cars the night before 
loading. 

These same spray materials may 
also be used for spraying the floors, 
walls and tunnels of the elevator for 
control of roaches, silverfish and 
grain insects which escape from the 
grain stream and leaking equipment. 
At no time should these spray mate- 
rials be used to spray directly on the 
grain itself. 

The problem of rodent control 
around an elevator is often difficult, 
due to the location that these plants 
have in relation to other industries 





They are often grouped together or 
near dumps, railyards, packing plants, 
etc., all of which contribute their 
share to the rodent problem. In some 
cases it will be necessary to secure 
the cooperation of these industries 
in a joint clean-up and eradication 
program. Such a clean-up of rodents 
can best be accomplished by a pro- 
fessional exterminator since he has 
materials which are not available to 
persons other than professionals 

After the clean-up has been ac- 
complished, be certain that your own 
premises are completely cleared of 
trash and places of harborage as dis- 
cussed earlier in the inspection pro- 
gram. It is then necessary to institute 
a continuous program of eradication. 
The use of the new rodenticide, War- 
farin, provides a good rat and mouse 
killer without the extreme hazard of 
toxicity to the user. When used prop- 
erly, Warfarin baits can be expected 
to do a good job of keeping down rod- 
ents. Warfarin is not a quick killer 
and baits must be available in suffi- 
cient quantities that the rodents may 
feed for at least five to 14 days. War- 
farin, when taken over a period of 
time, destroys the blood’s ability to 
clot and death results from internal 
hemmorhages. There is no bait shy- 
ness from the Warfarin itself. Baits 
must be fresh and not be allowed to 
become rancid and sour. This neces- 
sitates frequent replacement of baits. 
Remember Warfarin baits must be 
kept available to the rodents con- 
tinuously. 
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New WENGER Molasses 








Regulating Machine 


and Famous METERING PUMP 


Every pellet mill operator 
can make successful use of 
this new Wenger machine 
—a tank of 2',-ton capacity 
with heating coils and a 
metered flow pump which 
feeds molasses in a uniform 
stream directly into the 
tempering chamber of hard- 
type pellet mills. Eliminates 
extra operation of running 
molasses through a mixer! 
Pump driven by % H.P., 
gearhead type motor. 


The METERED FLOW PUMP is an outstanding innovation 
designed and engineered by Wenger. It allows you to control 
the molasses by setting the pump instead of setting a valve. 
Wenger's METERED FLOW PUMP serves as a liquid 


feeder. As many as two, three or 


four of these pumps can be 


attached to the Wenger supply tank so that each of your pellet 


mills has its individual, motorized molasses feeder. 


results 


Better 
are to be obtained with this 


new Wenger direct-feed method 
than with the old, extra operation of 
running molasses through a mixer. 


Write Today to Wenger 


WENGER MIXER COMPANY 


Sabetha, Kansas EXPORT DIVISION ¢ 301 Scarritt Arcade Bldg. 


for Full Details 


1 | 
+1) 
Sketch shows principle of Wenger cooler 
Cools %” hard type range pellets without 


jamming—handles pellets easily without 
smashing—eac, to install—hangs hori- 




















zontal from ceilling—takes up no work 
space—also perfect for moiasses pellets 
—long life. 


THE NEW WENGER SELF- 


UNLOADING 


Will last for years of heavy service and 
will handle Molasses Feed—Hi-Molasses 
Pellete—Hard Type Pellets—Light Bulky 
Feeds—Whole Grains, ete., without the 
problem of packing and bridging in the 
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a, 


Write for Folder 


FEED BODY 


Each compartment de- 

signed to let the dump gate in tank 

open full width of 20 in. belt conveyor 

Unioading auger has no short curves or 

corners to pack against; eliminates jam 

ups and parts breakage 

Driven by 

Electric Power or 
By Mechanical 
Power from 
power take-off 


compartments 


ee ee” 


‘ 
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WHAT DO THEY MEAN? 

A Program—aAny assignment that 
can’t be completed by one telephone 
call. 

To Expedite—To confound confu- 
sion with commotion 

Channels—The trail left by inter- 
office memos 

Coordinator—The guy who has a 
desk between two expediters. 

Consultant (or Expert)—Any or- 
dinary guy more than 50 miles from 
home. 

To Activate—To make carbons and 
add more names to the memo 


To Implement a Program — Hire | 


more people and expand the office 

Under Consideration—Never heard 
of it. 

Under Active Consideration—We're 
looking in the files for it 

A Meeting—A 
master-minds. 

A OConference—A place where con- 
versation is substituted for the dreari- 
ness of labor and the loneliness of 
thought. 

To Negotiate—To seek a meeting 
of minds without a knocking togeth- 
er of heads. 

Re-orientation — Getting used to 
working again. 

Reliable Source—The guy you just 
met 


mass mulling by 


Informed Source—The guy who told 


the guy you just met 
Unimpeachable Source — The guy 
who started the rumor originally 


A Clarification—To fill in the back- | 


ground with so many details that 
the foreground goes underground. 

We Are Making a Survey—We need 
more time to think of an answer 

Note and Initial—Let's spread the 
responsibility for this 

See Me, or Let's Discuss—Come 
down to my office, I'm lonesome 

Let’s Get Together on This—I'm as- 
suming you're as confused as I am 

Give Us the Benefit of Your Pres- 
ent Thinking—We'll listen to what 
you have to say as long as it doesn’t 
interfere with what we've already 
decided to do. 

Will Advise You in Due Course— 
If we figure it out, we'll let you know 

To Give Someone the Picture—A 
long, confused and inaccurate state- 
ment to a newcomer 

Spearhead the Issue—You be the 
goat 

Point Up the Issue—To expand one 
page to 15 pages 

The Issue Is Closed—I'm tired of 
the whole affair 

From the Feed Institute Digest 
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COLUMBIA SOFT PHOSPHATE 


LOW COST... 
IMMEDIATE DELIVERY 


* * . 


Write for information and prices 


COLUMBIA PHOSPHATE CO. 


1007 WASHINGTON AVE., ST. LOUIS 1, MO. 











EXTRA RICH 


way. FEEDS 


ARE FAST SELLERS 


Yi F Pay Way Feed Mills, inc 
; Kenses City, Mo 





Order Your KELL-PHOS 
(Phosphorus and Important Trace Minerals) 
NOW 
Call or Write 


THE KELLOGG COMPANY 
618-620 Des Moines Bidg 
DES MOINES 8, IOWA 














RANSIT 


GRAIN & SEED MERCHANTS 
SINCE 1920 
FORT WORTH, TEXAS 


CANADIAN 


POULTRY + FEED - SEED 
MIXED FEED 
PROCESSED 

ALL GRAINS 

& BYPRODUCTS 


CANADIAN 
SCREENINGS 


FLAX AND REFUSE 
GROUND AND BULK 


JAMES RICHARDSON & SONS 


LIMITED 


ESTABLISHED 1857 
Lith Fleer, Reyel Bank Bidg., 
2 King St., E. TORONTO 





Head Office, Winnipes, Canada 





HELP: MINIMIZE 


YOUR CUSTOMERS 


VITINC VITAMINS 
FOR QUALITY FEEDS 
. 
VITINC DRY D 
For Four-Footed Animals 
. 
VITINC DRY D 
For Poultry 
. 
VITINC DRY 
STABLE A and D 
* 
VITINC FISH LIVER A 
* 
VITINC A and D FEEDING 
OILS for Poultry 


has 
served the feed trade for 
many years and can t. 
care of your needs for 
Vitamins A and D and 
allied products. 


EEDING RISKS 


WITH 


Present day, “high efficiency feeds” depend upon very 
careful blending and balance of all nutritional ele- 
ments for their feeding efficiency. When you use 
VITINC VITAMINS to supply the required levels 
of Vitamins A and D you do not unbalance the feed- 
ing quality of the feed mixture by also adding fiber 

. you simply add high potency Vitamins A and D, 
And what's more .. . you can always depend upon 
the potency and high quality of VITINC VITAMINS 
for they are all subject to continuous assays in our 
own laboratories and the minimum labeled potencies 
are periodically confirmed by recognized neutral 
laboratories. VITINC VITAMINS are backed by 
14 years’ experience and “know how” in supplying 
quality vitamins to the feed trade. 


WRITE FOR FREE VITAMIN FOLDERS 
Packed with the latest research information on Vita- 
min A and D requirements for poultry and livestock 
and complete data on VITINC CONCENTRATES. 


Rudy Eschenheimer Co. 


CHILLICOTHE, MO 


Stock in KANSAS CITY, MO 


W arehouse 
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Jor S 


TREATED WITH INSECT REPELLENT 
¢ Sold Only Through Dealer Channels 
@ Distributorships Open 
e Write Today 


UNION SERVICE COMPANY 


1203 Williamson Street Madison, Wisconsin 














who the h - - - is MAXIM?! 


Altho it hurts our ego, we must admit that there isn’t any reason why you 
should have heard of us. Until very recently, we wanted it that way. For many 
years we've been blending our oils under private label contracts — and it just 
wasn't fair to talk. 

But, now we can offer you the same good oils under our own label — with 
guaranteed potencies, prompt ship ts and p | attention to each order, no 
matter how large or small. 

We import directly, blend the A and D to your needs and pass the savings 
on to you and your customers. How can we work together? 


MAxiIM OlL & EMULSION Corp. 


44 CLIFF STREET, NEW YORK 338, N. Y. 























Dealers Can’t Afford to Neglect 
Outside Selling . . = By Albert Bommel 


A Program of Follow-Up Calls and Cold-Canvassing 
Can Really Pay Off for the Feed Man 


be invited to sit in on a sales 

meeting conducted by a progres- 
sive appliance firm in an average- 
sized city. The sales manager told 
the salesmen that in his opinion 
there was a need for one or two fol- 
low-ups on customers 
the purchase of items costing $50 or 
more. 

He said that it was his experience 
that only a small percentage of pros- 
purchased appliances costing 
on their first visit to the 
store. They had to be followed up 
The follow-up, he declared, helped to 
keep the prospect's interest at high 
pitch. He characterized follow-up 
work as making telephone calls, per- 
sonal calls and sending literature to 
the prospect, which he said helped to 
keep the prospective sale alive. 

I could not help thinking about the 
attitude of many feed dealers on 
whom I call, concerning this very 
same problem. Some of them have 
told me that they do not think it 
pays to make cold-canvass or follow- 
up calls, due to the high cost of trav- 
eling and other overhead expense 
These dealers say, in effect, “Better 
stay right in the mill and try to 
sell more to those who come to buy 
staples.” 

But let 
this way: 
have a high operating cost, 


I’ was my good fortune recently to 


pects 
$50 or more 


us look at the matter in 
If appliance dealers, who 
feel that 


they can make follow-ups pay on a | 
prospective $50 order, why can't feed | 
calls pay, es- | 


dealers also make such 
pecially in the view of the fact that 
if you do land an order, 


interested in | 


the man’s | 


business will likely amount to more 
than $50. Feed is a repeat item. Once 
you get a man’s feed business, you'll 
keep it for a long time, provided you 
sell good feed and give him proper 
service. Very few farmers would think 
of giving a dealer $50 worth of feed 
then never use any of 
feed again. When a 
farmer makes a switch in the brand 
of feed he uses, he wants to stay 
switched for quite a spell. 


orders and 
that brand of 


More Business 
year? If 
good service the first 
get the second year’s 
Thus your original fol- 
low-up calls the first year may bring 
in a lot more business. 
Does it pay to make 
in the retail feed business? I have 
talked with dealers who do it, and 
they tell me it’s the best method they 
have discovered for building business 
It is built on the old fashioned, but 
wonderful truism, “If you want more 


r it 


How about the second 
you’ give 
year, you ll 


business, too 


follow-up calls 


business—ask fo 
Have you ever gone on an unan- 
nouncs aca with no one know- 
ing anythir Then when 
you returned and made your appear- 
ance on the streets of your home 
town, some friend probably shook 
hand and said, “Hi, George, 
have you been keeping your- 
self?"’ When he saw you that instant, 
he recalled he hadn't seen you for a 
long time. You were out of circula- 
tion. You failed to advertise the fact 
that you had gone on a vacation. 
The businessman and his salesmen 


tion 


about it? 


your 


where 





for Superb 


Accuracy 


RICHA 38 
AND DUPLEX AUTOMATIC BAGGING SCALES 


Both scales maintain Richardson's outstanding character 


istic of extreme accuracy.. 


-accuracy Which means dollars 


saved for you. Class G-38 for moderate bagging speeds; 
Duplex to double output with just one operator 


MATERIALS HANDLED 
Granular and dry, ground, dusty, non- 
free flowing materials such as dry ground 
ond materials of 


feeds, meals, mashes, 


similar nature. 


3 to 6 bags per minute 
CAPACITY: 
from 50 to 150 Ibs. 

Other capacities available. J 





ACCURACY 


G-38 


% of 1% 
SPEED: 





G38 DUPLEX 

MATERIALS HANDLED 

Granular and dry, ground, dusty, 
non-free flowing materials such as 
dry ground feeds, meals, mashes, 
and moterials of a similar nature 
ACCURACY: 

Y% of 1%. 

SPEED: 

12 to 14 bags per minute 
CAPACITY: 

From 50 to 150 ibs. per unit. 
Other capacities available 


SPECIAL FEATURES AND ACCESSORIES 
Eye-height recording counter, Solenoid and Manual Discharge, Remote 


Control, Bindicator, Gate Switch. 


For further information on Class G-38 write for Bulletin 3949: 


on the 


G-38 Duplex, Bulletin 0149; on the G-38 for molasses feed Bulletin 4149. 


Richardson has been manufacturing dependable, accurate scales for the 
grain and milling industries for almost 50 years. You can’t buy a better 


RICHARDSON SCALE co.” 
Clifton, New iri 
Boston * Buffolo 
Cincinneti * Houston «© 

New York © Omoha * 

Pittsburgh * San Froncice © > 
Montrec!t * Toronto 


Atlenta * 











must circulate if they are to meet the 
trade and get more business. If you 
go out of circulation some more ag- 
gressive fellow is going to step in and 
cop first place with many customers. 
The world stands still for no man, 
and when a farmer needs feed or 
other farm supplies, he may give the 
order to the new dealer knocking on 
kis door rather than go to the trouble 
of telephoning his order to you. 

Some dealers reject the idea of 
calling on farmers as one involving 
too much time and expense, although 
they actually should consider putting 
a follow-up program into effect for 
at least a half a day each week. 

It is difficult to conceive of any 
feed dealer who is too busy to take 
one half day off per week to go out 
into rural areas and visit customers 
and prospects, There are 11 half days 
in a 54-day week, and one half day 
set aside for calling on the trade 
would leave the dealer with 10 half 
days for hanging around his mill, 
handling routine jobs, attending 
Chamber of Commerce luncheons and 
the like. 

On that half day set aside for 
visiting, it is conceivable that the 
dealer could visit three farmers. Mul- 
tiply that by 52 weeks a year and 
the dealer will thus be able to visit 
156 farmers. Some feed dealers will 
tell you that 156 farms constitute a 
mighty big chunk of their trade area. 
The total effect of visiting 156 farm- 
ers would make a tremendous impact 
on any dealer’s sales volume, not to 
mention the friendships made and re- 
newed, the farm information gath- 
ered, the new farm needs seen on 
trade area travels. If the dealer totals 
the benefits of that half day a week, 
he can well say that it equals any 
other half day during the week which 
he works. 

I can well understand why a dealer 
may not wish to take on a full time 
outside salesman because of the 
financing and other problems _in- 
volved. But reluctance to go into a 
full time outside selling venture 
should not automatically close the 
door entirely on this very fruitful field 
for producing extra sales. 

Outside selling and follow-ups can 
be done on a very small amount of 
weekly time, and this is a point which 
many dealers should realize. I have 
talked with dealers who are making 
such contacts with the trade half 
and full days each week. They are 
enthusiastic about the results. 

In many small towns in the mid- 
west, one finds all stores, except feed 
and a few others, closed one after- 
noon a week. The reason for this is 
to give clerks and employees a vaca- 
tion to prepare them for a night-time 
shopping service one night a week. 
On the half days that the retail 
stores are closed, some of these small 
towns are quiet as a graveyard. Farm- 
ers know the stores are not open, so 
they do not come to town to shop 
during those hours. 

Feed stores in such areas that do 
remain open find very few customers 
on hand. Cleanup, repair and other 
jobs are on the schedule. I suggest 





SCROGGINS GRAIN CO. 


Phone: BR 3913 — Teletype: MP 344 
WHOLE and GROUND GRAINS 


and SCREENINGS 
MINNEAPOLIS, MINNESOTA 




















REPAIRS TORN 
FEED SACKS 
IN A JIFFY! 


TUG-O-WAR 


can save you many « 





J ‘Wht 





Send for 
FREE SAMPLE ¢ 


Hilltop Laboratories 7 Wang. 
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that on these half days when other 
stores are closed, dealers who are so 
minded call on the farm trade. 

You will be certain to find most 
farmers at home, for if they can’t go 
to town to shop, the only thing to do 
is stay home and work. If the dealer 
canvasses on such a half day, he may 
be able to make more than three 





a CANE FEED MOLASSES Requirements 











° SERVICE ° QUALITY 


STANDARD MOLASSES COMPANY 


120 WALL ST., NEW YORK 5, N. Y. 











calls. And to take time off from his Teletype No. Steshenes 
business to use that half day for out- NY 1-1938 TELEPRONE BO. 9-1786 
side calls is not nearly so costly as Cable Address . BO. 9-1787 
“Standmoleo” TELETYPE WH. 3.4239 

if he took off another half day during TELEGRAPH 

the work week. IMPORTERS DISTRIBUTORS 


Many other retailers in various 
fields are ready and willing to con- 
tact the farm trade not only once a 
week, but every day. They find that 
it pays. The feed dealer has many 
important products to sell to the 
farmer. If he contacts more farmers 
regularly, he will boost his sales total. 


in Vitan te y 


“Please ask your brokers to contact us for quotations” 
———SS__SS= 
























ALFALFA MEALS 
FHYDRATED 
Blended to Y Spe 
FEED STORE REOPENS BBERS AND DEALERS IN A 
BOWIE, TEXAS—The F. E. Wall BATTAGLIA- FREY, 





feed store here, recently damaged by IN Cc . 
fire, has been rebuilt and restocked : 
and is now open for business. 





















































© Regular Calcium @ Manganesed Calcium 

® Dustless Calcium © Stable lodized-Manganesed Calcium 
Electro (Free-Flowing) Calcium © Shelimaker Calcium Grit 

® Pellet Machine Calcium ®@ Trace Mineral Premixes 

© Stable lodized Calcium © Farm-Cal for Farms and Gardens 


“Pioneer Producers of Trace Elements Products” 






arbonate ompany 


e CHICAGO 6, ILLINOIS 
BOX 409 CARTHAGE, 





222 WEST ADAMS STREET 
325 WOODMEN OF THE WORLD BLDG., OMAHA, NEBRASKA «+ 


missouri 
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1,400 Register at Eight Kansas 
Grain Grading and Wheat Schools 


HUTCHINSON, KANSAS — Eight 
grain grading schools held throughout 
Kansas recently attracted 1,400 total 
registrations 

Sponsored by the Kansas Grain, 
Feed & Seed Dealers Assn., the ex- 
tension division of Kansas State Col- 
lege, the Kansas State Grain Inspec- 
tion & Weighing department, and the 





Kansas City Grain Branch, U.S. De- 
partment of Agriculture, considerable 
interest was shown in each schoo! 
The eight schools were held at Sa- 
lina, Wellington, Iola, Topeka, Pratt 
Garden City, Hays and Oakley. Joe 
E. Elstner, grain supervisor, USDA 
grain branch, Kansas City, was the 


chief instructor, assisted by Georgel] 





US! 


fiber 


DOT 


DEHYDRATORS % 
DON'T FORGET 


We're Ready to Give 
Excellent Laboratory Service 
Special Contract Rates 
We're ready to serve you on the new crop. Both the official 
Chromatographic and the Phasic methods are set to give 


you the Carotene control you need. Protein, moisture and 
as well as vitamin assay service. Prompt, accurate. 


Technical leboralonies 


8 W. 9th St., KANSAS CITY, MISSOURI 


Write for 
Full Particulars 


| germ of 


Douglass and Gordon F. Hester for 
the Kansas State Grain Inspection & 
Weighing department, W. B. Combs, 
Chicago Extension Service, USDA, 
and several of the Kansas inspectors. 

Norman V. Whitehair represented 
the extension division of Kansas 
State College and in addition to his 
other work in these schools, present- 
ed to each afternoon group a series 
of slide pictures on grain fumigation 
and insect and rodent fragmentation 
as fell as several outstanding pictures 
on weevil damage, showing the weevil 
exit or emergence holes in wheat and 
how they differ from the gnawings 
of the insects which do not come 
from within the wheat berry. 

O. E. Case, secretary, represented 
the Kansas Grain, Feed & Seed Deal- 
Assn. in each of these schools and 
was in charge of registrations and, 
in addition to his other work in these 
schools, presented a brief talk to each 
afternoon group relative to the dif- 
ferent phases of the Food & Drug 
Administration's wheat program and 
also gave each attendant at these 
schools a special leaflet which he had 
prepared for these schools, carrying 
questions and authentic answers rela- 
tive to the Food & Drug Administra- 
tion's wheat program 

The main interest of the grain men 
who attended these schools seemed to 
center on the art of picking ‘black 
“sick wheat” although there 
was also interest in the Food & Drug 
program 

Some of 


ers 


the schools heard talks 


| given by Cliff Skiver, Kansas Wheat 


Improvement Assn. Max Milner, pro- 
milling industry division, Kan- 
sas State College, was at the Pratt 
meeting to reply to some questions 
relative to fragmentation in flour 
EE  ——e 
WILLIAM KILGORE HEADS 
DENVER GRAIN, FEED CLUB 
DENVER—William Kilgore, man- 
ager of the buying department of the 


fessor, 


| W. J. Slifer, 





; ing March, 


| a subsequent quicker 
port for ships 


| March 
| Commercial 


| when 6,272,908 bu. 
| establish a 


1 the Denver Grain & Feed Club 


officers are: Vice president, 
manager, Arrow Bag 
Co. of Colorado; secretary, John F 
Malo, vice president of the Inter- 
mountain Elevator Co.; treasurer, 
Vernon L. Dahl, manager of the Den- 


Other 


| ver Flour Mills branch of the Color- 


ado Milling & Elevator Co 


EXPORTS FROM BOSTON, 
PHILADELPHIA HIGHER 
BOSTON—AIl records in the his- 
tory of grain exports in the port of 
Boston have’ been broken during the 
first three months of this year with 





| a total of 4,392,601 bu. grain exported, 


according to figures released by John 
M. Bresnahan, director of the Port of 


| Boston Authority. 


This figure compares with the 1,- 
711,913 bu. which were exported dur- 
ing the same period a year ago. Dur- 
alone, of this year, there 
was a total of 929,059 bu. exported 


| comparing with 761,945 bu. for March 


of a year ago 
Reason for the upsurge in exports 


| of this type commodity is given as the 


recent modernization of the grain- 
handling equipment at the elevators 
in both East Boston and Charlestown 
making for a faster loading rate with 
turn-around in 


Philadelphia set a three-year rec- 
ord for volume of grain shipments in 
with 5,497,025 bu. exported 
through the port, according to John 
H. Frazier, managing director of the 
Exchange of Philadel- 
phia. 

The previous high was March, 1949. 
were moved to 
20-year record 

The March figures compared with 
3,725,135 bu. for March, 1951, and 
1,962,644 bu. shipped by water in Feb- 
ruary of this year. 

Imports of grain last month were 








A RECOGNIZED REFEREE awe « MEMBER AMERICAN DEHYDRATORS’ ASSN, 





| Co., 





ELTON 


FOR 1952 
HAS THE BEST AND MOST COMPLETE 
LINE IN THE FIELD 





Let us send you complete information, and be SURE TO READ the other half of this ad 


OUR TENTH 
ANNIVERSARY 


G series unit with hydraalic lift, 9-inch ruff top belt, and 


One of these would soon pay for itself in your plant 


A new I1-foot, 
cleats. 


CHANTLAND MFG. COMPANY 


BADGER, IOWA,"U. S. A. 
Makers of the “B’” and “C” series of Elton Conveyors and the 
popular new “G” units. Stationary conveyors and special types. 


Denver branch of the Ralston Purina 
is the newly elected president of 


| 207,046 bu., including 196,999 bu 


CONVEYOR NEWS 





It is not too often a firm gets right 
down to cases and talks about the 
materials used in their products so 
that you can know what you are get- 
ting. Most of the time advertising is 
just a group of general claims which 
do not tell anything. We are going 
to change our way of advertising in 
that we are going to talk about ma- 
terials used in Elton Conveyors, be- 
cause we want you to know just what 
you are getting when you buy any of 
our products. 

The first thing is belting. As you 
know, there are dozens of makes of 
belt on the market. We have tried 
them all. The results are only two 
which measure up to the quality we 
want to put on our conveyors. The 
ruff top belting used on all our bag 
and box conveyors is of these two 
makes, and has the deepest impres- 
sion on the cover. This means a third 
to a half as much service from a belt 
as some cheaper types available. Also, 
the carcasses of these two makes are 
made properly in that they are full 
three ply, and woven so a belt will 
track. In other words, inferior belt 
will not be woven straight and the 
result is one which will “wander” in- 
stead of tracking in a straight line 
Also, to save costs, not enough rub- 
ber will be used in the carcass. In 
other words, a first quality belt is one 
with a deep top cover impression 
with the full amount of cord fabric 
in the carcass, with proper rubber 
impregnation in the plies. The results 
of this are belts which have a mini- 
mum of stretch, which are straight 
and will track properly, and with a 
top cover which will give long, trou- 
ble-free use. This is the type belting 
used on Elton Conveyors and the se- 
lection of these makes is the result of 
testing and trial to find out which is 
the best 

The next thing we want to talk about 
are the frames of Elton Conveyors 
When you examine them you will see 


No. 2 
they are designed to stand the impact 
of 100 to 120 pound sacks being ac- 
tually thrown on them. That is what 
is done in actual use. If you consider 
the impact of a 100 pound sack, 
dropped on a conveyor, you can see 
that the momentary weight could 
easily increase to 300 or 400 pounds 
It takes good conveyor frames to 
withstand that. We build Elton 
frames with the proper bracing in the 
right places to take that kind of 
treatment. The decks (the part the 
belt travels on) are made from select 
oak, or a heavy gauge steel. They 
| have to be, for if they are made of 
lighter materials the deck of a con- 
veyor will fail in that sags will de- 
velop and the frame will be pulled out 
of line. This has an effect on the 
tracking of the belt, and certainly 
affect the general performance of the 
unit. Things like proper frame design 
in a conveyor are the result of ex- 
perience and trial. Hundreds of Elton 
Conveyors many years old are still 
in operation. Had the frames not 
been built properly they would have 
failed and been discarded long ago. 
The things mentioned in the preceding para- 
graphs are of real importance in conveying 
equipment, for they decide the length and 
kind of service you will get for your con- 
veyor dollar. Elton conveyors offer the best 
in belting, tried and tested frame construc- 

on, high quality bearings and power reduc- 

. which all adds up under the heading 
good equipment, built and designed right. 
We offer three types The versatile new “G" 
conveyor, the “B” series or 14” belt con- 
veyors, as well as the “C" machine, all of 
which are in wide use. Let us send you 
“omplete information on these products, for 
nt should, by all means, consider Elton 


equipment before you buy. Over 1,000 oth- 
ers have 





Chantland Mfg. Co 
Badger, lowa 
send nm 
elt 


"lease information 


offered in 


omplete 





grain sorghums and 10,047 bu. of corn 


MILWAUKEE EXCHANGE 
ELECTS R. G. LEISTIKOW 


MILWAUKEE—Roy G. Leistikow, 
Stratton Grain Co., has been elected 
president of the Milwaukee Grain 
Exchange to succeed Henry W. Kus- 
serow, vice president of the Chas. A 
Krause Milling Co., who has served 
the past two years. 

Elected vice president at the annual 
election April 7 was William C. Moll, 


firms in the East, said the modern 
plants would help poultrymen in the 
Delmarva area compete better with 
other broiler areas 

Mr. Landes said the Delmarva 
Peninsula’'s big broiler industry faces 
a healthy and successful future. He 
said that there were some adjust- 
ments which would have to be made 
but that the industry was far from 
being near disaster. His statement 
was in reply to statements that the 
industry was facing crippling 
backs 


set- 


He said his view of a sound future 
for the Delmarva broiler industry is 
based on the natural advan- 
tage of proximity to the New York 
market and already top quality 
chickens, plus a necessary improve- 
ment in the economy of both proc- 
essing and growing operations 

He restated the opinions of other 
broiler that since the industry 
started earlier in the Delmarva area 
disease has taken a more costly toll 
in Delmarva than in other areas. And 
he noted disease losses this year 


areas 


men 
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marva poultry to com 
peting products from other areas, Mr 
Landes said the Delmarva farmer 
was producing “as fine a grade of 
chicken as is produced in any other 
section.” 

He said that in the past processing 
plants have not operated economi 
cally, with “too many plants operat 
ing on low volume and with overhead 
expenses too high He said he be 
lieved that new eviscerating plants 
with different marketing 
would find farmers processors 


was inferior 


methods of 


and 


Mr. Landes said that the large Replying to statements that Del “beginning to enjoy a normal profit 
processing plant at Frankford, 
two major processing plants 


operated by his company, would be 


operated by his company, would be | Mow—FOUR PLANTS TO SERVE YOU 


basis of eviscerated and cut-up poul- NEW PAPER BAGS and RECONDITIONED 
= } USED BURLAP AND COTTON BAGS 


The closure of the Eagle plant and BAG PRINTING IN COLORS TO YOUR ORDER 
of two other plante earlier “does not Wire ov Telephone for prompt, friendly ettention 
mean a catastrophe for our Delmar- 
va poultry industry,” Mr. Landes said 
He went on to say that existing 
plants in Delmarva, if they operate 
full time, can absorb the volume pre- 
handled by the three plants 
have been closed in recent 





Kagle 
one ol 





Write 


MIDWEST 


BURLAP & BAG COMPANY 
213 THIRD + PHONE 2-8355 + DES MOINES, IOWA 
5 Da m ° 


MINNEAPOLIS MINN 
1716 FIRST ST WN 
3U-4638 


viously 
which 
weeks 

“The condition which existed until 
is only a temporary one which 
until the industry passes 
readjustments,” Mr 


now 
will 
through 
said 


WHY YOUR DAIRY CUSTOMERS NEED 
THESE DU PONT FLY SPRAYS 


| They contain the only residual-type (long-lasting) fly killers approved by the 
U. S. Department of Agriculture for use on milk cows and in dairy barns. 


WESTVILLE HLLINO!IS 
N STATE ST 
7031 


KANSAS CITY. MO 
935 LYDIA AVE 
HA-1334 & 5115 


exist 
Landes 








Roy G. Leistikow 


Franke Grain Co., a director for sev- 
~eral years past. Renamed secretary- 
treasurer is Jamés O’Brien 

Newly elected directors are Nor- | 
man L. Witt, Mohr-Holstein Commis- 
sion So.; Anton Pitrof, Archer-Dan- 
iels-Midland Co.; John G. Davis, J 
Walter Rice, Inc., and Robert J 
Zinn, Zinn Malting Co. Holdover 
directors are W. G. Hottensen, W. M. 
Bell Co., and Clarence D. Moll, the 
Paetow Co. 

The exchange also announced the 
election of Thomas K. Neighbors as 
a member. He recently came to Mil- 
waukee from Denver, to succeed Her- 
bert C. Laidlaw as buyer for the 
Kurth Malting Co. 

- 2 
FEED MILL DESTROYED 

VESPER, WIS.—Fire recently de- 
stroyed the Wood County Farm Sup- 
ply Cooperative’s feed mill here. 
Robert Pinney, manager, estimated 
damage at $65,000. 

oe 


‘ Less work to control flies . .. save time and bother of daily sprays. 


y Keep milk production up, keep bacteria count down. 











Processor Says Big 
Spending on Plants 


Planned in Delmarva 


FRANKFORD, DEL 
million dollars” will be spent 
next six months on construction of 
modern poultry processing plants in 
the Delmarva area, a processing firm 
official said recently 

Harry Landes, chairman of 


Spray the Barn with Du Pont 


DAIRY BARN INSECTICIDE 


@ Kills flies and mosquitoes in ——<{ 
and around barns and milk a 


houses. 


Spray the Cows with Du Pont 

DAIRY CATTLE SPRAY 

ther in  apanly 
VA May 


“Several 
in the 


@ Kills flies on cows whe 
the pasture or in the barn. Kills 
lice, fleas and mosquitoes, too. 


board of the Delmarva Poultry Corp., 
one of the largest broiler processing 


@ One spray usually controls in- 


enacts 2 tm 3 waka @ Two or three sprays do the 


whole season's job 
@ Approved . contains meth- 
oxychlor, the only residual fly 
killer approved by U.S. Depart- 
ment of Agriculture and Food 
and Drug Administration for use 
on milk cows. 


Elevator Dust and Chaff 


When you want it, we have it 


Dinham-Seim Co. 
672 Grain Exchange Bidz. . Minseapolis 15. Mine. 


@ Contains methoxychlor and 
lindane, the only residual fly 
killers approved by U.S.D.A 
and other authorities for use in 


dairy barns 


| 
| 
the | 
| 
| 


@ Comes as concentrated wet- 
table powder easy to mix with 
water for spraying. Several 
handy sizes. 


@ Comes as wettable powder 
easy to mix with water forsprays 
Several convenient sizes. 


FOOD RESEARCH 
LABORATORIES, INC. 


Founded 1922 
Philip 8. Hawk, Ph.D., President 
Bernard L. Oser, Ph.D., Director 
“ites Sip, ae 


hea 





Write us about 
ANTIBIOTIC ASSAYS 
and STABILITY TESTS 

Biological, Nutritional, Tos cologs o! Studies 
for the Food, Drug ond Allied industries 
48-14 33rd Street, Long Island City 1, N.Y. 





Dairymen need both for economical, safe fly 
control. See your distributor for Du Pont Dairy 
Cattle Spray and Dairy Barn Insecticide. Or 
write Du Pont, Grasselli Chemicals Dept., Wil- 
mington, Delaware. 











REG. U.S. paT. OFF 


080% AnmwnaIver3saqary7 


BETTER THINGS FOR BETTER LIVING THROUGH CHEMISTRY 





i 
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4 


60——-FEEDSTUFFS, April 19, 1952 





Farmers’ Pesticides Needs Up 9% 
Over 1950-51, Survey Shows 


WASHINGTON — Farmers’ total 
requirements for all pesticides dur- 
ing the 1951-52 crop year are esti- 
mated to be about 9% higher than 
for 1950-51, on the basis of a nation- 
wide survey conducted by the US. 
Department of Agriculture. Pesticides 
are the chemicals or chemical mix- 
tures which are used by farmers as 
insecticides, fungicides and herbi- 
cides (weed killers). Certain other 
chemicals, used as defoliants for cot- 
ton and other crops, also are included. 

The study of the quantity of pesti- 
cides estimated to have been used in 
1950-51 and to be required for 1951- 


~ ZELLERS’ LABORATORIES 





52 was made under the sponsorship of 
the Production & Marketing Admin- 
istration state committees and insu- 
lar area offices by special technical 
advisory committees of specialists 
from the state land grant colleges, 
state experiment stations and exten- 
sion services, representatives from 
other USDA agencies, and other com- 
petent persons in each state. Repre- 
sentatives of the pesticide industry 
were consulted in many states, the 
agriculture department says. 

The survey covered 54 chemicals 
to determine the quantity of each 


| estimated to have been used as pes- 


READING. PA. 





ticides during the crop year 1950-51 
and estimated to be required for 1951- 
52. Data developed from this study 
and other sources will be used by the 
department as a basis for supporting 
its claims to be defense agencies for 
the pesticides .and miscellaneous 
chemicals required for agricultural 
production. 

The higher production goals which 
farmers have been requested to at- 
tain this year does not mean that the 
use of all pesticides will increase in 
the same proportion. The necessity 
for conserving certain basic materials, 
such as copper and sulfur, which are 
in short supply, is reflected in the 
generally lower estimated require- 
ments for pesticides containing these 


| materials. The requirements for pes- 


ticides which have been used for a 
relatively long period remain rather 
stable, while those for newer crop 
protectors continue to increase. For 
example, requirements for the syn- 
thetic chlorinated insecticides, such 
as benzene hexachloride, DDT, aldrin 
and toxaphene, and for the synthetic 
organic herbicides, such as 2,4-D and 
2,4,5-T, are expected to be up an av- 
erage of 25% this crop year as com- 
pared to the 1950-51 crop year. 
Benzene hexachloride (12% gamma 
basis) consumption in 1950-51 was 80 
million pounds. During the current 





by Modern Scientific pryayp 
Feeding Practices » ue sn. 





A Complete Line of 
Basic Vitamins and 
Feed Ingredients 


... DIRECT FROM MANUFACTURERS ... 


The modern feeder is a scientist. He is intensely interested 
in new developments . . . farm and livestock publications and 
advertising keep him well informed of scientific advances 


and conscious of their use. 


To keep pace with this informed opinion. the mill must be 
constantly alert to make effective use of scientific ingredients 
a source that understands the 


needs of both feed processor and feed user. 


Most Mills in the Southwest 
Served Overnight from Stocks 


from a reliable source ... 





an Waters & Ro 


10216 DENTON ROAD 


Phone Dixon 7561 


A &D Fish Oils 

Choline Chloride 

Dried Fermentation 
Solubles 

Niacin 

Pantothenic Acid 


Nitrofurazone Mix 
Phenothiazine- 
Nicotine Compound 


Alfalfa Meal 
Beet Pulp 
Bone Meal 
Protein Meals 


Vitamin D, ... For Poultry 
Vitamin D, . . for Livestock 
Vitamin A ... Any Potency 
Vitamin G .. . Natural and 

Crystalline Riboflavin 


Feed Flavors 
Fish Meal 
Whey 


Di Calcium Phosphate 
Minerals . . . all kinds 


Antibiotics 
Bentonite 
Vitamin B,, 














crop year, requirements are expected 
to increase to 95 million pounds. 

DDT requirements this year are 
estimated at 85 million pounds as 
compared with 78 million pounds used 
last year. 

Calcium arsenate requirements, the 
use of which fluctuates with the 
amount of cotton boll weevil infesta- 
tion, are expected to be 45 million 
pounds this year as compared with 
39,276,000 Ib. used in 1950-51. 

Lead arsenate requirements are es- 
timated at 30 million pounds this 
year, down somewhat from the 31,- 
509,000 Ib. used last year. It is point- 
ed out, however, that at the time the 
estimates were being made, lead was 
in acutely short supply. 

Parathion requirements this year 
are estimated at 7 million pounds, 
compared with the 4,670,000 Ib. of 
this chemical used last year. 

Use of aldrin, chlordane, dieldrin 
and toxaphene is expected to reach 
91,500,000 Ib. during the 1951-52 crop 
year, an increase of 29% over 1950-51 
usage. 

Rotenone Supplies Adequate 

Estimated requirements for rote- 
none insecticides are about the same 
as those of last year, indicating that 
the average quantity of slightly more 
than 7 million pounds of rotenone- 


| bearing roots which has been import- 


ed during each of the past four cal- 
endar years should be adequate for 
present needs for the material. 

Requirements for cryolite this year 
are estimated at 3 million pounds 
Because it also is used in aluminum 
production, available supplies of this 
chemical may not completely meet 
requirements. Ryania, an alternate 
pesticide in one of the principal uses 
of cryolite, will be available, how- 
ever 

Among the weed killers, require- 
ments for 2,4-D are expected to reach 
28 million pounds this year as com- 
pared with 23,494,000 Ib. used last 
year, while estimated requirements 
for 2,4,5-T, a much newer type weed 
killer, are 6 million pounds this crop 
year as compared with 2,822,000 Ib 
used last year. 

The quantity of liquid grain fumi- 
gants used during 1951, according to 
estimates developed by the survey, 
was 2,674,050 gal. Requirements for 
1952 are estimated to be 110% of 
that quantity. 

With demand growing, about 20 
million pounds of dithiocarbamate 
fungicides are expected to be required 
this year for use against fungus dis- 
eases on fruits and. vegetables, and 
for seed treatments. This is an in- 
crease of about 16% over last year 
In case of more severe shortages of 
copper or sulfur fungicides further in- 
crease in this estimate is expected. 

Combined agricultural requirements 
for phenothiazine and sodium fluoride 
are estimated at over 5 million pounds 
this year, slightly above last year 
Although use of these chemicals as 
insecticides has been largely displaced 
by other materials, they still are im- 





LIMESTONE BENTONITE 
LIMESTONE GRIT 


Calcium Carbonate for Feed Mixing 
U. M. C. CALCIUM CARBONATE comes 
from our Weeping Water, Nebraska, de- 
posit. Pure white—Not off color—Over 98% 
Calcium Carbonate—Ground to your speci- 
fications. Sabmit your samples for prices. 
UNITED MINERAL PRODUCTS CO. 
Omaha, Nebraska 





PRODUCTS 


Distributed in Southern 
Missouri, Arkansas, Okla- 
homa and Texas by 
The Tommy Thompson Co. 
3617 Dryden Road 


FORT WORTH, TEXAS 
T : Webster 0005 


QUALITY GOES IN BEFORE THE NAME G 














portant for use as vermifuges for 
livestock. 

A breakdown of total estimated re- 
quirements of major pesticides for 
1951-52, expressed in percentages of 
1950-51 estimated use, follows: 


Insecticides 
Aldrin 109 
Aramite . 178 
Benzene hexachloride . 114 
Calcium arsenate . 112 
Chlordane : pe 
Chlorinated propane derivatives. .158 
.. ae 107 
DDD (TDE) 116 
Dieldrin . 34 
EPN as 133 
Ethylene dibromide 120 
Ethylene dichloride 100 
Liquid grain fumigants 110 
Lead arsenate 99 
Methoxychlor 122 
Nicotine sulfate . 97 
Paradichlorobenzene 96 
Parathion . 125 
Pyrethrum 107 
Rotenone 106 
TEPP 104 


Toxaphene 


Fungicides 
Copper compounds . 101 
Dithiocarbamates , 116 
Lime-sulfur, dry .. «« ae 
Lime-sulfur, liquid . 93 
Organic mercurials 116 
Pentachlorophenol .... 106 


Sulfur (conditioned) . 


Herbicides and Defoliants 


Ammonium sulfamate . 104 
EE: dea bebededleunaka ete ct 118 
Calcium cyanamide . 129 
2,4-D sahara Sale alateaeets 113 
Dinitro compounds ............ 130 
eee eatenesten . 131 
Potassium cyanate . . 131 
Sodium chlorate .......... 108 
Sodium cyanamide mono. 151 
TCA . 125 


2,4,5-T . 


Miscellaneous 
Phenothiazine . = 
Sodium fluoride . . . 106 


The estimated requirements for 
each pesticide, as determined from 
the survey, is a statement of the 
quantity needed to provide protection 
under conditions at least as severe as 
were encountered during the recent 
history of the particular pesticide, al- 
though this does not mean that this 
quantity will actually be available 
in every case. 

The estimated requirements are 
based on an evaluation of the farm- 
ers’ plans and preferences made by 
persons in the several states familiar 
with the local needs for pesticides. 
However, the occurrence of pests can- 
not be predicted with any degree of 
certainty. Slight changes in_ the 





weather or other conditions could in- | 


tensify the need for pesticides in 
many areas 

Farmers should, therefore, be alert 
throughout the year to changing con- 
ditions which may affect their needs 





Desier: is Mineesets North Deets and Westers Wucsests 
Write for Prices and Information to 
MANEY BROTHERS MILL & 
ELEVATOR COMPANY 


MINNEAPOLIS Distribeters MINNESOTA 



















IRRADIATED DRY YEAST 














for pesticides, and they should con- 
tinue to follow good cultural prac- 
tices which reduce the need to con- 
trol pests, USDA emphasizes. 

Farmers also can help prevent dis- 
tribution bottlenecks during the pe- 
riods when pesticides will be needed 
by buying at least part of their an- 
ticipated needs in advance. 

A table, based on the survey, show- 
ing regional trends in the estimated 
quantities of individual pesticides re- 
quired this year as compared with 
use last year, is available upon re- 
quest to the Office of Information 
Services, Production & Marketing Ad- 
ministration, U.S. Department of Ag- 
riculture, Washington 25, D.C 


- 


FEED FIRM ORGANIZED 

SPRINGDALE, ARK.—The firm of 
Campbell & Hutton, Inc., has been 
organized at Springdale to handle 
feeds. Incorporators are Harry W 
Campbell, Eva E. Campbell, Raymond 
C. Hutton and Thelma Hutton, all of 
Springdale. 














































Micratized* Stable Dry Vitamin A-D, Concentrate 


for all 4-footed animals — ideal for use in Purdue Cattle Supplement A. 


Now you can stop worrying about poor carotene value of natural feedstuffs. D products, conventional 
Now you can safely utilize corn silage or other roughage and be sure of a pat age ee 
completely stable, completely available vitamin A source. NOPCO 

NOPCO Quadrex 10 is the newest in NOPCO’S Micratized line of stable A and s VET ARES 


D feed supplements. Designed especially for use in Purdue Cattle Supplement 
. . far easier to handle than the NOPCO a 
feeding oil initially used in that supplement. Quadrex 10 is dry and free- NOPCAINE 
flowing ... the safe, sure way to economically furnish adequate true vitamins 
A and D, (10,000A-1,250D, USP units per gram) to four-footed animals. 


A, you will find it far more stable . 
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A 
SHELLER 


MODEL A 


NEW! IMPROVED! 


Heavy construction for long 
life. Built-in Crusher pro- 
tects against stones. Other 
new features. 

Write or wire for details, 





PORT HURON, MICH 


with Crusher ~N 
MODEL B \S 

with plain ; . 
hopper BRYANT ENGINEERING CO 

















RELY 


on these Quality 
Products 
for your feeds 


NOPCO 
A&D VITAMINS 


A complete tine of Mi 
crotized dry Vitomin A & 





B bof ol< 


thenate 
de (liquid & dry), vite 
8) feed supplement 


Antibiotic feed supple 
ment (Procoine penicillin) 


NOPCAB 


Antibiotic teed spple 





| WHY YOU CAN DEPEND ON MICRATIZED QUADREX 10 


ment (Bocitrocin) 


NOPCOM 


ie 





Micratized Quadrex 10 is produced by 
NOPCO’S exclusive microcrystalline wax 
process (U.S. Patents Pending), which effec- 
tively seals the vitamins against oxidation 


Write today for prices and complete technical information (Bul- 


many mineral mixtures) 








letin TS-825). Or ask to have your NOPCO representative call. 





PIONEERS 





CHEMICAL COMPANY 


Richmond, California 


Harrison 1, N. J. 


IN STABILIZED NATURAL 





and destructive feed ingredients (including 
yet 
completely digestible! Quadrex 10 is packed 
in 100 Ib. fiber drums and 25 Ib. steel pails 


Bocitrocin combined with 
vitemin By) 


leaves them 


‘ooo 
ce 











@'!9452 NOP Chemicol 


Compony *1M NOPCO 


Che mpony 


IN A 


VITAM 
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Classified advertisements accepted until 
Wednesday each week for the issue of 
the following Saturday. Changes of ad- 
vertising copy in classified advertise- 
ments must be received by closing date 
of preceding date of issue. 


Rates: 15¢ per word; minimum charge 
$2.25. Situaffons wanted, 10¢ a word; 
$1.50 minimum. Count words of signature, 
whether for direct reply or keyed care 
this office. If advertisement is keyed, 
care of this office, 20¢ per i ad. 


Classified Ads 


ditional charged for forwarding replies. 
Classified advertising rate not available 
for commercial advertising Advertise- 
n s of new machinery, products and 
services accepted for insertion at mini- 
mum rate of $7 per column inch. 











MACHINERY FOR SALE 
v 


| 
| MACHINERY WANTED 
v 


HELP WANTED 
v 


- 











ONE-TON MARION MIXER, GOOD CON- 
dition. Farm Chemical Co., Marion, lowa 
FOR SALE—SOME CALIFORNIA PEL LET 
mills. Wenger Mixer Co., Sabetha, Kansas. 
WHIRLAWAY AIRBLAST CAR LOADERS 
J. B. Hagan Mill Machinery, Jefferson 
Olty, Mo 





FOR SALE 2%? SPROUT Ww AL DRON MILL, 
with two ) HI ! 
Firet cl . nd ’ 
188, Janesville, Wi 





CORN 
motor 


FOR SALE — KELLY 


with 


DUPLEX 
his is t electr 


ter Oak 


2 MOLASSES 
pump and 
$1,750. M. & 
Fla 


PURITAN MODEL NO. 
Mixer, complete with motors, 
controls. Very slightly used 
W. Farms, Inc., Belle Glade 

FEED MIXER, 1-T CAPACITY, GUAR- 
anteed first-class throughout, 6 H.P. mo- 
tor drive. Address 8774, Feedstuffs, Min 
neapolis 3, Minn. 


WHEN YOU ARE IN THE MARKET FOR 
new or used mill machinery, electric mo 
tors or any other equipment, write J. B 
Hagan Mill Machinery, Jefferson City, Mo 


MILLS, BAUER 15". 
H.P. motor, rebuilt 
220-volt, 1,800 R.P.M 
Write us your re 
Pulverizer Co.. Chi 








FOR SALE—USED 
Gruendier with 60 
30 H.P., .3-phase, 
motors and starters. 
quirements. Prater 
cago 60, Ill 


STAINLESS STEEL 
son Dryers 
all with a 
two stands 


FOR SALE—THREE 
Meal Coolers and five And 
with 6 H.P. TEFC motors, 
capacity of 120 bu./hr. each; 
Allis 9x30 two-pair high rolls; two stands 
Great Western 9x30 two-pair high rolls; 
two Gre Western 9x30 double stands 
with metal feeder housings and shell 
bearings; one Allis 9x36 single rollermill 
with anti-friction bearings; two stands 
14x48 Crimping or Fiaking Rolls; 22 
bucket elevators with cups up to x6 
rebuilt Union Special Bag Closers and 
Richardson Automatic Scales. J. B. Hagan 
Mili Machinery, Jefferson City, Mo 





Screens - iers - Bearings 


NEW and REBUILT MILLS 


Write for Prices 


INDIANA GRAIN MACHINERY Corp. 


Indianapolis, Ind. 


420 S. Meridian St. Riley 3235 











SCREW ELEVATORS 


and CONVEYORS 
That Really Work 


JONES BROTHERS 


SABETHA, KANSAS 


* ANDERSON and 
NORDYKE ROTARY 
STEAM DRYERS 


*MEAL TOASTERS 
* CRACKING ROLLS 
* FLAKING ROLLS 
wEXPELLERS 


PITTOCK & ASSOCIATES 
GLEN RIDDLE, PA. 








Buy and Sell 


through 


WANT ADS 


WANIbY TWO SUPER DUO EXPELLERS 
—May consider Duo or RB for other 
operation. Address 1694, Feedstuffs, Min 
neapolis 2, Minn 

WANTED TO BI Y . - RICHARDSO N 
scales, bag closing machines and other 
good mill, feed and elevator equipment 
J Hagan Mill Machinery, Jefferson 
ty Mo 

WANTED % TO 30 FT USED SCALE 
Must be A-1 ndition, also would 
t t r ' anyone wil has 

H.P. motor 


Gorden & Sons 


switch for 

H. H. Van 

Falls, Wis 
+ 
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BUSINESS OPPORTUNITIES 
NT v J 
FEED MILL FOR SALE—LOCATED IN 
center of prosperous livestock feeding 
area. Howard Kauffman, Waterman, Il 


WHEN YOU WANT TO BUY AN ELE- 
vator or feed mill, see or write us your 
needs. We have some good ones in Ohio, 
Indiana, [llinois. Mid-West Business Bx 
change, Piymouth, Ind 

FOR § SA 
elevator 
‘and. Good 
20 miles from 
W. F. Steck Co., 











SMALL GRAIN 
with equipment, 
dairy and 

Cleveland 
Valley C 


acres 
poultry section 
Owner retiring 
ty, Ohlo 


two 


FEED 
in 
and 
Ad 
Minn 


EQUIPPED OPERATING 
doing good business and located 
southwestern livestock, feed 
Good trackage, trucks 
istuffs, Minneapolis 2 
ELEVATOR “FOR SALE — 5S0Ol THWEST 
Iowa. Located in rich grain corn country) 

»0,000-bushel 

with truck sce 


WELL 
mill 
large 
rail 
dress 601. Fe 


center 


stuff 


INDU STRIAL PLANT SITE FOR SALE OR 
lease ith central Michigan, half way 
between Chicago and Detroit, 50 acres on 
inland lake chain; 60,000 sq. ft. in five 
buildings; 300,600°cu. ft. in four ailos, 11 
bins. Steel and concrete construction. RR 
siding utilities; good labor supply The 
Semiine Corporation, 1909 Massachusetts 
Ave N. W. Washington 6 D. C Tele 
phone Hudson 7 


80 


6307 


SALE—FEED AND SEED MILL IN 
section of -Willamette Valley 
Excellent turkey, broiler and 
dairy district Equipment includes 1% 
ton horizontal mixer, pellet mill, attri 
tion mill, molasses mixer, crumblizer, sew 
machine, all under five years old 
ton van truck, bulk truck and pickup 

legs, head house, spouting during 
last year. Ample bulk storage for needs 
and storage space for approximately 25 
000 bags in two warehouses. Owner, after 
building a good foundation and enjoying 
a good business, finds it necessary to sell 
because of health 


Address 577, Feed 
stuffs. Minneapolis 2, Minn 


FOR 
growing 
Oregon. 


New 


HELP WANTED — EXPERIE NCED 
foremar m mixed feeds ‘ 
men and increase producti« 

Feed Minneapolis 


FEED INDUSTRY WANTS AGRICULTL 
graduate or nutritionist under 

Tr central West 
Give qualifications Address 
stuffs, Minneapolis 2, Minn 


441, 


WANTED — 
t Agent 
arm hemical 
unity for exceptional 

ng us in establishe 

ts of chemical 

an livestock specialty 
write stating qualificat 

Feedstuffs, Minneap 


: YEAST CUL RE gig te 


SALESMAN OR MANUE 
nil ~ 


ers 


lars 
615 


LIVE 


Feedstuffs 
h you 

een notified 
FEED STORE 
ast Must 

perience or 
tural 
open 


man. Give 


agricu 
Salary 

ms and 
ral t 
Addre 
2, Minn 


ad 


MILL 


thirty 
Salary open 
Feed 


ac 





WANTED—JOBBER SALESMEN CALLI 
4d and seed jobbers in Midwest 
northeastern states. Spee-Dee Fabric 
ment a leader for 16 years is 
available for civilian sales. Preferred 
jobbers, dealers and users for patchi 
grain bags, canvas, combine « 
alls, burlap, leather and fabr 
proof, quick drying. A mone 
today for details, state terri 
Owosso Chemical Products 
Owosso, Mich. 


any 


WANTED FOR TEXAS AND OKLAHO 
The Borden Co. of an except 
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BABY CHICKS FOR SALE 
v 





Owner Anxious— 


to sell before harvest account age 
130,000 bu. in 3 modern elevators, 4 
legs, no npetition, western Okla- 
homa. Wonderful wheat prospects. 
Only half down. Don't pass this 
Harry! 


states \ our list 


SODER SOUTHWESTERN-—Realtor 


si2 Hightower Bldg., Oklahoma City 














HATCHING YEAR ROUND; 45,000 CHICKS 


per week; contact us for wholesale pri 
U.S approved and pullorum passed 


ris Hatchery, 842 Jackson &St.. Morris 
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BUSINESS OPPORTUNITIES 
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WANTED — FEE 
pable and interested in n uring 
000 to 18,000 tons of nm ixed fee 1 per 
mm a contract basis transit 

raska and South yta. Address 


with 


Dak 





Feedstuffs, Minneapolis 2, Minn 


D poe CA- 
1 
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flour milling plant, 
for sale, 
including 

Por 


1,600 cwt. 
Available 
retail business, 





lease or partnership operation. 
coal. Owners considering retirement account age. 
further information address 


A FEED MILL OPPORTUNITY: 


may be easily converted to formula feed production. 


Now operates wholesale and 


WOLFF MILLING COMPANY, New Haven, Mo. 
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Oklahoma Farmers, 
Grain Dealers Hold 
Three Area Meetings 

STILLWATER, OKLA 
Extension Service of the 
Oklahoma A. & M. College, in co- 
operation with the grain inspection 
department of the U.S 
Agriculture, recently 
conducted three area wheat meetings 
with approximately 150 farmers and 
grain de attending 

The meetings were held primarily 
for grain dealers. Problems discussed 
included detec damaged grain, 
and and control in 
grain 


The [ 


The Agri- 
cultural 


Supervision 


Department of 


alers 


tion ol 
insect rodent 
elevators 
rogram started each day with 
a pane! consisting of three local grain 
elevator oper and two grain 
producers to discuss the subject, “Our 
Grain Quality Problems and What 
to Do About Them.’ 

Included in the 
were: Wet wheat, farm storage of 
grain, wheat loan limits on CCC- 
owned wheat; grain standards, grain 
inspection, rodent and insect control 
regulations of the Pure Food & Drug 
Administration, detection of sick 
wheat and care of wheat in elevators 

After the problems had been pre- 
sented, a discussion followed dis- 
cussion of problems in recent devel- 
opments about insect and rodent con- 
tamination was led by Ed Granstaff, 
extension wheat marketing specialist, 
and James R. Enix, extension econ- 
omist in ting at Oklahoma 
A. & M 

W. B. Combs, grain marketing spe 
cialist USDA extension service, Chi- 
cago, material related to 
g the quality of stored 


ators 


topics discussed 


marke 


prese nted 
factors alfectin 
grain 
Considerable interest was shown in 
this series of meetings by both farm- 
ers and grain handlers. It present 
ed an opportunity for both groups 
to learn each other’s problems and 
how they could cooperate in market- 
ing a higher quality product 


GENERAL MILLS DIRECTORS 
TO MEET IN KANSAS CITY 


KANSAS CITY—The annual meet 

of the board of directors of Gen- 
il Mills, Inc., set May 
toy E. Swenson, senior local execu- 
for the who is in charge of 
arrangements for the two-day confer- 
said that the directors will ar- 
May 4 and will be present 
at an informal dinner at 7:30 p.m. at 
the Kansas Ci Club. The regular 
board meeting will be held at 9 a.m 
May 5 at the Kansas City Club. 

A dinner meeting of the board with 
executives from the Kansas City of- 
fices of General Mills will be held May 
>) at the Hotel Muehlebach j 

An inspection tour of the General 


for 5-6 here 


tive 


firm 


ence 
rive here 


ty 





Mills flour mill here will be held 





starting at 9:30 am. May 6. Mr. 
Swenson and Carl Grier, superinten- 
dent of the mill, will conduct the tour. 

The meeting in Kansas City of the 
board of directors, Mr. Swenson point- 
ed out, “carries on a policy laid down 
in 1949 that at yearly intervals, the 
board shal: hold a meeting in the field 
where it can inspect company facili- 
ties, meet personnel and gain a first- 
hand knowledge of operations.” 

In 1950 the board held its meetings 
in Buffalo, and last year convened in 
Oklahoma City. 

The. meeting will coincide with the 
30th anniversary of the company mill 
property here 


“Light, Localized” 
"Hopper Damage 
Predicted by USDA 


WASHINGTON Grasshopper 
damage to U.S. crops this year is ex- 
pected to be light and localized, if 
growing conditions are normal, en- 
tomologists of the U.S. Department 
of Agriculture said recently. This be- 
lief is based on observed 1951 grass- 
hopper infestations and on egg count 
surveys made throughout the West 
and Midwest last fall by federal, state 
and local entomologists. 

There is threat of damaging infes- 
tations in widely scattered areas of 
every state west of the Mississippi 
River, except in Iowa, Missouri, Ar- 
kansas, and Louisiana, but entomolo- 
gists see little reason for extensive 
hopper damage to crops even in these 
areas. They believe that through the 
surveys farmers have been fore- 
warned of what to expect, and that 
these farmers can employ timely con- 
trol with new chemical insecticides 
that will assure them of almost com- 
plete crop protection from grasshop- 
per damage. Bureau of Entomology 
and plant quarantine entomologists 
will assist state pest control officials 
in giving technical assistance in de- 
termining areas needing treatment, 
and to insure the timely application 
of control, it is reported by the 
USDA. 

Severe grasshopper infestations are 
expected locally only in limited areas 
of a total of 12-15 counties in Idaho, 
Wyoming, Nebraska, Nevada, Cali- 
fornia, South Dakota, Montana, Col- 
orado and Kansas. 


VACATIONING IN SOUTH 
CHICAGO—Ray Duncan, Chicago 
manager of the feed ingredient de- 
partment of Pillsbury Mills, Inc., 
with his wife, is taking a spring va- 
cation expected to extend over sev- 
eral weeks. They are making a tour 


Bonded Transit Storage 
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M.St.L. Trackage 
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R.L, C.6.W., 


Address 629-2869 
Minneapolis 2 








Standard steel elevators, belt and bucket type, avail- 
able from stock. Ten Heavy Duty sizes, from 300 to 
10,000 Bu /Hr., for continuous service and four 
Light Duty sizes, from 110 to 750 Bu /Hr., for inter- 
mittent service e also manufacture screw con- 
veyors and hoppers your requirements for 
complete information. 


GODSHALK 
Sheet Metal Fabricators 
BANGOR, PA. 








We Sell Complete 


TURN - KEY STEEL 
GRAIN STORAGE 


Call — Wire — Write 


COMBS and COMPANY 


Manufacturers - Distributors - Contrac- 
tors of Mill and Elevater Equipment 


2841 Southwest Bivd., Kansas City, Mo. 














of the Southland, spending most of 
their time in Florida. April 13 Mr 
and Mrs. Duncan and George Sieg- 
ler, also of the Chicago feed ingredi- 
ent department, week-ending in Flor- 
ida, visited with Thomas Barnes, 
Florida representative of the Chase 
Bag Co., at Orlando, Fla 


MERCK ANNOUNCES PRICE 


DECLINES ON SUPPLEMENTS | 


Merck & Co., Inc., 
has announced price reductions on 
antibiotic, vitamin B,. and antibiotic, 
and choline chloride feed supplements. 

New prices on Antibiotic Feed Sup- 
plement Merck Sp. 644, containing 4 
grams of procaine penicillin per 
pound, range from 80¢ Ib. for carload 
shipments to 88¢ lb. for less-than-ton 
shipments (packing—50 Ib. fiber 
drum). New prices on Vitamin B 
and Antibiotic Feed Supplement 


RAHWAY, NJ 


Merck Sp. 626, containing 2 grams of | 


procaine penicillin per pound and 
vitamin B,, activity equivalent to 3 
milligrams per pound, range from 55¢ 
Ib. in carload shipments to 59¢ Ib. in 
less-than-ton shipments (packing—50- 
Ib. bag) 

New prices on Dry Mixture Choline 
Chloride (choline chloride 25%) are 
21¢ Ib., 50-lb. paper bags (200-Ib. 
minimum shipment), and 20¢ Ib., 20,- 
000-Ib. lots. The new price for Solu- 
tion Choline Chloride (choline chlor- 
ide 70%) is 45¢ Ib.. 50-lb. drum 


Alfalfa Market 
at Kansas City 
Reported Quiet 


The alfalfa market at Kansas City 
was stagnant during a recent period 
according to the U.S. Department of 
Agriculture market news service. 
During the period covered, the week 
ended April 14, there was a very 
limited demand at firm prices for the 
occasional car of good feeding quality 
alfalfa, which continued very scarce 
USDA said. 

Demand 


for other qualities was 
very dull and for the lower grades 
nonexistent, it was noted 

There was no shipping demand, but 
there were some dairy interests which 
needed occasional supplies to finish 
out the feeding season, which has 
been prolonged somewhat by low 
temperatures, although moisture is 
abundant. Receipts on the Kansas 
City market amounted to 19 cars for 
the week, compared with 88 cars the 
previous period and 10 cars for the 
corresponding week a year ago. There 
was only one posted sale for the week, 
one car at $36. Unchanged nominal 
quotations by grade were: No. 1 $35 
and up; No. 2 leafy $30@34.50, No. 2 
$284 29.50, No. 3 leafy $25.50@27.50 
No. 3 $23@25, sample grade $16@ 
22.50 ton 

Much rain with cloudy 
through the week made and kept 
fields very soft and brought a sudden 
curtailment of the wheat pas- 
turage in the Larned, Kansas, area 
Supplementary feeding of livestock 
was again necessary, and brought a 
renewed demand for alfalfa. Alfalfa 
sales were mostly in smal] lots and 
on a day-to-day basis for immediate 
needs. Available better qual lity offer- 
ings brought $1.15@1.25 bale. Lower 
quality clean-ups ranged downward to 
$20 ton on farms 

At Kansas City, 
market was nominal, with only two 
cars received during the week. These 
were not sold on the market. There 
was no demand, practically, and this 
was well balanced by the movement 
Unchanged nominal quotations by 
grade were: No. 1 $25 and up, No. 2 
$22@ 24.50, No. 3 $18@21.50, sam- 
ple grade $15@17.50 ton. 


STEAMSHIP LINES REDUCE 
FREIGHT RATE ON GRAIN 


NEW YORK-—Steamship lines op- 
erating between Canadian Atlantic 
and St. Lawrence River ports to con- 


weather 


use ol 


the prairie hay 


tinental Europe have reduced the 
ocean freight rate on grain shipments 
by $2 ton. 

The new rates from Canada are 
$8 ton for wheat, corn and rye to 
Antwerp or Rotterdam, $8.25 for bar- 
ley, buckwheat, linseed and feed 
wheat, and $8.75 for oats. For Ham- 
burg and Bremen the rate is 50¢ ton 
higher. These rates will remain in 
effect until the end of May. 

a eee 
BIRTH ANNOUNCED 

KANSAS CITY—Bradley 
the M. A. McClelland Co., 
City, and Mrs. Barr announce the 
birth of a son Benjamin Harrison, 
5 Ib. 15 oz 
three other children 

oe fF BB i 
REGENT NAMED 

PORTALES, N.M.—Clarence Wor- 
ley of Worley Mills, Portales, 
been appointed by Gov. Mechem to 
serve on the board of regents of East- 
ern New Mexico University. The term 
runs for six years 

cltetenctadiiinianieedin 
NEW NEBRASKA GROUP 
HOLDS FIRST MEETING 


NORTH PLATTE, NEB.—About 20 
feed manufacturers attended the first 
meeting of the newly organized Ne- 
braska Feed Manufacturers Assn. at 
the Pawnee Hotel, North Platte, April 
4. The principal activity of the meet- 
ing was organizational in character. 
President David D. Martin of the 
Douglas Feed Mills, Elkhorn, appoint- 
ed the following committees: 

Membership—Warren Wells, Rals- 
ton Purina Co., Omaha, chairman, and 





Robert Bridge, Norfolk Cereal Mills; 
Kar! Nedela, Crete (Neb.) Mills 
Rules and by-laws—Harold Fouts, 
| G. E. Conkey Co., Nebraska City, 
chairman; and August Zuhlke, Heyne 
Lumber Co., Bancroft; Gilbert Woods, 
| Calcium Carbonate Co., Omaha. 
Registration Clifford Bossong, 
Dawson County Feed Products, Lex- 





Barr of | 
Kansas | 


April 3. The Barrs have | 


has | 
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ington, chairman; Sam Schmieckle, 
Cozad (Neb.) Feed Mills. 

Feed conference—Guy Cooper, O 
A. Cooper Co., chairman; and W. H 
Williams, Kellogg Co., Omaha; Clif- 
ford Richards, Merck & Co., Omaha 

The next meeting was scheduled for 
York for a date yet unselected in late 
May or early June. It was planned 
to make the event an all-day family 
outing, with golf and other sports 
events scheduled. Joseph E. Allhoff 
of the York Milling & Elevator Co. is 
secretary-treasurer of the association 
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BALER TWINE 


@ Dependable Delivery 
A Quality Product of 
FITZMAURICE MILLS 
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UNIT 


FEED PROCESSING 


Solves the 
Pin Head 
Chop Problem. . . 


This amozing complete feed mill can 
1. Beautifully dice or cube shelled corn in- 
to 3, 4 or 5 pieces, moke only 30-40 pounds 
of meal per ton. 2. Lower rolls then reduce 
all to baby chick or pin head size (when 
desired). Also crack wheat, kaffir, milo, oot 
groots, etc. 3. Genuinely crimp cots, barley 
wheat, shelled corn, milo moize, rye, the 
way every feeder wants it. 4. Scalp, classify 
or grode all products and serve as a grain 





MULTI-PURPOSE 
PACKAGE 


Solves many other 
Problems, too! 


cleaning shoe. 5. Scalp fines from pellets 
6. Moke perfect crumbies from pellets 
Special corrugations represent only on 
swer to Hybrid varieties in corn processing 
Other types con moke up to 35 PERCENT 
MEAL. Two pair high 10° x 10° mill with 2 
sieve scalper less 5 HP motor, ONLY $987.50 
Smaller sizes available. Over-cll spoce 
Length 78°. Width 44”. Heighth 75°. all 
boll bearing. Capacity 2 to 3 tons hourly 


NEW ARRIVALS IN DAVIS MACHINE FAMILY! 


NEW ee 12 x 36 enn —— 
| meng PER ‘ s 


ler mills are 
Id them 


put and efficiency at lower 
initial and long range cost! 





CORN AND COB 


<i GRANULATOR. Now! After 
pease © eed sweat. and 

lew have solved this 

prob Granvulator cuts 


powe or bi n half. Reduces 
slar form 
or fines 


ear corn to grar 
only 5% mea 
‘ cent seneation 
iden a! also for crumbling 

cobs to litter 


DEPT. FH-@ © BONNER SPRINGS © KANSAS 
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CONVENTION CALENDAR 





April 21-24—National Fisheries In- 
stitute; Biltmore Hotel, Los Angeles, 
Cal; dir.. Murray Wheeler, 1614 
Twentieth St., N.W., Washington 9, 
D.C. 

April 23-25—Animal Health Insti- 
tute; Edgewater Beach Hotel, Chica- 
go, IL; exec. sec., Dal Bruner, 842 
Des Moines Bldg., Des Moines 9, Iowa. 


April 25-26 — Oklahoma Grain & 
Feed Dealers Assn.; Hotel Young- 
blood, Enid, Okla.; sec., E. R. Hum- 
phrey, 605 First National Bldg., Enid, 
Okla. 


May 1-4—California Hay, Grain & 
Feed Dealers Assn.; Ambassador Ho- 
tel, Los Angeles, Cal.; chm., H. V. 
Nootbaar, 890 8S. Arroyo Parkway, 
Pasadena 2, Cal. 

May 2-3—Kansas Grain, Feed & 
Seed Dealers Assn., Lora-Locke Ho- 





tel, Dodge City, Kansas; sec., O. E. 
Case, 901 Wiley Bidg., Hutchinson. 


May 5-6—Panhandle Grain & Feed 
Dealers Assn.; Amarillo, Texas; sec., 
Cc. W. Fletcher, Panhandle Grain & 
Feed Dealers Assn., P.O. Box 366, 
Amarillo, Texas. 


May 7—National Vitamin Oil Assn.; 
Blackstone Hotel, Chicago, Ill; sec., 
James H. Burrell, Continental Bldg., 
$615 Olive St., St. Louis 8, Mo. 


May 7—Annual Feeders Day; South 
Dakota State College of Agriculture 
and Mechanic Arts, Brookings, S.D.; 
sponsored by Animal Husbandry De- 
partment of South Dakota State 
College. 

May 7-9—American Feed Manufac- 
turers Assn., Conrad Hilton Hotel, 
Chicago, Ill.; sec., W. E. Glennon, 53 
W. Jackson Blvd., Chieago 4, Ill. 





May 8—Texas Feed Manufacturers 
Assn.; Galvez Hotel, Galveston, Tex- 
as; sec., W. Bassett Orr, Burrus 
Mills, Ft. Worth, Texas. 

May 9—Oregon Feed & Seed Deal- 
ers Assn.; Multnomah Hotel, Port- 
land, Ore.; chm., Hugh Stoll, H. J. 
Stoll & Sons, Portland, Ore. 

May 9-10—Texas Grain & Feed 
Dealers Assn.; Galvez Hotel, Galves- 
ton, Texas; sec., Ben M. Ferguson, 
614 Meacham Bldg., Ft. Worth, Texas. 


May 19—Des Moines Feed & Grain 
Club Annual Field Day; Des Moines 
Golf & Country Club, Des Moines, 
lowa; chm., Lester Bright, Sargent 


®% Co. 


May 25-26—Missouri Grain, Feed 
& Seed Assn.; the Elms Hotel, Excel- 
sior Springs, Mo.; sec., D. A. Meiners- 
hagen, Eagle Mill & Elevator Co., 
Higginsville, Mo. 

June 1-3—Indiana Grain & Feed 
Dealers Assn., Inc.; French Lick, Ind.; 
exec. sec., Fred K. Sale, 600 Board 
of Trade Bidg., Indianapolis 4. 





Your Customers will 


appreciate -+ 


THE 


POULTRY HEALTH 
INSURANCE 
You Provide With These 


Dr. WEDS 


PRODUCTS 


NICOZING 


AN EFFECTIVE TREATMENT FOR WORM INFESTED 
FLOCKS WHEN MIXED IN YOUR MASHES 


June 2-3 — Central Retail Feed 
Assn., Inc., Hotel Schroeder, Milwau- 
kee, Wis.; exec. sec., David K. Steen- 
bergh, 1712 West St. Paul Ave., Mil- 
waukee 3, Wis. 

June 5-6—Eastern Federation of 
Feed Merchants, Inc.; Hotel Statler, 
New York City; exec. dir., Austin W. 
Carpenter, Sherburne, N.Y. 

June 9-19 — Elevator and Farm 
Supply Training Short Course; Ohio 
State University, Columbus, Ohio; 
sponsored by Ohio Grain, Mill & Feed 
Dealers Assn., Inc.; sec., Vaughn M. 
Thorne, Ohio Grain, Mill & Feed 
Dealers Assn., 1314 Kinnear Road, 
Columbus 12, Ohio. 

June 18—Pacific Northwest Grain 
Dealers Assn.; Spokane Hotel, Spo- 
kane, Wash.; sec., Pete Stallcop, 716 
Peyton Bldg., Spokane 1, Wash. 

June 16-17—Ohio Grain, Mill & 
Feed Dealers Assn.; Deshler-Wallick 
Hotel, Columbus; sec., Vaughn M. 
Thorne, 12 N. $rd St., Columbus 15. 

June 16-20—Poultry Short Course; 
Texas A & M College, College Sta- 
tion; E. D. Parnell, Poultry Husban- 
dry Dept., Texas A & M College, Col- 
lege Station. 

June 18-19—Georgia Feed & Poul- 
try Conference; Atlanta Biltmore 
Hotel, Atlanta, Ga.; sec., Will L. Kin- 
nard, Georgia Feed Assn., Inc., 601 
Trust Co. of Georgia Bldg., Atlanta 
3, Ga. 

June 19-20 — Kansas Wheat Im- 
provement Assn., annual wheat field 
day; Uhimann Farm, Overland Park, 
Kansas; pres., Jess B. Smith, 1212 
Board of Trade Bidg., Kansas City 
6, Mo. 

June 21-24—Canadian Feed Manu- 
facturers Assn.; Manoir Richelieu, 
Murray Bay, Quebec; sec., Robert 
Raynauld, 1236 Crescent, Montreal. 

June 25-27 — Association of the 
Southern Feed & Fertilizer Control 
Officials; Carlsbad, N.M.; sec., Bruce 
Poundstone, Lexington, Ky. 

July 22-25—American Poultry & 
Hatchery Federation; San Francisco, 
Cal.; sec., Don M. Turnbull, 15 West 
Tenth St., Kansas City 6, Mo. 

Aug. 17-19—Illinois Feed Assn. and 
Illinois Poultry Improvement Assn., 
joint convention; Hotel Leland, 
Springfield, Ill.; secretaries, Aubrey 
Harless of IPIA, Shelbyville, and 
Dean M. Clark, 327 8. LaSalle St., 
Chicago 4, ll., of IFA. 

Aug. 20-22—Amburgo Nutritional 
Course of Study on Feed Formula- 
tion, Animal Nutrition and Feed 
Merchandising, National Agricultural 
College, Doylestown, Pa. 

Aug. 25-26—Third Nutrition School 
for Feed Men; Memorial Union, Uni- 
versity of Wisconsin, Madison; chm., 


ICOZINE is the mixture of nicotine 

bentonite and phenothiazine, first 
reported by Harwood and Guthrie 
(Research Director and Research Vet- 
erinarian for Dr. Hess and Clark, Inc.), 
as being effective for the control of large 
round worms (ascaridia) and cecal 
worms (heterakis) in poultry. 


G. Bohstedt, Department of Animal 
Husbandry. 

Sept. 4-5—New England Feedmen’s 
Conference; University of New Hamp- 


shire, Durham, N.H.; chm., Prof. W. 


(NITROFURAZONE) 
“ C. Skoglund, Poultry Department, 
For Prevention and Treatment of University of New Hampshire. 


Cc oO Cc Cc | D 1 oO 4 | Ss Sept. 7-9—Grain & Feed Dealers 


National Assn.; Radisson Hotel, Min- 
(Intestinal and Cecal) 


neapolis, Minn.; sec., John Bowden, 
CHECK THESE ADVANTAGES DISCLOSED 100 Merchants Exchange Bidg., St. 
BY COMPARATIVE TESTS 


Louis 2, Mo. 
Later studies by these men, confirmed 1 Gamer sete of death losses due to 
coccidiosis. 


by others, indicate that the combination @ Idea! for growing pullets becouse there is no 
anes . . . interference with the development of natural 
of nicotine and phenothiazine in the ose 


proportion used in Nicozine is more 3 Better Growth_NFZ treated birds consistently 
ff . h ° ° di d weighed more throughout tests. 
> ag ce > 
effective than either sangre jent use 4 No interference with feed efficiency. 
alone. 5 Fewer runts or culls in NFZ treated pens at 
end of tests. 


Try Nicozine in your mashes. We're Mashes containing NITROFURAZONE can be 
6 fed right up to marketing time—no switching 

feeds the last four doys. 

Nitrofurazone is a chemical antibiotic effective 

against many bacteria, including those found 

in the intestinal fract. 





Be sure te see the KELLY DUPLEX ad next week 














sure you will find customers well satis- 
fied with the effectiveness and the 7 
economy of this product. 
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Distributed in Utah and 
Southern Idaho by 


BADER, INC. 
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Scientific Farm-aceuticals 
Telephone: Ogden 9323 
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Screenings Import 
Procedure Working 
Out Satisfactorily 


The procedure worked out last 
week by U.S. and Canadian officials 
to permit entry of Canadian screen- 
ings without the quarantine restric- 
tions applying to hay and straw is 
working out satisfactorily, trade 
sources report. 

Imports now are permitted pro- 
vided shippers give assurance that 
the product is free of hay and straw. 
Restriction was originally placed on 
hay and straw as they are said to 
be possible carriers of foot and mouth 
disease germs. 

Screenings are subject to US 
inspection at border points, with the 
same procedure applied to millfeed 
imports. 

Canadian screenings again are 
quoted this week at approximately 
the levels in effect at the time quo- 
tations were withdrawn. The first 
spring boat shipments are expected 
to arrive at U.S. ports shortly 













PMA APPROVES EMERGENCY 
FLOOD AREA CORN SALES 


DES MOINES—tThe Production & 
Marketing Administration this week 
took emergency steps in Iowa to re- 
duce losses to Commodity Credit 
Corp. corn as a result of the Missouri 
River flood. 

H. E. Hazen, state PMA chairman, 
ordered temporary lifting of restric- 


HAMMERMILL SCREENS 
Best Quality — All Makes 


JOHN J. WOODS and SONS 
Board of Trade Bidg., Kansas City, Mo. 


































tions in order to allow sales in un- 
limited quantities from bins that 
were threatened by the flood. He also 
ordered elimination of the require- 
ment that purchasers obtain a pur- 
chase order from their PMA county 
committee. Both steps were tempor- 
ary measures, applying only to corn 
in flood-threatened areas. 

The action was taken as the flood 
caused the largest Iowa losses since 
the CCC corn storage program was 
begun. 

CCC also was having corn trucked 
from bins endangered by the flood. 

Mr. Hazen said local PMA commit- 
tees had been given authority to take 
whatever steps were needed to save 
the stored corn. 

Meanwhile, reports indicated nu- 
merous losses of corn, however 


JAMES W. TAYLOR HEADS 
BAG SALES FOR KRAFT 


NEW YORK—James W. Taylor, 
formerly assistant district manager 
for the St. Regis Paper Co. in the 
Southeast has been placed in charge 
of bag sales for the Kraft Bag Corp., 
a subsidiary of Gilman Paper Co., 
operating two bag-making plants in 
Gilman, Vt., and St. Marys, Ga 

Mr. Taylor makes his headquarters 
at the company’s executive offices, 
630 Fifth Ave., New York, where he 
will direct and coordinate the bag 
sales operations of all branch offices 
under Harry C. Lawless, vice presi- 
dent and director of sales for Gilman 

B. T. Miller, who formerly covered 
the middle western territory for 
Kraft out of the Chicago office, will 
now cover Alabama, Mississippi, 
Louisiana, southwestern Tennessee, 
Arkansas and Texas, from headquar- 
ters in New Orleans. 





a 
ARTHUR H. BRYANT DIES 
ALEXANDRIA, VA Arthur H 
Bryant, 73, president of the Bryant 
Fertilizer & Feed Mfg. Co, died 

April 13 
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| nervous by the slow demand and are 

expected to turn loose some of their 
holdings before long. If and when they 


PROTEIN MEAL FUTURES 
TRADING REMAINS SLOW 


MEMPHIS, TENN.—There was lit-  Reeestetn glee ‘ie 
tle change in the protein meal futures do, the price structure coux 
situation at the Memphis Merchants | “T@cked wide open 

— 


Exchange last week. Conversation 
was still raging as to what the Office 
of Price Administration might do 
with the soybean oil meal ceilings 
Demand continued slow. There 
are some segments of the trade who 
hold very long positions in protein | 
meals. The longs are getting a little 


COMPETITION 
1S 
WONDERFUL 


Several prices are now lower, meaning—we hope— 
that more feed manufacturers will be able to produce 
even better feeds, at lower prices. That means more 
farmers will get more benefits in production and 
buy more feed, so the feed manufacturers will buy 
more and more vitamins and growth promotants. 


ELEVATOR DESTROYED 
TONKAWA, OKLA 
estimated at $20,000 when the Alcorn 
Elevator miles 
south of Tonkawa, was completely de- 
stroyed in a fire April 3 


Damage was 


5 miles west and 2% 











Write for Specifide’s lower prices on: 


ARSONIC ACID, Dv. 
PENICILLIN PROCAINE 
CHOLINE CHLORIDE 
CALCIUM PANTOTHENATE 
NIACIN 

RIBOFLAVIN SUPPLEMENTS 
B-VITAMIN BLENDS; B,, 


sge 
Specifide, Inc. 
Farmaceuticals for the Feed Trade 


P. 0. Box 5305 + INDIANAPOLIS, IND. 


























FOR: 
STEERS, HOGS, SHEEP 
CHICKS & TURKEY POULTS 

































NEW FOR FEED...cxd. food for tought? 


MC-47 IS THE NEW MAGIC LIQUID THAT IMPROVES FEED MIXING FOUR WAYS 


MC-47 supplies necessary nutrients to livestock and poultry feeds 


CONSIDER THESE FOUR REASONS—THESE FOUR STRONG SELLING POINTS YOU CAN 
APPLY TO YOUR FEEDS. WRITE FOR MORE DETAILS ON THIS NEW MAGIC LIQUID . 


MC-47 is highly palatable and readily accepted 
MC-47 is an ideal feed dresser 
MC-47 means sound feeding value at much lower cost 






















H. V. Nootbaar & Company 
890 South Arroyo Parkway 
Pasadena 2, California 





Special Products Department Amino Products Division 
INTERNATIONAL MINERALS & CHEMICAL CORPORATION 
20 North Wacker Drive, Chicago 6, Illinois 
HV. Nootbaar & Company 


465 Califorma Street 
San Francisco 12, California 





Carroll Swanson Sales Cc 
620 Des Moines Building 
Des Mo 


M. A. McClella 
Dwight Building 
Kansas City 6, Missouri 


1 Company 


nes 9, lowe 
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Louisville: Demand supply ample Ogden Supply normal; $6.26, 100-Ib 

trend very weak; $85 ton irum 
BONE MEAL San Francisco: Demand fair; supply good; 


f $ wt 
| a Z Atlanta: Deman fair trend weaker Minneapolis Market steady; demand 
supply limited; $81 t ithern por ight: supply ample; $5 cwt. 
Den : Supt Indianapolis: De mand fair; trend station 


San Francisco 
fair; $67 i sup y ample 100-Ib. bag $5.65 n 
ie me = — Cincinnati: De " ) on : rre $4.9 
some ailable “Buffalo: Demand good trend steady 
Ft. Worth: eman P for @ or ly adequate; 56% @5%¢ 

“Louisville emand good; trend steady 


Demand — Supply — Trends — Prices | °°" BP best’ grade | supply “ample: $5.16 ewe 





e an $8 “¢ hic age 
New Orleans: Dems rod; trer tea i wt : 
"Louisville : ; _ CALCITE CRYSTALS AND FLOUR 

L ~» N.J.: Crystals $8.50, carlots 


Apr 





Quotations on feed ingredients shown in these and adjoining | 2! - nn og ous a 

columns are wholesale prices, per ton, bagged, for prompt delivery, BONE MEAL (STEAMED) New York: D and steaty: casely om 
unless otherwise noted. They are the latest quotations available by Portland: Demand good ly amy 7 Fe basset Gos Gute ts @ 
mail from Feedstuffs correspondents, but are not necessarily those ee ee ee ee | ae poe steady by ample 
in effect on date of publication. The prices represent fair average | «pie: $9 tals $13.9 $11.17 

trading values and do not necessarily represent extreme low or | srry snsie donee ae an SS 


high levels at which individual sales might have occurred. A de- a a ee CALCIUM CARBONATE 
scriptive summary of supply and demand factors prevalent in the _ Minneapolis Dot tic non Minneapolis Prices depend on potency of 
7 = : i $8 mix; KI ) Maa » $15, plain cal 
feed market appears on page 2. ‘Buf alo a Par e5--— fF ° 
ste 1 5 3 P rtland | 1; trend unchanged 
New Ortens ) i 14 
ALFALFA MEAL # City, for No. 1 4% in. and $42 : 1 t $8 1 t ‘Les aangetess I und good; 
Ft. Worth: Demand hesitant supply Kansas City, for No. 2 \ in tock $10 ~12.73 
moderate; dehydrated, 100,000 A 17%, West Demand good; supply light Louisville seattle udy; supply good; $12 
scatter April $89 : 100,000 units vitamin A guara Supt um ple P .t t t k 
Demand fair to good trend - $92.50@97.40 ton, sacked; 20% wit! re r mest $ a8 t New Orleans 1 1d good; trend steady 
; supply ample for some types, 150,000 A $100.40; 13% suncured No. 1 fine Boston: | . " 5 supply ample; $8@9 cal origin 
for others; No. 2 % in. suncured nominally $55@57; 15% nomina 84 . 2 
No. 2 % im, 13% $66@67; 17% $60 Chicago seats CHARCOAL 
lehydrated 100,000 A guaranteed $100@102; Philadelphia: 17% dehydrated — demand 95@1 P Settee Dema good trend steady 
15% in 100-lb. sacks, suncured meal $67@ moderate; supply light; $101 Demand : : 10 
68.60, all Boston Portland: Demand weak trend lower 111 Ke | San Francisce Demand steady supply 
Seattle: Demand slack; supply good; $66 1 
ton, 15% fine grind, suncured, ex-warehouse ping point; 3 
Indianapolis: Demand fair; trend lower; dehydrated $70, f.0.b. shipping point Chicago Der - . tigt PI am ple 
supply light but ample; suncured 13% $58; $ t ' New Orleans ‘ nd good; trend steady 
ae denweretes ALFALFA PELLETS : i . xtre ’ ple K reoal in 40-fb. bags 
Cincinnati: Demand good; some easiness Omaha: Demand good on dehydrated t be r 1 y har 
in trend: some available: 17% dehydrated, poor on suncured supply weak on dehy bulk ~ < ¢ | Chicago t tear supply very 
100,000 units vitamin A $94@105, drated, strong on suncured; 17% dehydrat time f shipmer tr rcos $80 ton tn 590-Ib 
Los Angeles: Demand good; trend steady ed, 100,000 units of A $97, no A guarantee $80 Philadelphia 
mM suncured, weak on dehydrated; supply 13% Nebraska, No. 1 fine ground suncured f $69 
ample on dehydrated, fair on suncured; $55@60, 13% Colorado, No. 1 fine ground San Francisco 
® dehydrated $74@75.50, sacked, deliv suncured $65@70 tions COCONUT MEAL 
ered; 15% suncured $65@66 New Orleans: Demand slow; trend steady Milwaukee: | . ‘ Portland emand good; trend higher 
Omaha: Demand good on dehydrated supply adequate; $100@ 103.60 $69 ; =e . m..- = . 
poor on suncured; supply weak on dehy- Cincinnati Der ry ‘ t | Se ioe ) - 
drated, strong on suncured; 17% dehydrat BARLEY FEED trong ipply ' i: $68 — Bw gag : = oe supply 
ed, 100,000 units of A $92, no A guarantee Portland: Demand slow; trend lower Baffale: Dx &; trend Los Angeles: Dema 1: trené vwers 
75; 13% Nebraska, No. 1 fine ground sun- supply ample; rolled $83, ground $79 apply of fr ‘ 0@ ; : 
cured $50@55; 13% Colorado, No. 1 fine Philadelphia: Demand and supply fair ~_ 1 t “Seattle Demar 5 supr good: $84 
ground suncured $60@65 pulverized $68 i t i al ar 
Boston: lemand steady supply fair; Ogden: Supply normal; rolled $71@72 New “Orleans I aT trer t on Bling NJ: ) ) Ivent ex 
lehydrated 17% $102; suncured 13% $64.26 whole barley $67@72 su y 6 racted meal $73.5 ul 5: sacked 
St. Louis: Demand moderate; supply very auatinenes Demand good; supply tight “Louise il ) r | - ton one enn on 
limited on dehydrated, ample on suncured sacked t § . 
jehydrated 17% $99.50, 100,000 A, St. Louis : Demand oot supply tight Boston I f 
suncured No. 1 fine ground, 13% $66.50, 6 ton, sacked ’ OCOD LIVER OIL (FORTIFIED) 
St. Louis Milwaukee: Demand ir on pulverize euahe 1,500 A 
Minneapolis: Offerings of California de good on needles; supply ri n pu ‘ ( 300 ICU 
hydrated meal were quoted lower this verized, fair on needles; pulverized, hite BREWERS’ DRIED YEAST ) a 5 28@29¢: 600 ICU 
week, but southwestern production for May $64, feed needles $1.30@1.45 bu Chicago: Leman . supr 5 
forward was quoted slightly higher, appar- San Francisco: Demand fair; supply n 11%e it iu rl P12 Demand good; supply ample 
ently because of some concern over cur ple; rolled $80, ground $78 Milwaakee ply 1ited 60 A 31¢ Ib.: 300 D, 2.250 A 30¢ 
tailed output because of floods. Quotations Indianapolis: Demand fair to good; trend 10@i1 mn « r 1 ! ) % 500 A 27% 
17% suncurec 100,000 units of vitamin A unchanged; supply short but ample: whole ,- I and m 
ruaranteed $92.50 California shipment barley $81, sacked; crimped barley $84 ton : . lot , on no COLLOIDAL PHOSPHATE 
$62.50, southwestern May-October $70.50 Seattle: Demand fair; whele $82, ground ot ‘ Chicago 2. car 
southwestern, May shipment $85, rolled $85, all per ton, ex-warehouse Omaha: nd eg poor Kansas City: $21 
Memphis Demand fair trend lower Le. i g g it St. Louls: $2 
supply tight lehydrated 17% protein New Orleans: Demand poor; trend stead ta 1 ‘ t ' Des Moines 
guaranteed 100,000 unite vitamin A $92.50 “= adequate; $68@70 on pulverized San Francisee: Philadelphia: ! 
Milwaukee: Demand good; supply scarce foston: Demand light; supply fair; $ tions 
on dehydrated i suncure west 4 Louisville: Demand ge et stea CONDENSED FISH SOLUBLES 
ern dehydrated % $82, 17% with 100,000 BLOOD FLOUR ne: 8 : Boston mas 4; eupply fair 
A gua ee $105, without $87; suncured New Orleans: Demand slow; trend steady women Demat ule y? ! rs 5¢ | 6¢ It 
1 i $ supply adequate; $110@112.50, local plants i i a . 
Kansas City: Demand is fair to good Loutsville: Demand slow trend very ‘New “York: ‘ t t CORN GERM MEAL 
supplies gradually improving with the in weak; supply ample; $85 ton t rine r t t St. Louis Demand good; supply tight 
flux of California meal fe blending pur ° ‘ tor t l $64. bull 
poses and the new Middle West crop ex- BLOOD MEAL Cincinnati: Demar ‘ ay ae Orleans Demand good; trend steady 
pected to start moving within the next ‘hi : Demand fair supply adequate ited ne sage p rng) r riot §-tor } ‘ ht $104@1 § 
are steady to slightly 2 50 ton, sacked %e Ib, ton 1 "Louisvitie Le fair trend steady 
drated alfalfa meal : Demand good; supply ample Pittsburgh Der nd s l t } ample; $76.8 


trend steady 


lots 


supply ample; 45% Idaho 5. fob. shir amy , 
California 15% $58; California BREWERS’ DRIED GRAINS Los Angeles Demand fair; trend steady 


, n . g 
Boston e r nd uptT light $81 


iitioned bags 


weeks pr 


i 
0 tamin A guaranteed unchanged; $150 i > rings < t t r we e a 
1 CORN GLUTEN FEED AND MEAL 


sacked, Kansas City Gan Francisco: Demand slow; supply am 
lown to $89, sacked, ; a unit of ammonia screened New Orleans r . r (All quotations for all tiles are sacked 

offered $58@59 loo j a unit of ammonia $ ted no offerings n t ton basis; bulk basis $6 less) 

July $56@57 f Demand slow; supply good 110 ¢ Ib., ton lots 1ll¢ " 2 “a ~—_ , 
a-July $66@87; | | Seattle: Demand slow: suppls pant += aaa Pe 1 $72.15, meal $92.15 
ylume of trades New Orleans: Demand light; trend steady Birmingham: Fe 
fferings in to easier supply adequate $1109@11 r _—— ‘ is Boston: | > 
sacked Kan local plants ; Chicago 

Cleveland 
Denver 3 
Ft. Worth ed "$73.6 meal $93.69 
Indianapolis: Feed $71 2 meal $91.02 
Kansas City: Feed 7, meal $87 
Louisville: Feed 2.46, meal $92.46. 
New Orleans: Feed $75.03, meal $96.03 
New York: Feed $76.06, meal $96.06 
Norfolk: Feed $75.45, meal $95.45 
Philadelphia: Feed $75.65, meal $86.65 
Pittsburgh: Feed $73.69, meal $93.69 
St. Louis: Feed $67, meal $87 


COTTONSEED OTL MEAL 


Portland ar good; trend higher 


with a FAIRFIELD - HAINES MIXER | 30:0 92005 vvorved mest go ee-acek 


Philadelphia man od; supply very 


Your Customers’ First Choice / acee; 8 ae ei 
Omden : rage © $90@95 
@® Your customers choose thoroughly blended mixes of uniform a MW. aa” 
consistency because they get better results. You can deliver these ms ae Demand good; supply 
mixes every time by using a Fairfield-Haines. In this mixer, every oan aapmes: D 
particle receives proportionate mixing action starting |in P vege oe emand good ng 


the enlarged elevating screw and working up through the internal Wichita: Demand good; supply ver 
tube and down past the exclusive blending hood. The final product —— Demand 6 trend steady 


is a superior mix that is certain to please you and your customers alike. 


ton lots 11¢ 














For more details, send for the name of your closest 
Fairfield representative and Bulletin 1250 today. 


unsatisfied; supply 
e; ¢ 41%. California origin 

2a leliv Worth 
New Orleans: Demand trend strong 


eal 
¢ su gh $s ) 
_——— Louisville: Demand fair; trend steady 
bi ay am pl 


THE FAIRFIELD ENGINEERING COMPANY © Marion, Ohio FAIRFIELD i. Toe 


Chicago Demand good supply fair 
$102@103 ton, sacked 








Kansas City: 
with trading ne 
within the 


Market close to 
ar a standstill and 
ge $91492 sacked, Men 
A AND D FEEDING OIL 
3 ge Straight A 
D $1.35 gal 
D 1,500 A 27¢ Ib 


feeding oils 


300 I 
300 D 


supply 
10,000 
gram a 

nA, 1 ed in 56 

hicago, included 

Demand an 
Ib 
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per 


fair 
1.500 A 29%¢; 
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house 
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good; 
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DEFLUORINATED PHOSPHATE 
Wales, $64.35 
Tupelo, Miss.: $49.50 
Coronet, Fia.: $50 
Houston: $63.75 

DISTILLERS’ 
Philadelphia: 
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Tenn. : 


DRIED GRAINS 
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Atlanta str 
supT 
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dark $97 

th Boston 
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supply 
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good quality of 
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FEED GRAINS 
KAFIR-MILO 


BARLEY 


Omaha 
Columbus 
Memphis 


New York 
Chicago 
Kansas City 
St. 


Louis 


From Every Grain Producing Area in United States 


CONTINENTAL GRAIN COMPANY 


OFFICES: 


Nashville 
Enid 
Minneapolis 


Fort W 
Buffalo 
Peoria 


CORN 


orth Galveston 
Portland Winnipeg 
San Francisco Los Angeles 


Vancouver, B. C. 
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WHEAT 


TERMINAL ELEVATORS: 


Kansas City 
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Chicago 
Buffalo 


Omaha Portland 
Toledo 
Columbus 


Fort Worth 


Galveston 
Enid 
Minneapolis 
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with nominal prices at ellings ranging $69 supply ample; bran $72.75, mi 
71.5 bulk, Minneapolis. Some me middlings $73.25 
\ t al t 7 including Buffalo: Demand fair; trend 
ply adequate; standard bran 
midds s71@72 standard midds 
red dog %71@72 
New Work: Demand fair; trend 
supply good bran $76.75, standard 
fasten I stro : Canadian $74.50 
no quotatior : Demand steady: supp 
san —— rer ! n up 73@73.50, middlings $70.5¢ 
$84 Philadelphia: Demand and supy 
estate I Ya i ply short bran $77, standard midds. $7 ) 
$40 30 $79.50 
Philadelphia D and ) upply New Orleans: Demand good 
arce : juot steady supply adequate br 
. shorts $75@76.50 
MALT SPROUTS Memphis: Demand easy 
Buffalo er nd re rer te y supply adequate wheat bran $ 
is i ‘ , ) ¢ midds. $69.5 gray shorts $69 
lian No. 1 $ 7 ) ston Seattle: Demand slow su 
a Orleans vemar fair; tret si $68.50, common transit points, Apr 
y tight: $68 @e6s Portiand: Demand good 
Milwaukee Der 1 good upp « ply limite mill run 
5 Ogden: Supply 
Idaho dealers 
blended, white 
red bran 
price ne to Calhfornia 
Chicago: Len is ipply fair; No 50, middlings $77.5¢ 
r 0 tor ed isco and Los Angeles 
San Francisco: Lemar 


Memphis: 
Chicage 
st. Louis 
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‘ $4 
Buffalo 


SUDI 





Boston: Lemar ‘ t PI F 
t $72.50 
Los Angeles: Den and 
» Ie nd g 1 tre te \ supply adequate standard 
Pertand ‘ ~ ' bran $79@8 
v Ler and ! ippl ’ N = “D 
San Francisco ‘ ! foot é MINERAL FEEL 
air . unit of prote ‘ prod Minneapolis Minimum phospl 1 Louisville: Demand go 
K ant $95, vitamin miners f t c my $19 t 
Los Angeles r t z t rm St. Paal: All-pu rdine New Orleans 
" t u stein Portland: Dems rv rend ead j vle 
Cincinnati: Lemar P 1; tre t supply ample; $40 ) Seattle 
4 m ple ) Omaha: $50 sa ‘ ‘ $34. w 
Seattle mand t | ro San Francisco: lLemand tead " 
‘ al . rs ylant KOK all-purpose th ioditt Los Angeles 
for Indianapolis: ler t t i easte $ 
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¢ rt P lrumg, 25-Ib. drums 
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Products of American Industry 
SOLD BY MEN WHO UNDERSTAND YOUR NEEDS 


NEW ENGLAND BY-PRODUCTS CORP. 177 MILK STREET BOSTON. MASS 


F Gorton Pew Fisheries Company, Ltd. By-Products Div 


‘Ft Worth * 
Omaha 
WHEAT GERM 


New Orleans 
‘ hicago: M i 
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SALES MEETING 
BEAVER DAM, WIS.—The B. & A 





Feed Co. here was host to 57 men 
from Wisconsin, Iowa and Illinois at 
a sales meeting and luncheon recent- 
ly. The program, arranged by Boyd 
Baker, owner of the firm, included 
the films “Open the Door to Greater 
Hog Profits” and “How I Raised My- 
self from Failure to Success,” discus- 
sion of selling and feeding led by Mr 
Baker and presentation of contest 





awards to winning salesmen. 
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A reader service feature announcing the development of new and improved products, 


New Prepucts 


New Services 
@ 


New Lrrerature 


sfacturers and suppliers. Claims made 





mew services and new lit 


items discussed in this department 
may be obtained by writing the 





ture offered by 
in this department are those of the firm concerned. Further information on any of the 
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Reader Service Department of: 118 So. 6th St. Minneapolis, Minn. 
Neo. 3221—Bulletin | = 1 gm Pn ppenorage pants G 
An entirely new penicillin salt 
on Floors | l-ephenamine penicillin G—was re- 


The U.S. Stoneware Co. has re- 
leased a bulletin entitled “How to 
Build Corrosion Resistant Floors,” in 
which it discusses the 
bricks and the application of different 
types of cement. The bulletin shows 
detailed drawings of various types of 
floors as well as photographs of in- 
stallations. 

The 16-page two-color bulletin also 
includes installation instructions and 
answers to typical questions on floor- 
ing. For copies circle No. 3221 and 
mail the coupon. 





No. 2387—Feed 
Supplement 


Penbac, a combination of two anti- 
biotics, penicillin and bacitracin, has 
been announced by the animal nutri- 
tion division of Commercial Solvents 


Corp. Penbac was developed to fur- | 


nish an antibiotic feed supplement 
for both swine and poultry. Accord- 
ing to the firm, it supplies in one 
product a stable and effective com- 
bination of the growth stimulating 
properties of penicillin and bacitracin 
It is a natural product made by pure 
culture fermentation; it contains per 
pound not less than 5 gm. bacitracin 


No. 3221 
No. 2387 
] No. 2379 
] No, 2384 
No. 2371 


CLIP OUT -- FOLD OVER OW THIS LINE 





uses of acid | 


Bulletin on Floors 
Feed Supplement 
Feed Program Brochure 
Turkey Disease Manual 


Carbide Tipped Hammers 


cently developed by Commercial Sol- 
vents Corp. Its stability allows use 
of minimum amounts of the antibiotic 
for effective growth stimulation and 
| improvement in feed efficiency, ac- 
| cording to the firm. Bacitracin used 


at the recommended level in poultry 
feeds has shown excellent 
stimulation and valuable improve- 
ments in feed utilization, CSC says 
Penbac, as well as other vitamin 
| Ba and antibiotic feed supplements, 
is discussed in a new publication en- 
titled “Antibiotic Feed Supple- 
ments.” A copy of this publication 
can be obtained by circling No. 2387 
and mailing the coupon to Feedstuffs 


growth 





No. 2379—Feed 
Program Brochure 


Dr. Hess & Clark, Inc., feed prod- 
ucts division, offers free of charge a 
new brochure on its Hess-Mix Plan 
The brochure, attractively illustrated 
explains the program under which 
manufacturers can produce a com- 
plete line of feeds under their own 
| brand names, using the line of Dr 

Hess feed supplements. Poultry, swine 

and cattle supplements are included 
| in the Dr. Hess line. The program in- 
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cludes a wide range of sales helps, 
according to the brochure, which may 
be obtained by circling No. 2379 on 
the coupon below and mailing it to 
Feedstuffs 


_— 


Neo. 2384—Turkey 
Disease Manual 


A new “Turkey Disease Manual’ 
divided into 20 sections for reference 
on specific diseases and parasites has 
been edited by Dr. W. R. Hinshaw 
and Dr. A. S. Rosenwald, University 
of California College of Agriculture 
Known as “Manual 3,” a bound set 
of all 20 sections with an index may 
be obtained by circling No. 2384 and 
mailing the coupon to Feedstuffs. The 
charge is $1. 








No. 2371—Carbide 
Tipped Hammers 


The Arnold Dryer Co., hammermill 
sales agency for the Heil Co., has 
announced the development and 
avaifability of hammermill hammers 
tipped with carboloy cemented car- 
bide. The firm states that each edge 
of the carbide tipped hammers has a 


7 $$$ ee 


CARBIDE HAMMERS 


ct i 


| 


i 
> 
: 
AFTER 
840 HOURS OPERATION 
und 








longer life, permitting continuous op- 
eration of hammermills for about 
eight weeks without servicing of 
hammers 

The firm also states that only half 
the number of hammers are required 
for the same cutting efficiency. For 
more details circle No. 2371 and mail 
the coupon to Feedstuffs 


Ses 
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99.9% EFFICIENCY CLAIMED 
FOR NEW DUST CENTRIFUGE 


HOPKINS, MINN.—-An air centri 
fuge that promises to be 99.9% or 
more in dust-collecting efficiency wil! 
soon be placed on the market by the 
Superior Grain Separator Co 

I. S. Willis, general manager of the 
company, in announcing the machine 
said that it was purchased from W 
R. Carter of the R. J. S. Carter Co., 
Minneapolis. Complete patent, sales 
and manufacturing rights were 
bought by the Hopkins company al- 
though Mr. Carter will work with 
Superior on this particular produtt 
in an advisory capavity 

The device cons.sts of a perforated 
cylinder revolving within a case or 
housing. Dust-laden air is forced or 
pulled through the interior and the 
perforations in the revolving cylinder 
set up a controlled vortex with a 
high centrifugal force generated to 
cause the dust particles to be thrown 
against the housing, where they are 
channeled out through an air-lock 
valve. 

In pointing out some of the advan- 
tages claimed for the new unit, Mr 
Willis said that the performance of 
the air centrifuge “is always con 
stant, there is nothing to clog 
nothing to clean, and separations are 
not affected by the temperature of 
the dust-laden air 

Referring specifically to the prob 
lem of collecting alfalfa meal in de 
hydrating plants, Mr. Willis asserted 
that the new air centrifuge has 
“great possibilities 
high efficiency of collection and the 
fact that the device is all-metal and 
functions normally in handling high- 
temperature air 

“Its use in alfalfa 
plants will minimize the 
nuisance problem for 
in or near towns o1 
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dehydrating 
dust 
located 


also 

piants 
cities,” he said 
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NEW RETAIL STORE 
BLUE RAPIDS, KANSAS The 


Farmers Cooperative Grain Ce has 
opened a new 


Warderait 


retail feed store here 
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HEYwoop & RABB, INC. 
Brokers + Jobbers - Carriers 
Serving the Entire Southeast 
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NATIONAL MOLASSES Co. 


EXECUTIVE OFFICES: ORELAND, PA. - OGONTZ 8337 
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COTTONSEED PRODUCTS 
GROUP PLANS MEETING 


NEW ORLEANS-—Solvent process- 
ing and government programs will be 
two major discussed at the 
56th annual convention of the Na- 
tional Cottonseed Products Assn., May 
19-20, at the Roosevelt Hotel in New 
Orleans 


topics 


Speakers will include George L 
Prichard, director, fats and oils 
branch, Production & Marketing Ad- 
ministration, Washington; Judge Rob- 
ert Bryan Carr, Court of Appeals of 
Alabama, Montgomery; E. 
rock, Southern Regional Research 
Laboratory, New Orleans, and N 
Hunt Moore, consulting engineer, 
Memphis. 


Easy Maintenance 
Rugged Materials 


add years to 
their life 


HAMMER MILLS 


With the whole design of the Schutte Hammer Mill 
based upon utmost simplicity and accessibility, there 
aren't any hard-to-get-at parts to be neglected. 
Actually, there are only two bearings to be greased 
. and no surplus gadgets, pulleys, shafts or belts to 
require attention. Occasional inspection and preven- 
tive maintenance are done in a few moments’ time, 


and that’s that! 


With the job made so easy, Schutte Hammer Mills 
just naturally invite good care. And that, in addition 
to their truly rugged construction, is what makes 
them last so long with full efficiency. 


SCHUTTE PULVERIZER CO. 


27 CLYDE AVE 


BUFFALO 15, N. Y 


A. Gast- | 


} 


| 





| paign adds great 





' farin 


J. H. Bryson, Dothan, Ala., is presi- 
cent of the association of cottonseed 
crushing mills and related firms which 
will have approximately 600 represen- 
tatives at the convention. T. H. Greg- 
ory, Memphis, is executive vice presi- 
dent; A. L. Ward, Dallas, educational 
director, and S. M. Harmon, Memphis, 
‘retary-treasurer 
Directors are: James V. Kidd, Bir- 
mingham; Zach McClendon, Monticel- 
lo, Ark.; O. L. Frost, Bakersfield, Cal.; 
U. F. Stewart, Savannah, Ga.; C 
Wallace, West Monroe, La.; A 
Shaifer, Clarksdale, Miss Ww 
Melvin, Rocky Mount, N.C.; A. L 
Durand, Chickasha, Okla.; E. H. Law- 
ton, Hartsville, S.C.; P. T. Pinckney, 
Tiptonville, Tenn.; C. T. Prindeville, 
Chicago; W. F. Guiree, New Orleans 
W. H. Knapp, Cincinnati; Ben R. Bar 
bee, Abilene, Texas; Joe Flaig, Dal 
las; F. Earl Davis, Harlingen, Texas 
S. J. Vaughan, Jr., Hillsboro, Texas 
and W. D. Lowe, Jackson, Miss 


SCC 


—— 
DIVIDEND ANNOUNCED 

BUFFALO Spencer Kellogg & 
Sons, Inc., has announced a quarter- 
ly dividend of 40¢ a share on common 
stock, payable June 10 to stockhold- 
ers of record May 9 

—— 
GRAIN GROWERS TARGET 
OF DOUGLAS PROGRAM 

KANSAS CITY The Douglas 
Chemical & Supply Co., North Kan- 
sas City, Mo., reports that grain 
growers are the target of a new mer- 
chandising program designed to help 
stop insect and rodent damage to 
farm-stored grain 

The Food and Drug Administra- 
tion’s current wheat sanitation cam- 
importance to the 
problem of protecting farm-stored 
grain from pest damage, Douglas of- 
ficials note, pointing out that clean- 
est elevator may become re-infested 
if incoming grain contains 
They say that their program is aimed 
at carrying sanitation education back 
to the source of much of insect and 
rodent damage—on-the-farm storage 

In addition to point-of-sale display 
material for use in elevators and feed 
and seed stores, the Douglas mer- 
chandising program includes national 
advertising in Capper’s Farmer, a 
cooperative local advertising plan and 
information folders for distribution 
by elevators and county agents, com- 
pany officials said 

Products featured in 
are Douglas Farm Bin Spray, residual 
insecticide; Tetrakil, fireproof grain 
fumigant; Douglas Rat-Kill with war- 
and Pampco sprayers 


insects 


the program 
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J. M. Wallach 


JOINS BAKER—H. J. Baker & Bro. 
has announced that John M. Wallach 
has joined the organization. Shortly 
after graduating from the University 
of Notre Dame, he joined Wilford & 
McKay, Inc., steamship agents, and in 
November, 1939 he became associated 
with the traffic department of the 
Chilean Nitrate Sales Corp. After 
serving as a lieutenant in the navy 
for three years, he returned to 
Chilean Nitrate and was appointed 
assistant traffic manager, the position 
he held until joining H. J. Baker & 
Bro. 
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cannery producers 


a losing game all 
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pretty 


have 


well, but 
been bucking 
winter and the dairy 
whole is not much more than holding 
its own. Declining markets en both 
grains and proteins have discouraged 
feed manufacturers from buying, and 
the ingredient market has been quiet 
for several weeks 


Formula feed pr 
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working 
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good 
the past week 
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were a 


remaining 
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interests good 
production is 
level, with sales 
favorable and 
ratio being maintained 

Millfeeds were in good productior 
but were well taken by the mixers, 
and the market had a firmer ten- 
dency all during week. There is 
still a considerable inflow of Canadian 
into this market, but re 
gardless of this millfeeds 
moving into consumption 
substantial rate 

Canadian screenings were re 
from their en placed by 
U.S. Department of Agriculture a 
time ago aS a precautionary 
the 
dise iSe 
Canada 


were 


2 satisiactory 


A 
he 


millfeeds 
are 


very 


local 


at a 
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short 
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spread of the 
that was 
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n strong 


hoof m 


screenings, aS a result 


| demand and soared up to around $55 


a ton, but dropped back sharply wher 
the Canadian again became 
Protein feeds still remain 
supply, but the soybean oil 
are being favor 


article 


in short 
meal concentrates 
ably received and are reducing the 
shortage considerably. Distillers 
grains and malt sprouts are still un- 
available unless on previous contracts 


Southeast 


Cautious consumer buying, particu- 
larly among broiler producers, is re- 
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Abilene Alfalfa Sales Co. 

Alaska Fish Oi] Extractors, Inc 
Albemarle Paper Mfg. Co 
Albumina Supply Co 

Allied Mills, Inc 

Allis-Chalmers Mfg 

Amburgo Co. . . 
American Chlorophyll, Inc 
American Dry Milk Institute, In« 
American Elevator & Grain Division 
American Feed Co., Inc . 
American Mill Service Co., Inc 
Anchor Grain Co, 

Anderson Box Co. 

Anderson, V. D., Co. 

Anglo American Mill Sales Co., In« 
Arcady Farms Milling Co 
Arid-Alire Mfg. Co. 

Arkell & Smiths 

Armour & Co 

Arrow Feed & on Co. 

Atlas Cordage Co 

Aubrey Feed Mills 


Bacon, Edward R., Grain Co 
Bader, Inc ° 
Baker, H. J., & Bro 

Bartlett, The ©. O., & Snow Ce 
Bates Grain Co. 

Battaglia-Frey, : 

Baughman Manufacturing Co., ” Ime 
Baxter, A. B., ~~ ~apeeaed Co.. 
Bayou Molasses Oo. 
Beedle-Whiton Co. eve 

Bemis Bro. Bag Co.. 

Berg Bag Co. .... 

Berg, Paul, P. B..... 

Bert & Wetta Sales, Inc 
Black, Sivalls & Bryson, Inc 
Blatchford Calf Meal Co 
Blomfield-Swanson Brokerage 
Bonewitz Chemicals, Inc. 
Borden Company . . 
Bosworth Commission “Co. 
Bowman Feed Products, Inc 
Bremco Alfalfa Mills, Inc 
Brower Manufacturing Co. 
Bruco Peat Moss Corp 
Bryant Engineering Co 
Burdick Grain Co 

Burhop & Co. 

Burns, Loren V., & Associates 
Burrows Equipment Co 
Butler Manufacturing Co 


Calcium Carbonate Co 
Calcium Products Co. 
Calf-Teria Sales, Inc 
California Pellet Mill Co 
Canadian Peat Moss Assn 
Caple, A. B., Co 

Cargill, Inc. 

CarO-Green, Inc 

Central Feed Supply 

Central Mills, Inc 

Chantiand Mfg. Co 

Chase Bag Co 

Checkerboard Elevator Co 
Clark, H. B., OCo.... 

Clofine, Herbert K 

Cochran, Wright W 

Colby Milling, Inc. 

Cold Spring Granite Co 
Columbia Phosphate Co. 
Columbia Quarry Co. . : 
Columbian Steel Tank C 
Combs & Co. 

Commercial Solvents Corp 
Consolidated Alfaifa Co. 
Consolidated Packaging Machinery Corp 
Consumers Soybean Milis, Inc 
Continental Grain Co. , 
Cook, Leo, Co os 
Corn Products Refining Co. 
Creswell Laboratory Service 
Crete Mills 


D. C. A., Inc. . 

Dannen Millis, Inc. 

Davis, H. C., Sons’ Mill Mach Co 
Dawes’ Manufacturing Co 
Dawe's Products Co., The 

Day Co., The e« 
Dayton Bag & Burlap Co., The 
Dehydrating Process Co. 

Delta Phosphate Co. ... 
Des’ Moines Oat Products Co. 
Devold, Peder, Oil Co. 


Diamond Crystal Salt 

Diamond V Mills, Inc 
Dinham-Seim Co. 

Distillation Products Industries 
Distillers Feed Research Council, 
Dizte Mills Co 

Doty Technical Laboratories 
Doughboy Industries, In 
Douglas Chemica] & Supply C 
Dow Chemica! Co 

Doyle, R. M., Co 

Drew, B. F.. & Co., Inc 
Dreyer Commission Co 

Duplec Mill & Mfg Co 

Du Pont de Nemours & 


Early & Daniel Co 

Bik Valley Alfalfa Milis, In 
Eschenheimer, Rudy, Co 
Ewing. Ray, Co 

Beact Weight Scale C 
Excelsior Milling Co 


Fairfie Engirtk 
Farmers Friend Mineral Co 
Ferry Steel Prod. & Bquipm 
Fischbein, Dave, Co 

Fish, Wayne, & Co 
Piambeeu Milling Co 

Fiaver Corporation of America 
Food Research Laboratories, In 
Forester Mfg. Co 

Fox Oo 

Fruchey Service Co 
Fruen Milling Co 
Fulton Bag & Cotton 


ent Co 


Mills 


General American Transportation Corp 
General Millia, Inc 
Godshalk Sheet Meta! 
Gerten-Pew Fisheries 
Gray-O' Keefe 


Fabricators 


Hales & Hunter Co 

Haif Moon Mfg. & Trading Co., Inc 
Hall Bales Co 
Hallenbeck Inepection & 
Hallet & Carey Co 
Hammermilis, Inc 
Hammo Bag & Paper (©: 
Hardy B., & Co 
Hart-Carter Co 

Herring Sales Co 

Hees, Dr.. @ Clark, Inc 
Heyman Co., The 

Heywood & Rabt 

Hiawatha Grain C 

Highway Equipment Co., Inc 
Hilltop Farm Feed Co 
Hilltop Laboratories 

Hogan, Earl A.. Co 

Holt Products Co 
Honeggers @ Co., Inc 

Howea, 8. Co. Inc 
Hubbard Milling Co 

Hubbell, Charies H 

Hudson Pulp & Paper Corp 


Testing Lab. 


Ibberson, T. B., Co. 

Indiana Grain Machinery Co 
Industrial Molasses Corp 

Ingman Laboratories 

Innis, Speiden & Co., Ir 

International Minerals & Chem. Corp 
International Paper Co., Bagpak Div 
International Salt Co 

lowa Limestone Co 


J. & M. Trading Corp 
Jacobson Machine Works 
Jensen Bales Co 

Jersee Co. . ° 
Joseph, I. &., Co., In 


Kansas Grain Company 

Kasco Mills, Inc. . 

Kats, Maz, Bag Co., Inc 
Keener Mfg. Co 

Kellogg Co., The pees 
Kellogg, Spencer, & Sona, Inc. 
Kenser, Charice H. . 

Kent, Percy, Bag Co., Inx 
Kipp-Kelly, Ltd. 

Kraft Bag Corp. 


L. & M. Yeast Sales Division 
la Budde Feed & Grain Cx 
Laboratory of Vitamin Techn 
Lacto-Vee Products Co. 


Landby Dehydrating Co 
Land O'Lakes Creameries, Inc 
Lederle Laboratories Div 
LeGear, Dr. Medicine Co 
Limestone Products Corp 
Loncala Phosphate Co 


of America 


McClelland, M. A 

McGehee Company 
McLaughiin-Ward & Co 
McMillen Feed Mills 
Magnuson, V. A., Sales Co 
Mallinckrodt Chemical Works 
Malow Cordage & Twine C 
Maney Bros. Mill & Blev. Cx 
Markley Lat ories 
Martenis, C Grain Co 
Martin, The & Son 
Maxim Oj1 & Er ision 
Mayo Shel! Corp 
Menhaden Fish Meal Co 
Mente & Co., Inc 
Merchants Creamery Co 
Merck & Co., Inc 
Merrithew, Bill _ 
Mid-Continent Grain Co 
Midland Warehouse Corp 
Midwest Burlap Bag Co. 
Midwest Dried Ik ¢ 
Mid-West Laboratories Co., Ince 
Miller Manufacturing Co 
Milwaukee Feed & Grain Co 
Minnesota Linseed O11 Co 
Minnesota Mining & Mfg. Cx 
Mitchell, EB. P., Co 
Morris-McAdams Co 

Morton Salt Co 

Mullin & Dillon Co 

Murphy Products Co 
Myers-Sherman Co “p- 


Corp 


Nagel, Herman, Oo 

Nat'l Alfalfa Dehydrating & Mig. Co. 
National Cotton Council of America 
Nat'l Cottonseed Products Assn., Inc. 
National Distillers Products Corp. 
National Food Oc 

National Molasses Oo. .... 
National Vitamin Products Corp.. 
Nebraska | er & Supply Co 

Neff & Fry Co ° 

Nellis Feed Co. 

Neumens Co 

New Amsterdam Import Co. 

New Century OCo., The . 

New England By-Products Corp.. 

New York Quinine & Chem. Wks. Inc 
Noel, G. W., & Co ereseee . 
Nootbaar, H. V., & Oo 

Nepeo Chemical Co. . 

North Bast Feed Mill Co. 

North lowa Milling Co. 

Norwood Manufacturing Co 

Nutrena Milla Ine. 


Oyster Shell Products Corp 


Pacific Molasses Co., Lid 
Paper-Calmenson & Co. 
Park, Philip R., Inc 
Parka, J. P., Co.. 
Parrish, N. K. . 

Parrish & Heimbecker 
Pay-U Laboratories, Inc 
Pay Way Feed Milla, Inc 
Pfizer, Chas, & OCo., Ine. 
Piehl's Alfalfa Mill 
Pilisbury Millis, Inc 
Pioneer Bag Co 
Pittsburgh Plate Glass Co. 
Platte Valley Sales Service. 
Prater Pulverizer Oo. 
Pratt, W. C., Co.. 
Premier Peat Moss Corp 
Provico Feeds 


Quaker Oats Oo 


Raiston Purina Oo. 

Rapids Machinery Co 

Red River Alfalfa Co. 

Reliance Feed Co. 

Richardson, James, & Bona, Lid. 
Richardson Scale Co. 


Riches. Nelson, In« 
Richmond Mfg. Oo. 
Riley Feed Co 
Rode Feed Service 
Ryde & Co 


Salsebury's, Dr. Laboratories 
Sargent & Co 

Savage, Inc. 

Scanian, Ivan, & Co 
Schenley Distillers, Inc 
Schutte Pulverizer Co 
Scroggins Grain Co 

Sea Board Sales Co 

Sea Board Supply Co 
Security Milla, Ine 
Seedburo Equipment Cx 
Selders, Bugene L., Co 
Seley, James H., & Co 
Shahan-Smith Co., Inc 
Sharp Milling Co 
Shelibullder Co 
Shuford, J. C., Co 
Sievert, C. W., and 
Silmo Chemica! Co 
Simmonds & Simmonds, In« 
Simmons Stock-Gro, Inc 
Sinason- Teicher 

Small, The W. J., Co 
Smith, Bdward E.. & Oo 
Smith, Harry C., Co., Inc 
Smith, J. Paul, Co 
Southern Oyster Shell Mig 
Southwell Grain Corporation 
Scuthwest Mill Supply Co 
Specifide, Incorporated 
Sprout-Waldron & OCo., Inc 
Staley Milling Co 

Standard Brands, Inc 
Standard Molasses Co 
Sterwin Chemicals, The 
Stivera, Theo. .. 

Stone, Bob, Cordage Co. 
Stone Mountain Grit Oo. 
Strong-Scott Mfg. Co 
Sunset Feed & Grain Oo 
Superior Feed Co 

Superior Phosphate Co 
Superior Grain Separater Oo 
Swanson, Carroll, Sales Co 


Associates 


Corp 


Tennessee Bastman Co 

Textile Bag Manufacturers Asan 
Thompeon-Hayward Chemical Oo 
Thompson, The Tommy, Oo 

Tobacco By-Products & Chemica! Corp 
Transit Grain Oo 


Ubike Milling Oo 

Ultra-Life Laboratortes, Inc 
Union Bag & Paper Corr 
Union Service Co 

United Distributing Co 

United Mineral Products Co 
U. & Industrial Chemicals, Inc 
Universal Grain Corporation 
Universal Milla, Ine 


Van Dusen Harrington Oo 

Van Waters & Rogers, Inc 

Vitality Mille 

Vitamins, Inc. 

Vy Lactos Laboratories, In 


W-W Grinder Corporation 
Wallace & Tiernan Co., Inc 
Walsh Grain Co 
Warren-Dougias Chemical Oo.. In« 
Warren & Wilcox 

Waterloo Millis Co 

Weller, B. L, Co. . 

Wene Poultry Laboratories 
Wenger Mixer Oo. 

Western Condensing Co 
White, Bob, & Oo 

White Laboratories, Inc 
Whitmoyer Laboratories 
Wibur-Bilis Co. ... 
Williama, Cohen, & Sons 
Wilson & Oo. .. 

Wilson, R. 8. Co. 
Wisconsip Alumni! Research Foundation 
Woodbech, Inc 

Woods, John J., & Sons 
Woodward & Dickerson, Inox 
Wyandotte Chemicals Oorp 


Zelierw Laboratories 





stricting production of formula feeds 
in the Southeast. The weakness of 
broiler prices and poor egg market are 
reportedly the cause of financial trou- 
bles among a number of producers 
This is having an effect of tightening 
up in the southeastern feed manufac- 
turers’ financing the raising of chick- 
ens in the commercial areas. There 
is some hope of a betterment of this 
condition due to the recent govern- 
ment support egg announcement. 
The predicted upturn in spring feed 
demand has not developed, which is 
quite discouraging to southern manu- 
facturers, making them hold to a 
production program based on current 
rather than anticipated demand. For 
this reason, none but the largest mills 
are running more than standard 
snifts in a five-day week. Production 


| opment of 





although at a 
reduced rate for season of the 
year. Manufacturers are hopefully 
pacing along, ready to expand their 
output at the first strong indication 
of increased feed demand. 

Dairy concentrates are meeting 
with a demand due to cool 
weather the devel- 
pastures, and because 
manufactured formula dairy feeds 
now offer about as cheap a source as 
the high priced oil meals and con- 
centrated carbohydrates which could 
be fed in the straight form. The 
southeastern dairy industry has fair- 
ly weli recovered from its difficulties 
and is_now on a paying basis for good 
managers. 

Feed inventories are apparently at 
a low point at the feed mills, and the 


steady 
this 


is generally 


good 


which is slowing 


| ceiling 





small supplies in retail stores are in- 
dicative of the hand-to-mouth de- 
mand from consumers. Even in the 
field of scarce vegetable oil meals and 
by-product proteins, there is no mad 
scramble to protect. future supplies. 
These ingredients, when offered at 
prices, meet a quick demand, 
but purchasing agents are not swamp- 
ing the market with urgent demands 
to fill their shortages. 

Feed manufacturers are steadily 
increasing their useage of peanut 
meal to supplement their protein 
needs. In addition, there have recent- 
ly come into the market a few lots 
of imported fish meal. 

The anthrax scare has caused much 
confusion among the southeastern 
feed trade because of the absolute 
restrictions placed upon 





bone meal by various states. It is now 
apparent that a solution will soon 
be worked out so that properly ster- 
ilized imported steamed feeding bone 
mea] will again return to the formu- 
las of the various manufacturers who 
have been using this commodity for 
many years 


Ohie Valley 


Formula feed business continued at 
a quiet pace in the Ohio Valley, with 
no distinguishing features to indicate 
any trend one way or the other. Broil- 
er and turkey feeds and starting 
mashes continued to lead in what 
demand there was, but sales tended 
toward the minimum side, with not 
much evidence of immediate improve- 
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Lightning Start tor Chicks 


These “Lightning 
Start” billboards, 
on main hiways 
leading into town, 
bring custome.; to 
Staley feed dealers. 





Get a “Lightning Start” with Staley 


FREE CHICK DAYS to boost traffic in 


dealers’ stores. 


Staley Feed dealers are getting a lightning 
start on chick feed sales with Staley’s 
“Lightning Start” advertising program for 
Staley CHICK ATOMS. 

This Staley CHICK ATOMS program, 
like all Staley programs, is brought down 
to a local level for the local feed dealer. 
It includes: 


COLORFUL BILLBOARDS like the one 


TELEVISION SHOWS featuring /ocal deal- 
ers and their customers on television. 


NEWSPAPER ADVERTISING and pub- 
licity in the dealer's home-town paper. 


All this—plus metropolitan radio pro- 
grams, and full-page, four-color advertise- 


pictured above—with the dealer’s own name 
featured. 


“MYSTERY VOICE” CONTESTS in 
which prizes are awarded for identifying 
the voices of /ocal poultry raisers as they 
are broadcast over the radio. 


STALEY MILLING COMPANY 


ments in farm magazines and newspapers 
—adds up to a real “lightning start” tor 
dealers selling Staley feeds. Write us to- 
day for information about obtaining the 
Staley dealer franchise in your community. 


KANSAS CITY 16, MISSOURI 
Branch Plant: 33rd and Brady Ave., East St. Louis, Ill. 


No. 075-52 














